


FPeNATIONAL 
UNDERWRITER 





= OF 3-1 a 


FREINSURANCE, TOO, 
is a necessity, contributing to 
the strength and essential service 
of the insurance industry. 


GENERAL REINSURANCE GROUP 


Largest American multiple line market dealing exclusively in Reinsurance 


GENERAL REINSURANCE NORTH STAR REINSURANCE 
CORPORATION CORPORATION 


Casualty - Fidelity + Surety Fire - Inland Marine 
Accident & Health Ocean Marine 


Home Office: 90 JOHN ST., NEW YORK 38, N. Y. | Midwestern Dept.: 1012 BALTIMORE BLDG., KANSAS CITY 5. MO, 


THURSDAY. JULY 7. 1955 








ROBERT BRIDGES JOSEPH M. BOLAND ALEXANDER DE SORBO Le ey 4 2 WILLIAM L. WALLS W.C. TAYLOR 
Manassas, Va. Baltimore, Md. Southington, Conn Pittsburgh, Pa. ithaca, N. Y. Harrisburg, Pa. 


What Sort of Company is Farm Bureau? 


Farm Bureau is a “different” kind of company. It was founded cooperatively 
only 29 years ago by a few Ohio families who wanted lower cost insurance. 
Today we’re three companies—auto, life, and fire.—with many related enter- 
prises. And the cooperative idea still forms the “backbone” of our organization. 
Through Farm Bureau, people can truly work together to help themselves. 
That’s why we can offer over 100 types of generally lower cost insurance con- 
tracts... that’s why in our short history we have won the support of nearly 
3,000,000 policyholders. 


WILLIAM E. SCHAEFFER JOSEPH CELIN W. A. ALLGEIER ALS SE emia ea GEORGE SEYMOUR SAUL BECKMAN 
Syracuse, N. Y. Salem, Ohio Erie, Pa. Baltimore, Md. Warren, Ohio Philadelphia, Pa. 


What Sort of Company does Farm Bureau Keep? 


Good company. Farm Bureau agents are well trained, well equipped, and well 
compensated. Career plan financing assures earning while learning. Farm 
Bureau’s independent contracts provide generous commissions and renewals, 
plus bonus awards for quality production. And Farm Bureau agents receive top 
personal coverage through a liberal death benefit plan based upon earnings— 
plus one of the finest retirement programs in the industry. Get the facts on a 
Farm Bureau career—write to: Agency Secretary, Home Office. 


Agents pictured are Farm Bureaw’s leading multiple line producers during 1954. 


In Service With People 


HOME OFFICE: 
COLUMBUS, OHIO | N S U R pan N C = C ‘@) M im yan N | 
FARM BUREAU MUTUAL AUTOMOBILE INSURANCE COMPANY + FARM BUREAU MUTUAL FIRE INSURANCE COMPANY - FARM BUREAU LIFE INSURANCE COMPANY 


Operating tr hio, New York, Pennsylvania, Delaware, Maryl d, North C na, South Carolina 
ecticut, Neu Seven, Washington, D. ¢ 
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| Insurer Wins Case 
‘on Payment to 
VA Hospitals 


+ St. Paul-Mercury Indemnity 


, Takes All Points in 


Important Test Decision 


U. S. district court at Lincoln held 
in favor of the insurer in an important 
test case involving the question of 
jwhether A&H insurance companies 

should pay for hospital treatment of 
veterans in veteran administration hos- 
pitals. 

The case, U. S. of America vs St. 
Paul-Mercury Indemnity, was decided 
by Judge Delehant in favor of St. 
Paul in all respects, and the govern- 
ment petition was dismissed with pre- 
judice. It is not known yet whether the 
|VA will appeal to the U. S. circuit 
| court of appeals. 

+ Judge Delehant in his decision 
|points out that the policy involved 
covered “expenses actually incurred 
‘by the insured”; that the veteran in- 
‘curred no actual expenses because 
| hospital treatment was free to him; 
ithat the fact he had signed an oath 
that he owned no property and that he 
purportedly assigned his benefts under 
‘the insurance policy made no differ- 
| ence. 

| The attempt of the VA to formulate 
‘regulations which would have the ef- 
fect of requiring an insurance com- 
| pany to pay in such a case was of no 
avail, the judge held, because VA has 
no authority to attempt to make such 
regulations. 

' The case has been in process for 
several months and is of great interest 
ito the A&H companies because for 
fsome time VA has been contending 
| that it should receive payment under 
, Policies held by veterans if they 
assign benefits. 











: Denies Receivership 
jof R. I. Is Wasteful 


Thomas J. Meehan, who as Rhode 
Island director of business regulation 
is receiver of the insolvent Rhode 
Island Ins. Co, has asked the superior 
court to dismiss a petition in which C. 
V. Feller, a creditor, complained that 
ithe company’s liquidation is too slow 
and cestly. 

Judge Curran assigned the Meehan 
smotion for hearing July 6, when the 
| Feller petition is to be heard. 
| Mr. Meehan alleges that Feller 
j Stossly misrepresents the facts in his 
petition. He said “gross errors” appear 
|in figure showing a total $1,700,615 
floss of assets in operation of the re- 
/ceivership since June 30, 1952. 

This, he said, fails to consider a 
$1,032,170 reserve set up for re-valua- 
tion of assets and included in the June 
30, 1952, financial statement. 

Mr. Meehan contended that Mr. 
Feller’s demand for a full and detailed 
statement of present receivership 
assets is unnecessary because semi- 
annual statements are filed regularly 
and the next one will be forthcoming. 








Pryatel New Ohio 
Superintendent; 
Replaces Robinson 


COLUMBUS—August Pryatel has 
been advanced from deputy superin- 
tendent to super- 
intendent of insur- 
ance in Ohio, suc- 
ceeding Walter A. 
Robinson who re- 
signed following 
an illness of sev- 
eral months. 

Mr. Pryatel, 
whose home is in 
Cleveland, joined 
the department in 
1949. He is 41. 
Over the past few 
months, because 
of Mr. Robinson’s incapacity, he has 
been taking over more and more of 
the chief executive duties, making a 
mark for himself in the insurance 
world. 

Mr. Robinson, one of the best known 
and most popular state insurance su- 
pervisory officials, joined the Ohio de- 
partment 45 years ago and has been 
superintendent since 1948. His actual 
appointment was announced during the 
1948 convention of National Assn. of 
Insurance Commissioners, where it was 
received with tremendous applause, 
particularly from industry people who 
heralded the action both because it 
recognized personal ability and because 
it would be encouragement to depart- 
ment staff men. At that time super- 
visory officials rarely had department 
background. 

A graduate of Miami University, Mr. 
Robinson for many years was de- 
partment actuary, advancing to assist- 
ant superintendent in 1946. He distin- 
guished himself for his work in 
various NAIC activities, and is es- 
pecially known for his contributions 
through long membership on _ the 
blanks committee, one he has headed 
since 1929. His long tenure brought 
him into contact with insurance per- 
sons throughout the country, and he 
enjoys their complete respect and 
admiration. 

A 1936 graduate of Hiram College, 
where he was president of his class, 
Mr. Pryatel attended Cleveland Law 





W. A. Robinson 


ASK EXEMPTION 


Insurers Protest 
Control Extension 
to Their Stocks 


WASHINGTON—National Board 
and Assn. of Casualty & Surety Com- 
panies each has filed a memorandum 
with the Senate committee on banking 
and currency, urging exemption of fire 
and casualty insurance companies from 
the Fulbright bill. The bill by Ful- 
bright, chairman of the committee, 
would impose securities and exchange 
commission regulation on over-the- 
counter trading in common stocks. This 
would affect all companies with $5 
million or more assets that has 500 or 
more shareholders, including all stock 
insurers whose shares are not listed on 
the stock exchange. 

The two organizations propose an 
amendment to the bill which would 
exempt insurers subject to the super- 
vision of the insurance commissioner, 
bank commissioner, or any agency or 
officer performing like functions, of 
state, territory or district. 





This the amending language sug- 
gested by representatives of the busi- 
ness in 1950 when similar legislation 
was before Congress. 

The National Board memorandum 
points out that its 225 stock insurer 
members do not as a general rule en- 
gage in open market equity financing 
nor are their stocks generally listed or 
traded on the major stock exchanges 
of the country. They are therefore, in 
general, not registered under the se- 
curities exchange act of 1934. 

The board urged exemption of these 
companies because the insurers are 
presently regulated to a very high de- 
gree by every state, previous studies 
by SEC have not disclosed any need 

(CONTINUED ON PAGE 36) 








School, graduating in 1942 when he 
also passed the bar. He was in private 
practice for two years and then joined 
the police prosecutor’s office in Cleve- 
land, handling the trial of cases to 
court, then to jury and then he han- 
led the appeals docket, appearing 
before the court of appeals and the 
Ohio supreme court. 
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Late News Bulletins... 





Another II]. Hearing on Auto Filing 

The Illinois department this week in Springfield resumed its hearing on the 
application of National Bureau of Casualty Underwriters for approval of a re- 
vision in automobile liability rates. The department had turrmed down the ap- 
plication and the bureau had asked for a hearing. The hearing has been post- 


poned from time to time. 


On one occasion the department asked for a showing of the profits, all kinds, 
of the individual insurers, though that information is in the annual statements 
on file with the department. More recently the department asked for Schedule 
P broken down for Illinois alone, though P is a countrywide exhibit and com- 
panies do not keep the figures for it by state. Since P is a statistical demonstra- 
tion of how reserves set up for liability claims work out over a long period of 
time, it would be next to impossible for the insurers to reconstruct the figures. 

The bureau companies have not had a rate revision in Illinois since 1951 and 
they have been anxious to bring rates into line with Illinois experience. 





N. Y. Orders 20% 
Allstate Rate Cut 
Reduced to 15% 


Holz Says Commission 
Allowance Is 11%, Not 


8.5 Claimed by Allstate 


NEW YORK—Allstate has been or- 
dered by Superintendent Holz of the 
New York insur- 
ance department to 
adjust its dwelling 
fire and extended 
coverage rates to 
approximately 15% 
under thoseof New 
York Fire Insur- 
ance Rating Org. 
The company has 
been charging rates 
approximately 20% 
off NYFIRO rates 
since last Septem- 
ber. 

Mr. Holz based his five point cut in 
Allstate’s rate discount principally up- 
on commission and brokerage expense 
for new and renewal business. Allstate 
contended that its average commission 
on such business is 8.5%. Weighing the 
facts, Mr. Holz said in his decision, 
this figure should be 11%. 


The department indicated that All- 
state would be expected to refile at-the 
15% indication within a reasonably 
prompt time, probably 30 days. No time 
is specified for such refiling in the sec- 
tion (186.2) under which Mr. Holz 
called the hearing. 

The decision is regarded as an im- 
portant one because of the newness of 
independent filings in the fire field and 
the present competitive atmosphere in 
the business. However, it is also con- 
sidered unusual for a department to 


Leffert Holz 





NYFIRO and Allstate comment on 
decision—Page 36. 





order a modification of a reduction in 
rates already in use upon approval by 
that department, even though there 
has beén a change in department ad- 
ministration. 

There has been some speculation on 
whether other states would reexamine 
their approvals of Allstate’s 20% fire 
and EC discount, since its filings state 
to state have been substantially the 
same. There are currently Allstate 
filings pending in District of Columbia 
and West Virginia, and it is understood 
that Allstate has refiled in Washing- 
ton state, where it was turned down on 
its original filing. 


Though the decision is regarded as 
a psychological victory for NYFIRO 
companies there are indications among 
those insurers that a five point cut in 
the 20% Allstate discount is not 
enough, and that the companies may 
take the matter to court. Key figures in 
the business have commented that Mr. 
Holz, on indications in his own deci- 

(CONTINUED ON PAGE 32) 
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Trans-Pacific Buys 
Control of Inland 
Empire of Utah 


Give Up Plan To Merge 
Central Standard of S. D. 
Into Phoenix Insurer 


Plans to merge Central. Standard of 
_ Sioux Falls and Inland Empire of Salt 
Lake City into Trans-Pacific of Phoe- 
nix, a proposal which has stirred up a 
good deal of comment and _ interest 
among company people and commis- 
sioners, have been modified so as to 
leave out any dealings with Central 
Standard. Paul M. Roca, prominent 
Phoenix attorney and vice-president 
of Trans-Pacific, who broached the 
plans originally at the annual meeting 
of National Assn. of Insurance Com- 
missioners in June, has written the 
commissioners a letter, dated July 5, 
giving the present status of negofia- 
tions as follows: 

“Previously announced plans for the 
merger of Central Standard and Trans- 
Pacific have been abandoned. 

“A little over a month ago, Trans- 
Pacific entered into a_ preliminary 
agreement with United Dye & Chemi- 
cal Corp. of New York, the owner of 
95% of the stock of Central Standard, 
for the exchange ef such stock for 
non-voting preferred stock of Trans- 
Pacific on the completion of the pro- 
posed merger. 

“Since the date of that agreement, 
Trans-Pacific has been making a care- 


— 


ful study of the advantages and dis- 
advantages of the original plan. It has 
now been determined that so much 
Central Standard business comes from 
the immediate vicinity of its South 
Dakota headquarters that most of the 
saving expected from consolidated 
operations in Arizona would be offset 
by the necessity of maintaining a 
large Sioux Falls branch. Additionally, 
the provisions of South Dakota law 
which are applicable to a merger of a 
South Dakota insurance company with 
an Arizona corporation are so complex 
and give rise to so many unavoidable 
delays that a continuation of effort to 
merge is completely impractical. 

“Trans-Pacific has, therefore, re- 
leased United Dye from its commit- 
ment and wholly abandoned the pro- 
posal. Central Standard will continue 
as an entirely separate operating com- 
pany under its old ownership and 
management, and without further re- 
lationship with Trans-Pacific. 

“The abandonment of the Central 
Standard merger proposal will in no 
way affect the proposed consolidation 
of Trans-Pacific and Inland Empire. 
The projected merger of those com- 
panies remains under consideration by 
the Idaho insurance department, and 
on July 5, 1955, the majority stock of 
Inland Empire was acquired by Trans- 
Pacific, thus making virtually cer- 
tain that the two companies will be 
operated as an entity regardless of 
final action on the proposed consoli- 
dation. 

“At a recent hearing in Boise, Chief 
Examiner Albertson of Idaho cert- 
fied to the sound financial condition of 
Inland Empire and a convention ex- 
amination of Trans-Pacific as of Dec. 
31, 1954, shows that company to be in 


(CONTINUED ON PAGE 21) 
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NAIC Protests Right 
of ICC To Examine 
Truck Insurers Books 


A committee representing National 
Assn. of Insurance Commissioners 
protested, at a conference with mem- 
bers of Interstate Commerce Com- 
mission, a proposal of the commission 
staff that the commission have the 
right to examine records of companies 
insuring motor carriers at the latter’s 
expense. 

A committee composed of commis- 
sioners McConnell of California, Sul- 
livan of Washington and Holz of New 
York, told ICC members this provision 
and other proposed regulations would 
get the commission into the regulation 
of insurance which, they said, is ade- 
quately regulated by states. They ob- 
jected strongly and asked commission 
for explanation, an ICC spokesman 
said. No decision was arrived at. 


It was explained the regulations 
published in the federal register were 
only proposed by ICC staff members 
and have not been adopted. ICC pre- 
scribes insurance requirements for in- 
terstate motor carriers under regula- 
tions long in effect. Its staff proposed 
19 changes in the regulations. One 
provides that the commission shall 
have power to examine the financial 
stability of companies filing insur- 
ance on motor carriers. Present regu- 
lations provide such companies must 
have $200,000 reserve surplus. The 
commission will not accept a policy 
from a company not authorized to do 
business in states where the covered 
motor carrier operates. 


Highlights of 
the Week’s News 


Allstate loses attempt to deny coverage on 
livery use exclusion 











Connecticut court rules vehicle operated by 
employe of insured is not excluded from ex- 
tended coverage Page 23 





H. S. Middendorf terms insurance stocks rich 
in value for long term investor ......... Page 15 


A&H Bureau survey indicates insurors avoid 
over-insurance by underwriting ........Page 18 


C. A. Lane and A. J. Degnan named to top 
midwest posts by Chubb & Son ........ Page 18 


Fireman’s Fund opens new Chicago office with 
A. H. Jens as manager 


Insurance Advertising Conference plan peri- 
odical for agents on advertising practices 
Page 9 





Auto rates reduced in Kansas, Wisconsin, Ne- 
braska and Oklahoma 
American Marine & General absorbs U. S. 
branch of London & Scottish ............ Page 4 
coverage revised 
wince Te 


Pennsylvania insurance 


Program announced for American Bar Assn. 
RIOR UTR eas cckctcrtirniicrsiccemnivnssiind Page 17 


Insurer wins important test case on A&H pay- 
ment to VA hospitals 


August Pryatel succeeds Walter Robinson as 
Ohio superintendent 


Insurers ask exemption from control extension 
to their stocks 


New York orders Allstate fire rate reduced to 
15% differential 





Commissioners protest ICC examination of 
truck insurers Page 2 


Schedule OL&T and M&C provisions are stand- 
« ardized Page 2 








Schedule OL&T 
M&C Provisions 
Are Standardized 


First Time This Has Been 
Done; Bureau Also Revises 
Several Other Coverages 


NEW YORK—The first standard, 
provision schedule OL&T and schedule 
M&C liability policies have been 
promulgated by National Bureau of 
Casualty Underwriters, effective July 
6 in all states and territories except 
Texas and Hawaii where the effective 
date is Aug. 11. Mutual Bureau is 
announcing a_ substantially similar 
program. 

At the same time four general 
liability forms, a contractual liability 
endorsement for general and automo- ’ 
bile liability policies, two comprehen- 
sive personal liability endorsements 
and two farmer’s CPL endorsements 
have been revised, effective on the 
same dates as the two schedule poli- 
cies, with the same exceptions, except 
that in Massachusetts the comprehen- 
sive-general automobile liability pol- 
icy is not effective on the automobile 
portion because of compulsory auto- 
mobile in that state. 

The four forms revised by the 
bureau are the standard provisions 
comprehensive liability, comprehen- 
sive-general automobile liability, 
products and contractual liability. 

7 e . 

Some changes in coverage have been 
effected with the promulgation of the 
standard provisions schedule OL&T) 
and M&C forms. However, the major 
achievement is the standardization of 
the form for use by all companies. 
Heretofore each company has had its 
own form, based on bureau coverage 
but with some variations of expression 
and appearance. Now the companies 
will have precisely the same coverage. 
Of course, the rates charged contem- 
plate precisely the same coverage. The 
slight differences that have existed, 
company to company, might, and per- 
haps occasionally did, produce some 
confusion in the minds of the buyers 
as to the value of the differences, and 
to a minor degree there could have 
been, and probably were, efforts to 
make competitive advantage out of 
such differences. Another advantage 
of standardization is that interpreta- 
tion of coverage in litigation becomes 
more valuable because more widely 
applicable with identical wording. 

This is the first standardization of 
the two coverages that has been pro- 
mulgated, though way back the bureau 
had advisory schedule forms in these 
two fields. 

The two schedule forms were devel- 
oped separately because they insure 
different kinds of risks. Therefore 
certain basic differences in the scope 
of coverages have been provided. A 
principal difference between the two 
forms is that the OL&T contains a 
structural alteration and new con- 
struction division of hazard whereas 
the M&C contains an _ independent 
contractors division of hazard, com- 
monly referred to as owners’ or con- 
tractors’ protective liability insurance. 
The insurance for the premises and 
operations division of hazard under the 
OL&T does not exclude the independ- 
dent contractor exposure as excluded 

(CONTINUED ON PAGE 33) 
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RATIO OF LAW SUITS OUTSTANDING 
to Auto Liability Premiums Earned 


(1952-1954) 





AVERAGE OF 


STATE FARM 240 COMPANIES 


LICENSED IN ILLINOIS 








a.L oho. 


PER $100,000 OF EARNED PREMIUMS 











Source: National Underwriter, May, 1955 


LOW RATIO of lawsuits outstanding testifies to the effectiveness of State Farm Mutual’s claim handling pro- 
cedures. Here Mr. F. B. Coleman (left), Vice President and head of State Farm’s general claims staff, and Mr. E. B. 
Rust, Executive Vice President, Operations, present a 3-year summary to the State Farm Executive Council. 


“PAY A DOLLAR WHEN A DOLLAR IS DUE” 


And pay it promptly. 

That’s the golden rule of claim handling George 
J. Mecherle laid down when he founded State 
Farm Mutual Automobile Insurance Company 
thirty-three years ago. 

That it’s still the working philosophy of the 
company is well illustrated by a recent report 
in the National Underwriter( Automobile Insur- 
ance issue, May, 1955). 

In a three-year period, 240 automobile 
insurance companies licensed in Illinois 
earned a total of $3,417,511,499 in bodily 
injury liability premiums. The average 


result of practicing Mr. Mecherle’s rule: 


number of lawsuits outstanding per . 
**Pay a dollar when a dollar is due.’”’ A rule 


100,000 of premiums for all these com- : 
$ , P that’s helped State Farm grow to a posi- 


 senetienadnatth st a tion where it insures more cars than any 
In the same period, though insuring more other company in the world. 

cars than any other company, State Farm 

Mutual’s average number of lawsuits outstand- 

ing per $100,000 in premiums was only 2.7! a 
This achievement can be partly explained by advertisements toacquaint you with | state FARM 


: ‘ ‘ ‘ State Farm Mutual Automo- 

State Farm’s streamlined claim handling bile Insurance Company, Ge 

methods . . . extensive claim adjuster and agent a aco a Ea 

training programs. . . continuous audit of claim about any aspect of State Farm 

handli d “ operations, simply write:“‘Direc- 
andling procedures. tor of Public Relations.” 


But we like to think it’s just the natural 
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Rated “A”... . Excellent by BEST’S 















































A Specialist Insurer with a Reputation for Integrity 


SPECIALISTS 
IN SMALL GROUP 
COVERAGE 


No Other Lines of Insurance 
No Business Written Direct 


Inquiries to our home office are not invited. 
We are expanding on a planned territorial 
basis, but we seek representation in an area 
only after we set up prompt local claim 
service, equal to or better than that pro- 
vided by Blue Cross, and can furnish train- 
ed specialists to assist agents and brokers. 





American Health 


INSURANCE CORPORATION 


Baltimore, Maryland 
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A. E. STRUDWICK Co. 


A. E.STRUDWICK, President 
E. W. BLANCH, Vice-Pres. THOS. M. DARDEN, Vice-Pres. 
810 BAKER BLDG., MINNEAPOLIS 2, MINN. 














Auto Rates Cut 
in Kan., Wis., 
Neb. and Okla. 


National Bureau of Casualty under- 
writers has reduced automobile BI and 
PDL rates on private passenger cars 
in Kansas, Wisconsin, and Omaha, 
effective July 5. In all three areas 
unmarried motorists under 25 do not 
get a decrease. 

Effective the same date, National 
Automobile Underwriters Assn. is 
reducing rates in Kansas, Wisconsin, 
Nebraska, and Oklahoma. 

In Kansas casualty reductions range 
from $6 to $12 in Kansas City and 
vicinity, $3 to $5 in Topeka and vicin- 
ity, $3 to $6 in Wichita and vicinity 
and $5 to $9 in the Kansas City subur- 
ban, which includes all of the town- 
ships of Aubry, Gardner, Lexington, 
McCamish, Monticello, Olathe, Oxford 
and Spring Hill in Johnson county and 
the townships of Delaware and Prairie 
in Wyandotte county. In the balance 
of the state rates remain unchanged, 

In Wisconsin, reductions range from 
$7 to $13 in Fond du Lac, Green Bay, 
La Crosse, Madison, Oshkosh and She- 
boygan and their vicinities. 

In Superior and all of Amnicon, 
Lakeside, Parkland and _ Superior 
townships in Douglas county and the 
entire village of Poplar reductions 
range from $4 to $6. 

Reductions ranging from $9 to $18 
apply in all of Ashland, Bayfield, 
Florence, Forest, Iron, Marinette and 
Vilas counties and in all of Douglas, 
Parkland and Superior townships and 
the entire village of Poplar. 

Reductions range from $1 to $4 in 
Calumet, Columbia, Dodge, Door, 
Jefferson, Kewaunee, Langlade, Mani- 
towoc, Oconto, Oneida, Ozaukee, Wal- 
worth and Washington counties and 
also to all of Brown county except 
Green Bay and vicinity, Dane county 
except Madison and vicinity, Fond du 
Lac county except the city of Fond du 
Lac and vicinity, Kenosha county ex- 
cept city of Kenosha and vicinity, 
Outagamie county except the city of 
Appleton and vicinity, Racine county 
except Racine and vicinity, Rock 
county except cities of Janesville and 
Beloit and their vicinities, Sheboygan, 
county except the city of Sheboygan 
and vicinity, Waukesha county except 
the city of Waukesha and vicinity, and 
Winnebago county except the town- 
ships of Clayton, Menasha and Neenah 
and the city of Oshkosh and vicinity. 

In the Omaha territory the reduc- 
tions range from $3 to $6 according to 
car classification. The Omaha territory 
comprises everything in the limits of 
Omaha and the Ashland, Beechwood, 
Benson, Dundee, Florence, Loveland, 
McHugh, May, Moorhead, Pershing 
and Ralston voting precincts in 
Douglas county and the Bellevue, 
Gilmore, Highland and Papillion vot- 
ing precincts in Sarpy county, includ- 
ing Bellevue and the village of Fort 
Crook. 

In Nebraska, NAUA has reduced 
comprehensive private passenger rates 
more than 13%, with reductions rang- 
ing 9 to 15%. Private passenger $50 
deductible collision is reduced 10%, 
varying 9 to 13%. The $100 deductible 
has been reduced 8%, varying 6 to 
11%. 

In Wisconsin, comprehensive is 
unchanged. The $50 deductible colli- 
sion is reduced 17%, ranging 15 to 
18%. The $100 deductible is down 
17%. 

In Nebraska, Wisconsin, Kansas and 


American M. &. G. 
Absorbs U.S. London 
& Scottish Branch 


The U. S. branch of London & Scot- 
tish has been transferred to American 
Marine & General, under the New 
York law permitting the domestica- 
tion of a U. S. branch of an insurer 
into a domestic subsidiary. 

Northern of London group, of which 
both companies are members, has 
moved its head office in this country 
from 135 William street, where it has 
been located for many years, to 150 
William street, New York City. 
Northern recently sold its building at 
135 William street. 

As a result of domestication, Ameri- 
can Marine & General has acquired 
the business and assets and assumed 
the liabilities of the U. S. branch of 
London & Scottish, and has issued an 
additional 50,000 shares of its $10 par 
stock to that company. American M. & 
G. was incorporated under New York 
law and commenced business in 1951. 
It is licensed in District of Columbia, 
Hawaii and 33 states, and does a pre- 
dominantly fire and marine business. 
Its present capital is $1,250,000, and as 
a result of the domestication its sur- 
plus is in excess of $1,250,000. Earned 
premiums of American M. & G, and 
the London & Scottish U. S. branch in 
1954 were more than $1 million. Lon- 
don & Scottish was incorporated under 
British law in 1861 and established 
its U. S. branch in 1914. Its business 
will be continud by American M. & G. 


GAB Names Two in South 


B. O. Bailey Jr., formerly adjuster in 
charge at Vicksburg for General Ad- 
justment Bureau, has been promoted 
to manager at Meridian, Miss., and W. 
J. McDonald, senior adjuster at 
Meridian, was named adjuster in 
charge at Vicksburg. 

Mr. Bailey joined GAB in 1949 after 
four years experience as a casualty 
claims adjuster. Mr. McDonald joined 
GAB at Meridian in 1951, transferred 
to Jackson, Tenn., and then returned 
to Meridian. 











Oklahoma the collision credit of 13% 
for young women operators is estab- 
lished along with the credit for driver 
education. 

In Kansas comprehensive is reduced 
more than 18%, ranging 15 to 15%. 
The $50 deductible is down 20%, vary- 
ing 16 to 25%. 

In Oklahoma comprehensive in the 
Tulsa territory is unchanged but for 
the balance of the state is cut 13 to 
more than 16%. The $50 deductible is 
reduced 17%, the $100 deductible 27%. 

In Oklahoma the present two classes 
for private passenger automobile colli- 
sion have been increased to three by 
subdividing class 2 into a new class 2 
and class 3. The new class 2 is busi- 
ness and non-business use-male opera- 
tor under 25—female owner or princi- 
pal operator under age 25. Class 3 is 
business and non-busines use, individ- 
ually owned or private passenger auto- 
mobiles owned by corporations, co- 
partnerships or by unincorporated 
associations. 

The rate reduction for collision 
coverages varies according to the 
classes. For $50 deductible the reduc- 
tions range from 444% on new class 
2 to a reduction in excess of 40% for 
farmers cars where there are no 
youthful drivers. Reductions are 
greater for $100 deductible. 
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This Proven Plan 
increases your 

Sales Volume - 
helps you sell 

Complete Protection 
to existing 


accounts! y, 





Newark 1, New Jersey 


THE AMERICAN INSURANCE CO. * BANKERS INDEMNITY INSURANCE CO. 


When you sell a client individual policies 
that do not fully protect him— 

he is only a part-time client. Make him a 
full-time client by selling him an American 
Family Protection Plan that covers all of 


his important risks. 


The dramatic pictorial aids and simplified, 
tell-all charts in the American Family 
Protection Plan help you do this. This book- 
let graphically shows your prospect the 

risks he and his family face. It highlights the 
“holes” in his present coverage. It tells him 
forcefully why he needs complete coverage 
now. It suggests a complete insurance plan 


tailored to his means and precise needs. 


Put this profitable 
American Family 
Protection Plan 
to work for you. 
Mail the coupon 
below now for 
free details. 





THE AMERICAN INSURANCE GROUP Public Relations Dept. E-7 
15 Washington Street, Newark, N. J. 


Send me free information on stepping-up my sales volume 
with the profitable American Family Protection Plan. 


Name. 














City. Zone State. 
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Mo. Court Holds for 
Employer in Case 








nee of Notice of Accident 
Missouri employers are taking a sec- 
—— i ond look at the Kansas City court of 
Ax appeals decision which upholds the re- 
ay quirement under the workmen’s com- 
PSS | pensation law that employes give writ- 
AZ ten notice of any accident if they hope 
r R A Sa DYE to comply with the written notice 
We 8®MF AQ provision to collect under the WC act, 
NS ((ip/ ANN = Failure to do so is sufficient to require 
a a court trial or to require the WC 
.X referee to dismiss the claim, the court 
4 held. 
~_ This is the first decision a Missouri 
al appellate court has handed down on 
YS the written notice section. The WC 
= commission has been inclined to the 
view that the employer has not been 
—— pee ae 1 prejudiced by failure to receive not- 
The Ranane fsx, dee — ice, and it has been suggested that the 
employer has the burden of proving 
he was prejudiced. 

















y In the latest case, Brown vs Douglas 

™ 4 Candy Co., the employe claimed she 

rN) Ry had sustained an accident in December 
ak “The OZR / of 1952 and was awarded compensation 
IFWARR* EX "D\ “4 a / on the basis of 20% permanent partial 

| mL NY / 5 disability. She testified that while 
L/ SGT Ai. OK —~% —¥ - working at a conveyor belt, removing 
em) Va Noe) . hh Pe candy boxes, one of the boxes slipped 
WI ¥ P~ > aa ats, and she bent over and had a sharp pain 
| 7 | aS Ayan — ee in her back when she stood up. Subse- 
PS > iar quently she was placed on lighter work. 
fe yD » ‘ ; After two months she went to a doc- 
AY > €&) tor, but failed to mention her alleged 
— accident to him or to the company. She 
~ LAW / a was operated on, but failed to give 
“wp i =" written notice of the accident to the 
” m2 ...and always ready employer. After having a conversation 
..with plenty of team spirit in the clutch to give with her doctor, she went to the em- 
and know-how... extra service to its agents. ployer and claimed to have fallen, this 





being the first notice the company had 
: of any injury. 

To build more business .. . 

keep more business... 


represent The Kansas City— 


The employe claimed that Douglas 
Candy was not prejudiced by her fail- 
a progressive company ure to give written notice, and said the 
for progressive agents. burden of proof that Douglas was pre- 
judiced was not upon her but upon the 
company. The industrial commission 
found for the employe, but the court of 
appeals held that the purpose of the 
statute was to give the employer 
Aewrewce enough opportunity to investigate the 
aia archi Since a> . ae Chaser facts and to give the employe medical 
attention in order to minimize the dis- 






Kansas City Fire and Marine 








ability. The burden of proof, the court 
said, is on the employe to prove that 
the employer is not prejudiced by his 
or her failure to give written notice. 


BUCKEYE UNION 


helps you build your business 


1. claim service that sells 

2. helpful field representatives 
3. first with new policies 

4. top-notch sales helps 


OHIO, INDIANA, MICHIGAN, PENNA., KENTUCKY, W. VA. 


THE BUCKEYE UNION CASUALTY COMPANY—THE BUCKEYE UNION FIRE INSURANCE COMPANY 
COLUMBUS, OHIO 





Fireman’s Fund Opens 
Cook County Office at 
Chicago; Jens Manager 


Fireman’s Fund has established a 
Cook County branch office on the 
ground floor of In- 
surance Exchange 
building, Chicago, 
with a street en- 
trance at 179 West 
Jackson Boule- 
vard. Arthur H., 
Jens has been 
named manager 
and the new air- 
conditioned office 
is staffed with 
. more than 80 pro- 

oo duction and under- 

writing employes. 

Fire will be supervised by John Bell- 
avia; Ames Hersey will be in charge of 
ocean marine; Campbell Hodge is sup- 
ervisor of the fidelity, surety and burg- 
lary section, and George Rennix will 
handle general casualty. Special agents 
are Edward Birkemeier and Ralph 
Schley. 

Mr. Jens has been with the company 
since 1948. He began in insurance in 
1931, after graduation from Illinois 
Tech, with Wisconsin Inspection Bu- 
reau in Milwaukee and Oshkosh. In 
1934 he went with Springfield F. & M. 
as chief engineer. At Fireman’s Fund 
he has been successively agency sup- 
erintendent, and unit manager. He has 
also been closely identified with in- 
surance education, having been on the 
instruction staff of the Chicago Board 
school for seven years and the Univer- 
sity of Illinois for four years. He has 
been active in Chicago Insurance Day 
affairs since the beginning and has 
been chairman of Western Conference 
Special Risk Underwriters. 

Mr. Bellavia started in insurance in 
1940 with London & Lancashire, has 
continuously been in fire underwrit- 
ing with the exception of two years of 
navy service, following which he went 
with Atlas. He has been with Fireman’s 
as a fire underwriter and supervisor 
since 1948. 

Mr. Hersey joined Fireman’s after 
seven years with Providence Washing- 
ton and spent several years as a yacht 
and hull underwriter in the home of- 
fice, subsequently transferring to New 
York where he was successively ocean 
cargo underwriter and ocean marine 
manager. He was one of the founders 
and a first temporary chairman of 
American Marine Insurance Forum. 

Mr. Hodge has been with National 
Surety, a Fireman’s Fund _ affiliate, 
since 1937. He started in the Kansas 
field and was manager of Kansas City 
before coming to Chicago in a like 
capacity in 1951. 

Mr. Rennix began in insurance in 
1942 as a special agent in Illinois and 
Michigan for Continental Casualty and 
in 1945 he became superintendent of 
education at the Chicago branch and 
assistant manager in 1948. He went 
into Lloyds production in 1952 with 
McGibney-Grupe. 








Detroit Buyers Elect 


M. R. DeLaurier, Detroit Edison Co., 
has been elected president of Detroit 
Insurance Buyers Assn. for the 1955-56 
term. 

Other officers are: Vice-president, 
R. H. French, Michigan-Wisconsin Pipe 
Line Co.; secretary, Wesley A. John- 
ston, Chrysler Corp.; treasurer, Frank 
L. Kierman, Michigan Consolidated 
Gas Co., representative to the national 
association, E. F. Neubecker, Burroughs 
Corp. 
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GAB Reports on Storm 
Losses in Southwest 


General Adjustment Bureau has sent 
to member companies a status report 
on 1955 storm operations in the south- 
western department. J. F. Miazza, 
southwestern general manager, com- 
ments that since March 1 there have 
been more than 128 scattered storms 
in the four states in his department, al- 
though only one of them exceeded $1 
million—the tornado and hail at Black- 
well, Okla., on May 25. However, the 
total for the 128 storms will exceed 
$15 million on claims handled by GAB. 

The report includes a breakdown of 
losses closed since June 21 as follows: 


Number of Average Amount of 

Losses Loss Paid Loss 

Arkansas 16,944 $213. $3,622,734 
Louisiana 16,073 94. 570,974 
Oklahoma 19,166 159. 3,063,701 
Texas 14,185 178. 2,527,126 
Totals 56,368 $173 $9,784,535 


There are still 18,000 losses to be 
handled on uncompleted claims in ad- 
dition to losses anticipated from storms 
of June 13-19 inclusive, and they are 
broken down as follows: 


Estimated Estimated 

Loss Average Loss 
Arkansas 1,351 $213. $ 288,857 
Louisiana 386 94. 36,291 
Oklahoma 6,835 159 1,092,574 
Texas 9,840 178. 1,752,996 
Totals 18,412 $172. $3,170,718 


The Oklahoma figures on unpaid 
claims do not include the Hazel Atlas 
Glass Co. loss at Blackwell, which was 
insured in Factory Association. This 
was a sprinklered risk which was vir- 
tually totally destroyed by the tornado 
and an ensuing fire. This will be a 
$24 million loss. The _ sprinklers 
weren’t effective because water mains 
were broken in the area. 





American Surety Names 
Howe at Pittsburgh 


American Surety has appointed John 
_ Howe manager at Pittsburgh. He 
joined the company in 1938 at Kansas 
City. In 1940 he became special agent 
there and in 1948, was transferred to 
St. Louis as assistant manager. Until 
his transfer, he was secretary of Sure- 
ty Underwriter Assn. of St. Louis. 


Pa. Seeks to Include 
Nurses’ TB under WC 


A bill to include tuberculosis as a 
compensable disease under Pennsyl- 
vania’s occupational disease laws when 
it is contracted by nurses whose occu- 
pation involves exposure to the disease, 
has been passed by the Pennsylvania 
senate and sent to the house. 


Onderdonk Joins Glass 


Replacement Firm 


John C. Onderdonk, who recently 
retired as a vice-president of Ameri- 
can, has acquired an interest in Morris 
Glasser & Son, New York City. For 
many years he was chief casualty un- 
derwriting officer of American. The 
Glasser organization has specialized for 
55 years in replacement of insured 
glass losses. He will handle all con- 
tracts with insurers. 


GAB Makes Changes 


in Eastern States 


General Adjustment Bureau has ap- 
pointed Frank Fodell general adjuster 
in western Pennsylvania, and trans- 
ferred William A. Maybury to Pitts- 
burgh to succeed him. John E. Landis, 
manager at Clarksburg, W. Va., will 
replace Mr. Maybury at Altoona, Pa., 
and Eugene Cornwell has been ap- 
pointed manager at Clarksburg. 

The bureau has also opened a branch 
office at Fall River, Mass., with Fred 
Kracke as manager. 

Mr. Fodell joined GAB at Pitts- 
burgh in 1931 and was appointed man- 
ager there in 1945. Mr. Maybury has 








been with the bureau since 1936 when 


he started at Pittsburgh. After mili- 
tary service he was in the Erie, Pa. and 
Elmira, N. Y., offices. In 1952 he was 
appointed manager at Altoona. 

Mr. Landis joined GAB in 1937 at 
Huntington, W. Va., and was appoint- 
ed adjuster-in-charge-at Clarksburg in 
1944 and manager there in 1948. Mr. 
Cornwell started at Clarksburg in 1945, 
two years later transferred to Charles- 
ton where he has been staff adjuster. 

Mr. Kracke joined GAB in 1947 at 
Jamaica, N. Y., the next year trans- 
ferred to Hempstead, N. Y., and in 
1951 to New Bedford, Mass., where he 
has been a senior fire adjuster. 


North Star Re. Names 
Bush to K. C. Post 


Blakely W. Bush, who has been with 
Employers Reinsurance, has been ap- 
pointed an assistant secretary of North 
Star Reinsurance. He will be a fire and 
inland marine underwriter in the Kan- 
sas City department. 


West Bend Mutual Fire 
Makes Ill. Field Changes 


West Bend Mutual Fire has re- 
arranged its field setup in Illinois. Paul 





G. Kashefska, special agent, with the 
company seven years, is leaving July 1 
to operate Decatur Mutual agency at 
Decatur. His territory, central Illinois, 
will be handled by Special Agent 
Arthur H. Kashefska, a nephew, form- 
erly in the western Illinois territory 
and located at Galesburg. He will make 
his new headquarters at Decatur. 

Northwestern and northern Illinois 
will be serviced by the Chicago office 
with Sidney L. Mertz, special agent, 
handling the northwestern section and 
Victor A. Hanson, special agent, and 
Arthur W. Peterson, resident vice- 
president, handling the northern area 
and Chicago. 











surance Agent is growing. 


Ads like this one. . 
NHG series... 


homes. 


important functions. 


tion Agent in this town!” 


Public recognition of the modern In- 


. the 3rd in the 
are helping. They are 
reaching 6,669,500 fine American 


The new name coined by NHG... 
“Protection Agent” . . . is making home- 
owners and business men aware of your 


Are you stepping into the picture in 
your community? Are you telling your 
local public, “I am your NHG Protec- 


Your NHG Field Man can help you 
do this. He has the know-how, he has 
the materials. Call him in and ask him 


YOU can be in this picture 


and TAKE A BOW 
IN YOUR COMMUNITY! 










The only man in town, 
you wouldnt dare 
do business WYTHOUT! 


TS a 




















He is your 


PROTECTION 
AGENT 






how you can benefit directly from the 
“Protection Agent” campaign. 


Tell everyone in your town who reads 
POST, TIME or BUSINESS WEEK that 
you are the “Protection Agent” pic- 
tured in this campaign. 





FIRE - MARINE 





Damage threatens every business, 
accidents every home. 
To conduct business 
relaxed . . . you must have financial 
protection. 
Any property worth owning is worth 


or to live 


tecting. Therein lies the impor- 
tance of the NHG Protection Agent. 
He represents the National of Hart- 
ford Group of insurance companies. 

There are burglar alarms to prevent 
theft and fire alarms to prevent dam- 
age. But should losses occur, the 
NHG man still protects you! 

The NHG Protection Agent has 
passed an examination, is licensed by 
your State. He makes a property sur- 
vey for you, evaluates your risks, ad- 
vises how much coverage you need. 





NATIONAL FIRE INSURANCE COMPANY OF HARTFORD 
FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 
TRANSCONTINENTAL INSURANCE COMPANY 


- AUTOMOBILE - 


Then he writes up a policy or pol- 
icies, placing them for you with an 
insurance company or group of com- 
panies. He has the knowledge to 
select companies (a) with ample re- 
sources to repay you for any loss, 
and (b) with a known reputation for 


prompt payment of claims. 
He’s impartial. The NHG Protec- 


tion Agent és under no obligation to 


insure you with the companies con- 
stituting the National of Hartford 
Group. Thus, any time he selects 
NHG, it means he really believes 
NHG will best serve your interests. 

For impartial counsel in obtaining 
protection, let us put you in touch 
with the NHG Protection Agent in 
your community. Don’t do business 


without bim! 


NATIONAL OF HARTFORD GROUP 
of Insurance Companies 


Executive and Administrative Offices: Martiors 18, Connecticut 








NATIONAL OF HARTFORD GROUP 
of Insurance Compantes 


Executive and Administrative Offices: Hartford 15, Connecticut 
MECHANICS AND TRADERS INSURANCE COMPANY 


UNITED NATIONAL INDEMNITY COMPANY 
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BONDING 
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JOSEPH WEINTRAUB, MANAGER, INC. 


States Manager 


901 N.E. 2nd Avenue e Miami, Florida 











Stir in Texas Over 
Censorship of Talk 
on WC Situation 


DALLAS—Censorship applied by an 
officer of Texas State Federation of 
Labor to a portion of a scheduled 
speech by Ben H. Mitchell, executive 
vice-president of Texas Employers, on 
conditions in workmen’s compensation 
in the state made front page news 
and editorial comments in daily news- 
papers last week. 

Mr. Mitchell, who was to appear as 
a representative of the Southwest 
Insurance Information Service, re- 
fused to deliver his censored manu- 
script, but copies were later obtained 
by reporters. His theme was a brief 
review of Texas compensation laws, 
and he was heading into a discussion 
of three reasons why the law “is not 
fulfilling its avowed purpose.” 

His observations on the third point 
—‘the slow, cumbersome and expen- 
sive administrative procedures’—were 
declared to be objectionable, for in 
part he had written: “I feel that if it 
were not for the existence of another 
factor this difficulty too could be 








PEPPY FREDDY. the fieldman, says: 








PEPPY FREDDY 


le YOU ARE AS CONFUSED AS 
IN NOT KNOWING 
WHICH WAY TO GO, SEE THE 


WESTERN SURETY COMPANY 
FOR QUICK HANDLING OF YOUR 
BONDS 















WESTERN 


39 South LaSalle Building 
Chicago 3, Illinois 








SURETY COMPANY 


One of America’s Oldest Bonding Companies 


1714 Cedar Springs at Akard 
Dallas 2, Texas 


Sioux Falls 
South Dakota 


102 East 9th Street 
Kansas City, 6, Mo. 





solved. That factor is the growth in 
Texas of an organized group with a 
vested interest in maintaining the 
present system. The group I refer 
to is the Texas Assn. of Claimants’ 
Compensation Attorneys, affiliated 
with the national organization called 
the National Assn. of Claimants’ 
Compensation Attorneys.” 

e - . 

Mr. Mitchell added: “But lest you 
gather the impression that my opinion 
is biased, let me point out that the 
lawyers representing the insurance 
companies are no more interested in 
the abolition of this system than are 
the claimants’ attorneys. It is un- 
reasonable and unrealistic to expect 
them to be.” 

It was primarily the reference to 
the organized attorneys for claimants 
that led Jerry Holleman, executive 
secretary of the union organization, 
to ask for deletion of that portion of 
the speech which had been submitted 
for “publicity purposes,” for in part 
he told newsmen: “We of the TSFL 
know that Mr. Mitchell’s charges were 
unfounded and false.” 

The other two criticisms of the 
Texas law, as given by Mr. Mitchell, 
were: “It is admittedly not providing 
adequate compensation for the legit- 
imately injured workman, and em- 
ployers are being held responsible for 
injuries under’ circumstances not 
contemplated by the basic intent of 
the law.” 

The incident formed the background 
for a lead editorial in the Dallas 
Morning News under the title of “Free 
Speech Gets TSFL Black Eye.” 





London Assurance 
Offers New Stock 


London Assurance in England is 
offering ordinary shareholders by 
way of “rights” 1,324,675 new ordinary 
shares at 5 shillings in the ratio of one 
new share for every present four 
shares of 5 shillings held. The com- 
pany recently split the £2 10 shilling 
shares to 5 shilling shares. 

In addition the company is offering 
16,625 new shares for cash at 45 shill- 
ings a share payable as to 20 shillings 
on or before July 5 and 25 shillings 
on or before Aug. 3. The increase will 
raise capital from £2,214,675 to 
£ 2,550,000. 

Any shares not taken up as rights 
and share fractions will be allotted to 
nominees and sold on the market. No 
part of the new shares will be under- 
written. 


The company is carrying out a 
building program in St. Swithin’s Lane 
and Pall Mall in London and in 
Sydney, Melbourne and Durban. The 
money from the new issue will help to 
preserve the liquid resources for use 
in the expansion and development of 
business at home and abroad. 





Mass. Legislators to 
Study EC and Wave-Wash 


A special recess commission of 
the Massachusetts legislature and a 
committee of insurance men will 
study wave-wash losses in the state, 
extended coverage and its $50 deduc- 
tible. The resolution setting up the 
mechanics of the investigation pro- 
vides that the commission may in- 
vestigate other matters relative to fire 
coverage that may be referred to it. 


Among the commission members are 
two senators, three representatives, 
and four gubernatorial appointees, in- 
cluding the insurance commissioner, a 
representative each of a_ stock fire 
company and a mutual fire company 
and a representative of the general 
public. 
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IAC To Give Advertising Ideas, Advice, 
Information to Agents in Periodical 


Insurance Advertising Conference at 
its annual meeting in Atlantic City 
indicated its intention of issuing per- 
iodically, perhaps six to eight times a 
year, a bulletin or newsletter contain- 
ing advice on how to advertise for local 
independent agents. H. V. Carlier, of 
Northern Assurance, outlined the plan 
in his administration report as retiring 
president. 

When the idea of assisting agents 
in the advertising field first was 
broached at the Hartford meeting last 
year, some IAC members had in mind 
a more ambitious project than a pub- 
lication of this sort, Mr. Carlier indi- 
cated. However, after studying careful- 
ly the possibility of an advertising kit, 
or something of that sort, the advertis- 
ing men found it would simply be 
prohibitive in cost. IAC does not have 
too much money. 

William H. Doty of Aetna Fire, who 
succeeded Mr. Carlier as president, 
said that the conference and its mem- 
bers need a continuing contact with 
producers. He thinks IAC is at the 





A. E. Bulau 


Harry V. Carlier “4 


crossroads, that it has to decide whether 
it is going to be a social, cocktail group, 
or an aggressive organization playing 
a positive role in meeting the problems 
that face the agency system. 

He added that the advertising kit 
which originally was considered, would 
take a minimum of $10,000 for a mini- 
mum kind of kit. 

He said there is a lot of advertising 
talent among the members of IAC. The 
organization should call on this talent 
for contribution of expert advice to ap- 
pear in the bulletin. The bulletin or 
newsletter can be a national adver- 
tising medium for makers of novelties, 
etc., that want to reach the companies, 
so there could be some income, Mr. 
Doty indicated. 

Distribution of the bulletin probably 
will be through state associations to 
local boards, with a nominal fee for 
subscriptions. IAC has about enough 
money in the treasury to get out three 
issues of the bulletin, which would 
start it rolling. 

R. E. Brown Jr. of Aetna Casualty 
said his company is getting a steady 
flow of requests from agents, usually 
newly appointed chairmen of public 
relations or advertising committees 
whose organizations want to advertise 
the local agent’s services and facilities. 
More and more boards and associa- 
tions are undertaking group adver- 
tising, and more and more are interest- 
ed in doing so. They want to know 
what is available. 

IAC is the natural place for such in- 
quiries to go for answer, Mr. Brown 
said. If IAC had a package it could 
send them, that would be the answer. 
He pointed out that the information is 
wanted right now. 


Mr. Carlier commented that the orig- 
inal idea that IAC adumbrated was a 
good one, that of an advertising kit, 
but it presented some fairly tough pro- 
blems. In the first place the material 


had to be collected. When put together 
it had to be analyzed. Then the kit had 
to be made up, and the cost was heavy. 
There is already available, he pointed 
out, material of this kind through Na- 
tional Board, state association, etc. 
Consequently, Mr. Carlier continued, 
it was concluded that rather than un- 
dertake the preparation of a kit, IAC 
should assume an advisory role. The 


advertising—newspaper, radio and TV. 
After a year or two the agent will 
have a complete file on advertising 
methods and advertising aids. 
Alternatively, he added, IAC could 
write up case histories of agents who 
have devised and used successful ad- 
vertising campaigns, or groups of 
agents that have done the same thing, 
such as trained insurance service, the 
Texas advisory board campaign, etc. 
As an advisory council, so to speak, 
disseminating advertising material, ad- 
vice, comments, perhaps even a con- 


ing, etc., IAC has a future. 

Jarvis W. Mason of the Wilson, 
Haight, Welch & Grover advertising 
agency of Hartford, said that if IAC 
could not afford a kit that would an- 
swer all questions from agents or agen- 
cy groups, the next best answer is to 


tell such inquirers where they can 
get the information they need. He 
noted that IAC is talking about one 


thing—selling agency service. He won- 
dered if IAC could afford to send such 
advice to every agent in the country. 

Mr. Brown that if IAC 


objective is to tell the agent how to use 


structive criticism of agency advertis- 


suggested 
(CONTINUED ON PAGE 30) 





BAD NEWS FOR BURGLARS: 











Here, from Kidde, is the newest, most effective kind of 
plant protection on the market today. It protects any 
given area completely—wall-to-wall, door-to-door, floor- 
to-ceiling. It’s economical, easy to install, and is abso- 
lutely foolproof! 


The Kidde Ultrasonic Burglar Alarm System pictured 
above consists of a transmitter, a receiver, an electronic 
“brain” and an alarm panel. Here’s how it works: 


The transmitter and receiver, each about the size of half 
a grapefruit, are placed inconspicuously within the area 
to be protected. These units are connected in turn to the 
electronic “brain.” The alarm panel may be located in 
any guard office, local police station or Central Station 
Alarm Company. 


When the system is turned on, the transmitter fills the 
entire area with “silent sound” — sound too high to be 
heard by the average human ear. This high-frequency 
sound is picked up by the receiver. 


As long as there is no motion within the protected area, 
no signal reaches the alarm panel. But if an intruder 
enters the area, or if a door or window is opened, the 
electronic “brain” triggers the system immediately. 
Even if a thief conceals himself in the protected area 
before the system is turned on, his first move gives him 
away once you put the system into operation. 








the first completely foolproof 


burglar alarm system ever made! 


There is no way to beat the Kidde system. If power fails, 
or if a wire is cut... or if someone tries to sabotage any 
of the system components, tamper-proof devices instant- 
ly sound the alarm. 
In addition to giving you the best protection you ca:: 
buy, the Kidde system has the additional advantage o: 
being portable. No expensive, permanent wiring is re- 
quired, and the entire system can be shifted from on 
location to another with very little trouble. The syster. 
works on regular 110 volt, 60 cycle AC current, and ca:: 
be plugged into any convenient outlet. 
Maintenance, too, is simple. The system uses only four 
electronic tubes, can be serviced by any competent radio 
man or electrician. 
The four basic units.shown above can protect up to 750: 
square feet. Specific applications may require a few 
additional components, however. Find out more abou" 
this economical, foolproof protection. Send today fo 
Kidde’s Ultrasonic Alarm System booklet. 

the Kidde sea! are trademarks o 


Kidde : Walter Kidde & Company, Inc. 


Walter Kidde & Co., Inc., 744 Main St., Belleville 9, N. -. 
Walter Kidde & Company of Canada, Ltd., Montreal—Toronto 


The words ‘Kidde’, ‘Lux’, 
‘Lux-O-Matic’, ‘Fyre-Freez’ anv 
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New Miller Book Is 
Insurance Guide 
for Layman Buyer 


The bewilderment that often engulfs 
the layman when he starts thinking of 
insurance beyond the scope of the fire 
policy on his house and the liability 
on his car is systematically cleared up 
by Jerome S. Miller in his new book, 
Your Personal Insurance Guide. 

The New York City broker, who has 
five insurance books to his credit, be- 
gins this one: “There is a right and a 
wrong way to buy insurance. That’s 
what this book is about.” 

Then he shows how, why and where 
the personal buyer should purchase in- 
surance and what kinds he should con- 
sider for his needs. 

Specifically, he warns buyers: 

Don’t set aside a fixed percentage of 
your income for insurance. First find 
out what your insurance needs are and 
then relate them to all the factors that 
go into the over-all budget planning. 

Don’t lump all policies under a sin- 
gle item in the budget, but enter each 
one separately so you know exactly 
what you’re getting for your money. 
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Don’t buy what other people buy, 
their insurance needs are different 
from yours. 

And, don’t be a “bits-and-pieces” 
buyer, but look at the entire insurance 
Situation, find a good agent or broker 
to help determine your needs and then 
stick with him. 

He also advises buyers to realize 
that buying insurance is a long term 
proposition, the policy can’t be taken 
back and exchanged; that insurance 
should be tailored to suit the individu- 
al needs, and those needs change 
periodically and should be reviewed. 

In his discussion of the often mis- 
understood medical expense policies, 
Mr. Miller gives detailed explanations 
of policy terms. He points out the key 
words which the buyer needs to un- 
derstand, such as confinement—there 
is an important difference between 
hospital confinement and out-of-hos- 
pital confinement. Or, exclusions— 
pre-existing conditions are deleted 
from all available contracts; check on 
such possible exclusions as eye, ear 
and diagnostic examinations, mental 
and nervous disorders, drugs and med- 
icines. Or, again, benefit time limit— 
check the policy to find the over-all 
time limit for each disease, the limita- 
tion on hospital stay, the prior-to-hos- 
pital time limit for a disease. 

Collecting claims need not be a tug 
of war between the buyer and the in- 
surer, Mr. Miller states. Keep in mind 
when making a claim that the burden 
of proof of loss is on insured, he ad- 
vises. Don’t look upon the insurer as a 
gambling casino; the company knows 
how to deal with false or inflated 
claims. File claims promptly, and seek 
the assistance of the local agent when 
filing a claim. 

Mr. Miller tells the buyer his in- 
surance man should know him, should 
make an insurance survey for him, 
should explain’ policy provisions, 
should keep him informed of new in- 
surance developments and should no- 
tify him of premium and expiration 
dates. And, he points out, if the agent 
fails to carry out his obligations, the 
buyer should appeal to the state in- 
surance department. 

As a further help, Mr. Miller in- 
cludes a glossary of insurance terms 
and gives in the definitions the specif- 
ic meanings of many words as they 
have been determined by the courts. 

The publisher has wrapped the book 
in a dust jacket imprinted with a 
personal-possessions inventory on the 
inside. 

The book is published by Simon & 
Schuster, Rockefeller Center, 630 Fifth 
avenue, New York City, for $3.50. 





Nashville Board Elects Officers 


Insurors of Nashville has elected 
Clifford Love Jr. president, succeeding 
Thomas W. Jarrell. William Cooper 
and Harry W. Wade were elected vice- 
president and secretary, respectively. 
Sam Loventhal, Robert Oliver and 
Morgan Reynolds were elected to the 
board. 





Pacific Indemnity Names Kimball 


Richter & Co. of Denver has been 
appointed managing general agents for 
Pacific Indemnity in Wyoming, Col- 
orado and New Mexico. 

W. H. Kimball has been appointed 
manager in the casualty department of 
Richter & Co. 





Public National in New Quarters 


Public National of Miami has moved 
its home office to 7950 Biscayne Bou- 
levard. The company conducted an 
open house July 1 in its new quarters 
with Kurt Hitke, president, and Jo- 
seph H. Kolkmeyer, secretary, as 
hosts. 
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WUA Field Men Meet 
in Chicago for 
PR Conference 


The field conference of Western Un- 
derwriters Assn. field organization 
public relations chairmen and presi- 
dents is being held this week in Chi- 
cago for two days. There are two dele- 
gates on hand from each of the 18 
states in which WUA sponsors field 
associations. 

L. W. Brown, vice-president of Loy- 
alty group and chairman of the WUA 
public relations committee, is presid- 
ing. Walter G. Dithmer, assistant man- 
ager of WUA, is in charge of arrange- 
ments. 

The field men have a _ crowded 
agenda. The first session in the remo- 
deled conference rooms of WUA is 
confined to public relations. The full 
committee will be on hand for this 
together with executives of Western 
Actuarial Bureau, Assn. of Casualty & 
Surety Companies, Underwriters Lab- 
oratories, National Automobile Under- 
writers Assn., and the company-owned 
adjustment bureaus. That evening is 
scheduled a social hour and dinner. 

On the second day the field men and 
the WUA staff will meet to discuss 
field association problems. 


N. Y. C. Agents Plan 


Unusual Meeting 

Agents in the metropolitan New 
York City area will give their views on 
what’s right and wrong with the stock 
fire insurance system at a meeting 
sponsored by New York City Assn. of 
Insurance Agents July 19 at New York 
chamber of commerce. 

The meeting is designed to get pro- 
ducer viewpoints on problems in stock 
fire insurance and practical suggestions 
for solutions to them. There will be 
no speeches or experts to answer ques- 
tions. The meeting will be opened by a 
chairman who will set floor rules and 
will be run by a panel of four who will 
prevent talkers from digressing or vio- 
lating procedural rules. 

This is the first of a series of meet- 
ings which will cover casualty, com- 
pulsory automobile and other problems. 








Tarbell, Fredericks, Pease 


Retiring at Travelers 


Thomas F. Tarbell, vice-president 
and actuary, Fredrik H. O. Fredericks, 
attorney, and H. Randall Pease, compt- 
roller, of Travelers have retired. : 

Mr. Tarbell joined the company in 
1927 and has been vice-president and 
actuary since 1953. Mr. Fredericks 
went with the company as an investi- 
gator in the claim department at 
Cincinnati in 1914, was an adjuster 
there and at Kansas City and Dayton, 
and went to the home office in 1926. 
Mr. Pease joined the company in 1918 
and has been comptroller since 1948. 





Copes Retiring From Home 


LOUISVILLE—R. A. Copes, staff 
adjuster for Home here, is retiring. He 
was with Travelers as an adjuster for 
many years and later’ was with the 
former John Harrison Adjustment Co. 
and Western Adjustment before join- 
ing Home. Mr. Copes will go into the 
independent field. He was this month 
elected most loyal gander of K2ntucky 
Blue Goose. 





Mayflower Has Agents’ Party 
Mayflower of Columbus conducted 
its annual agency party and picnic for 
agent and wives. The program includ- 
ed an open house at the home office in 
the morning. and a picnic at the farm 
of John W. Galbreath, vice-presi- 
dent. At the luncheon, Ernest C. Cook, 
vice-president, was toastmaster. Prizes 
were given to production contest win- 
ners by John G. Case Jr., secretary- 


general manager, and short talks were 
made by Mayor Sensenbrenner of 
Columbus and deputy superintendent 
August Pryatel of Ohio. 

At the stockholders meeting the 
same day, it was decided to amend the 
charter to permit the writing of cas- 
ualty lines. 


H. W. Miller Reelected 


by National Board 

Harry W. Miller, general U. S. at- 
torney of Commercial Union group, 
has been reelected chairman of the ex- 
ecutive committee of National Board. 
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Loyalty Group Names 
Bogk at Milwaukee 
as Howe Retires 


William C. Howe, Milwaukee man- 
ager of Loyalty group and assistant 
secretary of all Loyalty group com- 
panies, retired July 1. He is succeeded 
as Milwaukee manager by Walter F. 
Bogk, who has been assistant manager 
there. 

Mr. Howe started with Loyalty group 
in 1920 when he joined Milwaukee Me- 
chanics at the home office as super- 





intendent of the farm department. 
From 1921 to 1924 he was special agent 
in Wisconsin, and in the latter year 
was transferred to Ohio as state agent 
for Milwaukee Mechanics with head- 
quarters at Columbus. 

In 1955, Mr. Howe was transferred 
to Detroit as manager for Wayne 
County, and 10 years later he went to 
Milwaukee as manager of the Milwau- 
kee County office. He was elected as- 
sistant secretary of all Loyalty group 
companies in 1954 and was also elected 
a director of Milwaukee Mechanics and 
Concordia Fire. 


Dig...that crazy driver! 


Speeding, jumping lights, cutting corners, passing on curves, 
mixing driving with drinking... he needs his head examined. He’s going 
places, all right . . . without looking where. He and his kind will 
take the lives of thousands of other drivers, helpless passengers and pedestrians 
this year. It’s crazy... and unnecessary. Use a little courtesy. Stick to the 
rules of the road. You’ll live longer. Remember: The wheel of your 
car is a wheel of chance. Handle it with care. 


MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 


Poster size reprints of this advertisement will be mailed on request. 
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ow many sales have you failed to make, or how many 
H accounts have you lost, because you knew little or 
nothing about your prospect’s or customer’s business and 
its problems? 
SE aes Added emphasis to this well- 
known sales deterrent was 
given in a recent survey 
among buyers by a national 
ict. ea research organization. 
geet Se To help Royal-Liverpool 
EE ae producers gain a better insight 


into their prospect's and cli- 
ent’s business, a new 


AVIATION 








Informative Series 


is being made available. Pub- 
is 1 lished bi-monthly, the first in 
the series covers the Aviation industry. All the pertinent 
information about various industries is capsuled for quick 
reading and reference. Now... Royal-Liverpool producers 
will be better able to 

Talk the insured’s language 

Know the insured’s problems 

Widen their scope of prospects 

Know the ins and outs of profitable accounts 

they can acquire—with LITTLE EXTRA WORK! 


Make sales...save sales...with a company of the 


BLRECD 


ROYAL INSURANCE COMPANY, LTD. © » Te Uwe (ROURANCE COMPANY LTD. © ROYAL INDEMRITY COMPANY 
GLOBE INDEMKITY COMPANY © QUEEN INSURANCE GOMPAMY GF AMERICA =°QNEWARK INSURANCE COMPANY © STAR INSURANCE 
COMPANY OF AMERICA © AMERICAN AND FOREIGN INSURANCE COMPANY © © THE BRITISH & FOREIGN MARINE INSURANCE 
COMPANY LTD. © THAMES & MERSEY MARINE SUBANGE OMEN, 10. © VIRGINIA FIRE & MARINE INSURANCE COMPANY 









PA. REVAMPS COVERAGE 


American Surety, Fire 
Association Get Auto, 
Fire, Bond Contracts 


Pennsylvania’s Democratic Gov. 
Leader has made a radical departure 
from past Republican practices of in- 
surance and bonding that, according to 
the governor, “were loaded with poli- 
tical conniving.” 

He claimed an immediate estimated 
dollar saving of at least $100,000 a 
year. Coverage for both insurance and 
bonding will be increased despite the 
reduced costs, he said. 

The governor’s decision to revamp 
insurance and bonding practices was 
based on a report made by Dr. Ste- 
phan B. Sweeney, chairman of the gov- 
ernor’s advisory committee; and Dr. 
C. A. Kulp, chairman of the insurance 
department of Wharton School, and Dr. 
Howard M. Teaf, professor of econo- 
mics, Haverford college. 

Because of the reforms, a 95% re- 
duction in paper work connected with 
insurance and bonding has been made 
and eventually a reduction in personnel 
in several departments will be made. 

The reduced costs and increased 
coverage were obtained mainly by in- 
suring and bonding on a large scale or 
block basis instead of past policy of in- 
suring and bonding on a single or in- 
dividual basis. 

Another reason for the saving is to 
be found in a reduction in brokerage 
commissions, Gov. Leader said. One of 
the reasons for the high cost of insur- 
ance under previous administrations 
was that brokers received in many in- 
stances from 25 to 30% commissions 
on thousands of separate policies and 
employe-bonding contracts. The bro- 
kers also failed to provide necessary 
service on policies regarding claims 
and settlements, the governor declared. 

Contracts for the bonds, automobile 
and fire insurance policies have been 
signed and dated June 1. 

Clayton Moul, York, Pa., agent, has 
been named broker of record for Penn- 
sylvania. Instead of the approximate 
$100,000 a year in commissions paid to 
brokers designated by former admin- 
inistrations, the commissions will be 
about $33,000 Gov. Leader said. 
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The three phases of the governor’s 
advisory committee report—automotive 
insurance, bonding, and fire insurance 
—are: 

Automotive—American Surety has 
been awarded a single fleet contract for 
the insurance of public liability and 
property damage on an estimated 9,200 
passenger automobiles, commercial 
trucks, and other automotive vehicles 
such as construction, trailer and other 
equipment. Total savings to the state 
under the new contract will amount to 
$91,000. 

.The new contract is for $260,920 
maximum premium for double the lia- 
bility protection formerly carried. Last 
year the state paid $272,172 for 4,500 
individual policies and two fleet poli- 
cies for insurance coverage on the 9,200 
vehicles. Subtraction of the costs of 
the two comparative years will result 
in an immediate saving of more than 
$11,000. 

The new policy is written on a re- 
trospective basis”; more than $150,000 
of the premium will be returned if 
there are no losses paid. If the average 
loss of the past five years is repeated 
there will be a return premium of more 
than $80,000. 

To assure a refund, American Surety 
and the state will cooperate in a pro- 
gram of highway safety, To instill 


state drivers with the idea of safety, 
they will be shown safety movies and 
attend safety conferences. 

Bonding—every state employe will 
be bonded for a minimum of $10,000 
each and an additional 50 persons are 
bonded for about $20,000 each. Pre- 
viously only about 3,000 employes were 
bonded for either $1,000 or $1,600. 

The cost to bond slightly more than 
3,000 persons under individual bonds in 
1954 was $53,768, not including the li- 
quor control board. 

The cost to bond all state employes, 
liquor control board excluded, under a 
blanket $10,000 bonding per person, 
now is $26,800. 

This saving was obtained by writing 
of a single bond or contract under com- 
petitive bidding. The contract has been 
awarded American Surety. 

Fire Insurance—about the only state 
fire insurance of any consequence is 
that written for the Pennsylvania li- 
quor control board. A contract for each 
such insurance has been awarded Fire 
Association. The total cost for three 
years is $28,500. The insurance is on 
stock and supplies in warehouses and 
sub-warehouses which often contain 
$10 million worth of stocks. 

The new plan for the three-year 
period 1955-58 is to cost $9,500 a year. 
The state liquor control board will in- 
sure itself out of its own reserve fund 
for the first $250,000 of loss. Practice 
of the board will continue to be to pay 
fire damages on its retail-wholesale- 
outlets out of its reserve fund without 
benefit of insurance. 

The state will not be paying the 
three-year premium in advance. The 
previous administration paid $107,895 
at the beginning of the three-year per- 
iod compared with $9,500 per year now. 

The report also stated that a con- 
tinuing program of study to determine 
future economies will be conducted. 





American Names English, 
Rust Special Agents 


American has appointed Fred Rust 
and Eugene English as special agents 
to serve in northwestern Illinois and 
St. Louis respectively. 

Both men have had experience in 
underwriting and in the Rockford, II1., 
office and have completed the ad- 
vanced multiple line training course 
given at the home office. 


Okla. Insurance Taxes 
Are at Record Level 


Total insurance premium taxes and 
fees already collected by the Okla- 
homa department this year amount 
to $7,270,230, an increase of more 
than $835, 503 as compared with any 
previous year, with the remainder of 
this year to go. Insurance is now Okla- 
homa’s third largest industry. 
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U.S. to Probe Sale 
of Auto Cover at 
Fort Bragg, N. C. 


The sale of automobile insurance by 


small, non-admitted companies at 
Fort Bragg, N. C., a military post 
outside the jurisdiction of North 


Carolina insurance department, will be 
investigated by a sub-committee of 
the House, according to William 
Monroe, Fayetteville local agent. 

He said he had been informed that 
the probe will be undertaken by a 
House armed services subcommittee 
headed by Rep. Hebert of Louisiana, 
He said that John J. Courtney, general 
counsel of the subcommittee had ad- 
vised him that a committee represent- 
ative will look into the matter pending 
possible hearings. 

Licensed companies contend that 
shoestring insurers sell hundreds of 
thousands of dollars worth of auto- 
mobile liability insurance to soldiers at 
the army post each year at rates con- 
siderably higher than those of the 
state’s assigned risk plan and that the 
coverage is decidedly inferior to the 
assigned risk policies. 

Charges have been made by licensed 
insurers that the insurance sold is 
“restricted coverage” which does not 
meet the requirements of North 
Carolina’s financial responsibility act. 

Two years ago a former insurance 
officer at the army post charged that 
the rates there are “ridiculous for such 
a limited coverage,” and that “the sta- 
tus of several thousand vehicle owners 
who have restricted coverage is de- 
piorable.” His charges were based on 
the contention that the system practic- 
ally amounts to discrimination against 
military personnel. 

State officials also have attacked the 
situation on grounds that the type of 
coverage provided does not offer pro- 
tection to civilians involved in acci- 
dents with vehicles covered by such 
policies. The policies are in effect only 
if the car is driven at the time of the 
accident by the person who bought 
the insurance. 

Any insurer may operate at Fort 
Bragg that is licensed in any one state 
if it is approved by Bragg officers. 

Edward T. Fago, staff assistant of 
the subcommittee, conferred later with 
Fayetteville agents. It was pointed out 
that a former post insurance officer, 
Lt. Robert Zanke, had urged that non- 
admitted insurers be prohibited from 
operating on the reservation on the 
grounds that their rates are ridiculous- 
ly high compared with the coverage 
they offer, that Bragg soldiers under 
25 years old were paying non-admitted 
companies $309,000 more a year than 
assigned risk coverge would cost them, 
and that the entire situation was a 
“discrimination” against soldiers. Al- 
though Lt. Zanke’s recommendation 
was supported by the judge advocate 
at the fort, nothing was done. 

Mr. Fago indicated that the subcom- 
mittee will probably hold hearings 
in the matter and it may be necessary 
to conduct inquiries at other military 
posts to ascertain if similar situations 
exist. He also suggested that some leg- 
islation will be needed to correct 
abuses at Ft. Bragg, but that part of 
the remedy seems to lie in regulations 
of the defense department. 


Mass. Car Dealer 


Cleared of Coercion 


The first case to be tried in Massa- 
chusetts Brokers Assn.’s current cam- 
paign against financed automobile in- 
surance abuses has ended with the 
exoneration of Walter A. Feeley Co., 
automobile dealer of South Weymouth. 


The charge was brought against the 
automobile dealer by William C. Field 
of Boston, vice-president of the brokers 
group, alleging. that an automobile 
buyer had been told that he must place 
automobile physical damage cover with 
General Exchange Insurance Corp. if 
the car was financed by General Mo- 
tors Acceptance Corp. The automobile 
dealer contended that he had not told 
the buyer he must buy insurance from 
the General Motors subsidiary as a part 
of the financing of the car, but had 
told him that the rates were lower than 
those of some other companies. 


Hartford Accident to 


Open Dallas Office 
with Beach Manager 


Hartford Accident is opening a 
branch in Dallas and has appointed 
George H. Beach, manager at Denver 
since 1950, as its manager. He will 
supervise equipping, staffing, and o- 
pening the new office. 

The new office will contain com- 
plete underwriting, engineering, audit- 
ing and claims facilities for serving 


THE 


* CRUM & FORSTER 


CR ORR 


125 counties in northern Texas. 

Agents in the area have been report- 
ing their business through general 
agencies, Cruger T. Smith at Dallas, or 
Head-Teas and Williamson & Halsell 
at Fort Worth. This arrangement will 
continue until the new Dallas office is 
opened and thereafter the three agen- 
cies will act as general agents. 

Mr. Beach has been associated with 
the company since 1937. He became 
Denver manager after several years’ 
service as special agent in the western 
department at Chicago. 





FINANCIAL 


STATEMENTS AS 


OF DECEMBER 31, 


1954 





U.S. BRANCH U. S. BRANCH 
UND STAGS NORMTQ™® WREINS;CO: ASSURANCE © AMERICA FIRE INS. CO. 
Cashin Banks &TrustCompanies §$ 8,882,644 $ 4,053,093 $ 3,950,563 $ 904,441 $ 533,367 $ 819,177 
* United States Government Bonds 36,908,816 19,905,120 19,926,605 6,931,823 3,701,674 2,388,736 
* Other Bonds 16,422,150 8,080,358 9,112,363 1,278,895 716,220 799,324 
* Stocks 44,529,695 29,259,270 29,772,345 1,108,403 1,323,504 1,975,439 
Mortgage Loans on Real Estate _ 3,859 5,900 10,804 0 0 0 
Real Estate 112,590 0 0 0 0 0 
Premium Balances Receivable 
(Not over three months due) 3,394,990 1,883,629 1,697,854 388,533 202,104 241,504 
Interest and Real Estate Income 
Accrued 227,533 118,365 151,621 24,272 13,847 12,016 
Other Assets 2,555,861 688,412 2,086,614 169,467 80,847 89,158 
Total Admitted Assets $113,038,138 $63,994,147 $66.708.769 $10,805,834 $6,571,563 $6,325,354 
CPABCIiL I TEs 
Reserve for Unearned Premiums $ 37,863,757 $19,399,320 $21,142,469 $ 3,716,050 $2,038,636 $2,521,253 
Reserve for Losses and 
Loss Expenses 10,848,316 6,103,621 7,072,634 1,391,790 742,699 730,715 
Reserve for Taxes and Expenses 2,328,536 1,424,700 1,583,000 377,500 199,000 177,240 
Reserve for All Other Liabilities 2,223,102 846,802 1,243,414 209,895 104,010 41,066 
Capital 3,000,000 2,000,000 2,000,000 500,000 +500,000 750,000 
Net Surplus 56,774,427 34,219,704 33,667,252 4,610,599 2,987,218 2,105,080 
Surplus to Policyholders $9,774,427 36,219,704 35,667,252 5,110,599 3,487,218 2.855.080 
$113,038,138 $63,994,147 $66,708,769 $10,805,834 $6.571.563 $6,325,354 
eee — 











*# Bonds and Stocks are valued in accordance with the basis adopted 
by the National Association of Insurance Commissioners. 


Securities in statements include amounts deposited with - srious states, 
as required by law, in the following amounts: Unite, States Fire, 
$4,533,536; North River, $3,475,523; Westchester Fire, $3,43! 237; Western 
Assurance, $1,188,935; British America, $1,140,268 Southern Fire, $512,658. 


+ Statutory Deposit. 








On the basis of December 31, 1954 market quotations for all bonds and 
stocks owned, the Total Admitted Assets and Surplus would be in- 
creased by the following amounts: United States Fire, $399,634; North 
River, $50,022; Westchester Fire, $2,152; Western Assurance, $2,287; 
British America, $4,806; Southern Fire, $18,848. 
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The Home Insurance Company’s current 
advertisement is designed to make the 
average homeowner more fully aware of 
the many valuable services you can offer. 


It causes your prospects to appreciate 


the fact that insurance protection is 


as much a matter of the reputation of 


the man recommending it as it is the 


‘integrity of the company he represents. 


Your Home fieldman is ready to assist 


you in any way he can. Ask him! 


er, 






This 
advertisement 
appears 

in color in: 


U. S. News & World Report 
— Aug. 19 


Better Homes and Gardens 
— Sept. 

American Home—Sept. 
Nation's Business—Aug. 


Town Journal—Aug. 


Business Week—Aug. 13 


Newsweek—Aug. 8 


Time —Aug. 8 


Convention Dates 





July 7-9, International Assn. of Insurance 
unsel, annual, Hotel del Coronado, Cor- 
enado, éal. 
Aug. 7-11, Honorable Order af Blue Goose, 
Grand Nest, Muehlbath hotel, Kansas City. 
Aug. 14-17, West Virginia Assn. of Insurance 
Agents, annual, Greenbrier hotel, White 
Sulphur Springs. 
Aug. 17-20, Federation of Insurance Counsel, 
oa. Sheraton Park hotel, Washington, 


Aug. 21, American Bar Assn. insurance law 
section, annual, Philadelphia. 

Aug. 22-23, South Dakota Assn. of Insur- 
ance Agents, annual, Rapid City. 

Sept. 5-7, International Federation of Com- 
mercial Travelers Insurance Organizations, 
annual, Sun Valley Lodge, Sun Valley, Ida. 


Sept. 11-13, Pennsylvania Assn. of Insurance 
Agents, annual, William Penn hotel, Pitts- 
burgh. 


Sept. 11-14, Idaho Assn. of Insurance Agents, 
annual, Sun Valley Lodge, Sun Valley. 

Sept. 12, Vermont Assn. of Insurance Agents, 
annual, Lake Morey Inn, Fairlee. 

Sept. 12-13, Utah Assn. of Insurance Agents, 
annual, Ben Lomond hotel, Ogden. 


Sept. 12-14, International Claim Assn., annual, 
Lake Placid Club, Lake Placid, New York. 
Sept. 14-16, Illinois Assn. of Mutual Insurance 
Companies, annual, Pere Marquette hotel, 

Peoria. 

Sept. 14-16, Maine Assn. of Insurance Agents, 
annual, The Samoset, Rockland. 

Sept. 14-16, Michigan Assn. of Insurance 
Agents, annual, Pantlind hotel, Grand 
Rapids. 

Sept. 15-16, New Jersey Assn. of Insurance 
Agents, annual, Chalfonte-Haddon Hall, At- 
lantic City. 

Sept. 15-16, Minnesota Assn. of Insurance 
Agents, annual, Hotel Kahler, Rochester, 
Minn. 

Sept. 15-17, Louisiana Assn. of Mutual Insur- 
ance Agents, annual, Edgewater Gulf hotel, 
Edgewater Park, Miss. 

Sept. 15-17, Montana Assn. of Insurance 
Agents, annual, Northern hotel, Billings. 
Sept. 18-20, Washington Assn. of Insurance 
Agents, annual, Leopold and Bellingham ho- 

tels, Bellingham. 

Sept. 19-20, Minnesota Assn. of Mutual Insur- 
ance Agents, annual, Leamington hotel, 
Minneapolis. 

Sept. 19-21, New Hampshire Assn. of Insur- 
ance Agents, annual, Wentworth-by-the-Sea 
hotel, Portsmouth. 

Sept. 20-21, South Carolina Assn. of Insur- 
ance Agents, annual, Columbia hotel, Colum- 

wl via. 

Sept. 20-23, Mutual Loss Managers Conference, 
Chicago. 

Sept. 22-23, Oregon Assn. of Insuragce Agents, 
annual, Multnomah hotel, Portland. 

Sept. 25-27, Kentucky Assn. of Mutual Insur- 
ance Agents, annual, Kentucky hotel, Louis- 
ville. 

Sept. 26-27, Mutual Agents of New England, 
Hotel Somerset, Boston. H 
Sept. 26-28, Bureau of Accident & Health Un- 
derwriters, annual, Mount Washington hotel, 

Bretton Woods, N. H. 

Sept. 28-30, Society of Chartered Property & 
Casualty Underwriters, annual, Fairmont 
hotel, San Francisco. 

Sept. 29-Oct. 1, Nevada Assn. of Insurance 
agents. annual, Sahara hotel, Las Vegas. 
Oct. 2-5, National Assn. of Casualty & Surety 
Agents, annual, The Greenbrier, White 

Sulphur Springs, W. Va. 

Oct. 3-5, National Assn. of Insurance Agents, 
annual, Statler and Biltmore hotels, Les 
Angeles. 

Oct. 3-6, California Assn. of Insurance Agents, 
annual, Biltmore and Statler hotels, Los An- 
geles 

Oct. 9-12, Conference of Mutual Casualty 
Companies, Jefferson hotel, St. Louis. 

Oct. 9-13, National Assn. of Mutual Insurance 
Companies, annual, Jefferson hotel, St 
Louis. 

Oct. 10-12, Federation of Mutual Fire Insur- 

--ance Companies, Jefferson hotel, St. Louis. 

Oct. 16-18, Maryland Assn. of Insurance 
Agents, annual, Fort Cumberland hotel. 
Cumberland. 

Oct. 17, Rhode Island Assn. of Insurance 
Agents, annual, Sheraton-Baltimore notel 
Providence. 

Oct. 17-19, National Assn. of Mutual In 
ance Agents, annual, Netherland P! 
hotel, Cincinnati. 

Oct. 17-19, Western Underwriters Assn., an- 

nual, Grosnbeigs hotel, White Sulphur Springs, 

W. Va. 


...PRAYER by a 
Harvard President for 


MASSACHUSETTS’ heroes 


On the fate-charged night of June 16, 
1775, a handful of Americans had a 
rendezvous with death. Their orders 
were to fortify and defend Bunker Hill. 

A fervid benediction by Dr. Samuel 
Langdon, 13th president of venerable 
Harvard University (founded 1636), 
sent them on their way. 

History records their gallant stand 
in terms of blood and valor. And 
still, today, the Great Seal of Massa- 
chusetts displays this message: ‘'Ense 
petit Placidum sub Liberate quietum” 
(by the sword we seek peace, but only 
under liberty). 


A “Great Seal” of the insurance business 
is PACIFIC NATIONAL’S, below, 
token of strength, stability and service 
to Agent, Broker and Assured. 


PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 





HOME OFFICE « SAN FRANCISC 
FOREIGN DEPARTMENT + NEW YORK, SAN FRANCISCO 
EASTERN DEPARTMENT + PRILADELPMIA « 
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REINSURANCE 
MANAGEMENT COMPANY 


Reinsurance Planned and Negotiated 
Domestic and Foreign Markets 
Twenty Three Years Insurance 

and Reinsurance Experience 
FIRE CASUALTY 
Facultative — Treaty — Excess — Quota Share 
Charles F. Gross — Manager 


Six East Eleventh Street Kansas City 6, Missouri 
Telephone GR- 118 
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Fire and Casualty Insurance 


COMMENTS - TRENDS - OBSERVATIONS 





Insurer Stocks Viewed as Rich in 
Value for the Long Term Investor 


An excellent assessment of the char- 
acteristics of the fire and casualty busi- 
ness and its immediate and long time 
future as a field for investment was 
made by Henry S Middendorf, part- 
ner in the New York firm of Wood, 
Struthers & Co., member of the New 
York Stock Exchange. He views se- 
lected insurer stocks as affording unex- 
celled opportunities for the investor, 
particularly for the long pull. 

Though the talk was delivered last 
year—before the eastern regional con- 
ference of New York Society of Se- 
curity Analysists — Mr. Middendorf’s 
remarks are as pertinent as when de- 
livered. Excluding his comments on 
1953 business, in substance he said: 

Insurance is a dynamic growing in- 
dustry with new forms of coverage 
being constantly developed and a con- 
stant evolution in the percent of premi- 
ums and risks written by large multiple 
line fire and casualty companies. It is 
also an improving industry with im- 
provement being brought about by 
competition between companies and 
their agencies to meet the ever devel- 
oping needs of our growing population 
and economy for more and better in- 
surance protection. 

You will hear much about increasing 
fire losses and decreasing fire rates. 
Fire insurance rates have been de- 
creasing regularly over the last 30 odd 
years. These lower rates have not de- 
veloped arbitrarily but because the 
ratio of losses actually paid to risks in- 
sured has steadily declined. 

e J . 

Over the years there has first de- 
veloped a redundancy in fire rates, the 
rates then have been reduced, but still 
the profit margin per dollar of risks 
covered has irregularly improved. 

In 1908 fire rates were $1.18 per $100 
of fire risks written. Ten years later 
they were $1.08, and by 1928 they had 
declined to 90 cents. 

In 1938, the last year in which fig- 
ures are officially available, they had 
declined to 68 cents, a total reduction 
in the 30 years of over 40%. 

I would estimate today’s rates at pos- 
sibly 55 cents per $100 of risks written. 

Since 1928 I would estimate that 
straight fire rates have declined nearly 
40%, yet over this period straight fire 
premiums have increased from $700 
million to approximately $1,300 mil- 
lion. 

Fire risks written have increased 
from approximately $80 billion in 1928 
to an estimated $236 billion in 1953, a 
gain of 195%. 

Fire losses as reported by National 
Board have increased in the 25 years 


ended in 1953 some 95%. Therefore, the 
fire burning ratio has been cut in half 
over the period, that is the ratio of 
losses actually paid to risks written. I 
would estimate 1953’s burning ratio at 
25 cents per $100 of risks written 
against 50 cents in 1928. 

Is there any reason, therefore, to be 
disturbed from the long pull point of 
view when fire underwriting is so 
profitable that rates must be reduced? 
This line is, in my opinion, the most 
stable segment of insurance under- 
writing. 

One further thought. In 1928 fire 
lines represented 40% of all premiums 
written by stock fire and casualty com- 
panies. Because of the constant growth 
of new forms of insurance I would esti- 
mate that in 1953 fire lines represented 
less than 20% of total premiums written. 

In my opinion, there is no reason 
why the top underwriters should not 
look forward to continued growth 
and profitable underwriting results in 
straight fire lines. 

Considering the future, I shall give 
certain basic fundamentals without be- 
coming tangled in technical insurance 
underwriting practice. 

1. Is the industry essential to our 
economy? The insurance industry is 
vital to our economy. It is the basis of 
all credit and the guardian of all 
wealth. Each year the insurance in- 
dustry becomes more important to all 
segments of our industry and popula- 
tion. 

Excluding life insurance, which is 
probably the most universal and largest 
form of individual saving, and one that 
does more to protect the welfare of 
family life than any other, there are 26 
major classes of fire and casualty in- 
surance written. These 26 have many 
ramifications and are so universal in 
their application and so vital to our 
industrial and domestic welfare that it 
is inconceivable our free capitalistic 
economy could exist without insurance. 

2. Size of the industry? In 1952, 
stock fire and casualty companies wrote 
a total of $6,410,590,000 premiums (in 
1953 over $7 billion), of which total 
approximately 20% were straight fire 
premiums. It is inconceivable that any- 
one today would invest his life savings 
in a home or plant without adequate 
fire protection. In 1952, slightly over 
40% of stock fire and casualty com- 
pany premiums were represented by 
the four principal automobile lines. 
Other lines are ocean and inland ma- 
rine, workmen’s compensation, fidel- 
ity and surety, A&H, extended cov- 
erage, windstorm insurance, etc. Each 


year new forms are developed as new 
needs arise. 

I believe that the insurance industry 
can be safely labeled a vital, dynamic 
industry, universal in its application, 
essential in its need and one that will 
continue its growth as far ahead as we 
can look. 

3. Is it a so-called growth indus- 
try? Unquestionably insurance is the 
one industry most certain to continue 
its outstanding record of growth as our 
population grows and our true wealth 
and tangible property increase. Prop- 
erly selected insurance stocks are, in 
my opinion, the ideal growth stocks 
and should continue to yield outstand- 
ing results in appreciation and in- 
creased dividend return. I believe it is 
possible to chart the future increase in 
population, households, and insurable 
values and thereby estimate fairly ac- 
curately the future growth, decade by 
decade, of insurance risks to be written. 

4. What types of insurance stocks 
should I own? At the end of 1952, there 
were 20 large multiple line group com- 
panies that wrote a total of $3,487,535,- 
000 premiums in other than life lines. 
This represented over 54% of all stock 
fire and casualty premiums written by 
all stock companies in 1952. 

At the end of that year, there were 
nearly 3,500 companies writing fire and 
casualty premiums, yet these 20 largest 
group companies wrote over 50% of 
the premiums. 

Of this list of 20, two companies, 
Travelers and Aetna Life, are primari- 
ly life companies. Two others, General 
Motors and Allstate, are primarily au- 
tomobile underwriters, and are wholly 
owned subsidiaries of General Motors 
and Sears, Roebuck. 

One is the wholly owned subsidiary 
of an English company and one is 
solely a casualty underwriter. 


This leaves 14 of the largest groups 
that can be classified as multiple line 
underwriters, writing all lines other 
than life and whose stocks are availa- 
ble for investment. 

In addition there are 
called groups. 

The investor, therefore, has a very 
large number of insurance stocks, of 
various types from which to choose. 

5. What results have stockholders in 
insurance companies realized over the 
decades? (Mr. Middendorf displayed a 
chart which compared the market value 
of the stocks of five multiple line fire 
and casualty companies from Dec. 31, 
1918, to Dec. 31, 1953. The companies 
were Hartford Fire, North America, 
St. Paul F. & M., Federal, and Fire- 
man’s Fund). 

These five companies are, in my 
opinion, among the top underwriters, 

(CONTINUED ON PAGE 26) 


95 other so- 





1955 Insurance Almanac Printed 

The 1955 edition of the Insurance 
Almanac, has been printed and is be- 
ing distributed to subscribers. The 
Insurance Almanac, which is made up 
of two volumes, is published by the 
Underwriter Printing and Publishing 
Co., 116 John Street, New York 38, 
N. Y. Volume I, the 1955 edition of 
“Who’s Who in Insurance,” contains 
biographical sketches of executives, 
officials, agents and others in the in- 
surance business. It was published 
earlier in the year. 

The second volume is a reference 
book of factual and statistical informa- 
tion on all branches of insurance. The 
company section gives the officers, 
coverages and territory of companies. 
Other sections cover insurance depart- 
ments, insurance organizations, agents 
and brokers, adjusters, actuaries, in- 
surance management groups, etc. 

The cost of each volume is $5; if 
both are purchased together, the 
total cost is $8. 








Employers Lia- 
bility group had 
an open house in 
its new Pacific 
Coast headquart- 
ers building in Los 
Angeles last week. 
The location is 639 
South New Hamp- 
shire Avenue. C. 
Otis Flint is man- 
ager. 

The new build- 
ing has_ 10,000 
square feet of floor 
space on each of 
three floors. Em- 
ployers occupies 
the entire third 
floor, and the first 





floor is given over entirely to parking for employes and customers. Most of the 
second floor is rented out, with provision for occupancy by the companies. 

Employers has had its Pacific Coast office at Los Angeles. The new head- 
quarters will handle nine Pacific Coast and Mountain States. 
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Service does Pay 


Says a Pearl-American Agent on Long 
Island, N. Y. This is his story: 


“One thing which we pride ourselves 
on is keeping our customers and other 
folks in the community up-to-date on 
what is ‘new’ in insurance. Recently 
your field man briefed us very thor- 
oughly on the Homeowners Policy and 
shortly after we conducted a newspaper, mail, phone and 
personal call campaign on the policy. One prospect we 
called upon had all the Homeowners coverages but under 
separate policies. Naturally we could show him quite a 
saving and as a consequence a sale was quickly made. 
While I was securing the details for writing the policy he 
mentioned that his father should have a policy of this 
kind too and before I left he had made an appointment 
for me to see his father. To make a long story short, I sold 
the father a Homeowners Policy and in addition I am now 
making for him a complete insurance survey. Among other 
interests the father has a factory employing approxi- 
mately 150 people, so not only has our service paid off in 
immediate sales but in increased opportunity as well.” 

Every Pearl-American Agent has at his command the 
facilities of one of the world’s greatest companies. We in- 
vite your inquiry. 






\4 
/ 


WE B tod LI he VE 
the properly y qualities “Indepe 
insuring 
surance Pellities of the world. continuing struggle 
between “Inde; nt” and “Captive” agents it is Ty yo t that this 
capacity of THE ST alepedens Local Agent’ to SERVE be caer 
again and again. This series of twelve actual stories of ¢ service 
rendered b a = = is published in that sp ‘eprints 
are available without cost or tigation 
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MONARCH FIRE INSURANCE COMPANY 
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HELPED AGENT PRODUCE 
OVER $6,000 IN NEW 
BUSINESS INTERRUPTION 


PREMIUMS! 
You'll like the 
NEW YORK UNDERWRITERS 
INSURANCE COMPANY 


Since 
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Hotel Held Not Liable 
for Loss of Property 
of Guest's in Big Fire 


Pennsylvania supreme court has 
ruled that management was not liable 
for the destruction of personal prop- 
erty of guests, as a result of the $1 
million fire at Clinton hotel in Phila- 
delphia in 1952. The decision reversed 
lower court awards of $37,000 to five 
guests. The ruling is expected to 
affect 54 other damage suits for $450,- 
000 filed against Clinton Management, 
Inc., and Samuel Elgart of the hotel 
ownership. 

In reversing the lower court decision. 
the high court quoted the state’s inn- 
keeper’s act of 1913—that the liability 
of the keeper for loss of or injury to 
personal property placed by the guest 
under his care shall be that of a 
depositor for hire, except that in case 
such loss or injury is caused by fire 
not intentionally produced by the 
hotel proprietor or innkeeper or his 
servants, the proprietor shall not be 
liable. 

In this way, the court said, the 
legislature, whether wisely or not, 
exempted a hotel proprietor for loss 
of personal property in a guest’s room 
destroyed by an unintentional fire— 
perhaps on the theory that the loss to 
the hotel keeper from such a fire was 
sufficient punishment. 

The lower court had found the 
management guilty of gross negligence 
and had added punitive damages. The 
lower court indicated that it felt the 
negligence was so great as to constitute 
reckless indifference to consequences. 


Partner Can Collect WC, 
Michigan Court Holds 


LANSING—Michigan supreme court 
has held that a partner in a business is 
entitled to workmen’s compensation 
for injury growing out of his employ- 
ment. The case was that of E. L. 
Kramer, a partner with his wife, Irene, 
in operation of the Charlevoix Beach 
hotel. 

Suit was brought against Travelers, 
which contested an award of the wc 
commission of $26 weekly and medical 
expenses for injuries suffered by 
Kramer when he slipped on the hotel 
stairway July 15, 1951, His injuries 
were such as to require brain surgery. 

Justice Talbott Smith, writing the 
opinion, noted that “the problem of 
compensation of the partner for in- 
juries received at his labors has been 
controversial for many years... The 
statute, as we interpret it, provides 
coverage of a partner ‘for whom and 
to the extent that premiums are paid 
on wages, earnings or profits, as well 
as to the partner who earns wages 
irrespective of profits’.” 








Straub Resigns as N. Y. 


Deputy Superintendent 


Adelbert G. Straub Jr. has resigned 
as deputy superintendent of insur- 
ance in New York. He will announce 
his future plans after a vacation. He 
has been with the department since 
1951, and previously was a lawyer 
specializing in insurance and admiral- 
ty law. While with the department he 
supervised the life, fire and marine, 
administration, policy and liquidation 
bureaus. He also directed the investi- 
gation of union and employer welfare 
funds. 

He reorganized the department a- 
long multiple lines. He established 
the training program for examiners 
and supervised the publication of the 
7-volume study of examination of in- 
surance companies. 





New Cal. Insurer to Sell Stock 


Imperial Indemnity of San Francis- 
co has applied to the California 
department to sell 25,000 shares of its 
$10 par value stock at a price of $20. 
Harold DeWitts is president The 
company plans to solicit business on 
a non-exclusive agency basis. 


Leader of Lapeer Farmers 
Mutual Dissenters Loses 


Appeal to Avoid Prison 


LANSING—Clayton C. _ Gilliland, 
central figure in the long battle against 
assessments following a receivership 
of Lapeer Farmers Mutual Fire in the 
mid-thirties, appeared this week to be 
a step nearer serving a prison sen- 
tence. 

Gilliland, who organized many of 
the insured to resist assessments and 
took more than a dozen appeals to the 
Michigan supreme court, was denied 
by that court leave to appeal his con- 
viction on a charge of conspiracy to 
obstruct justice. The case grew out 
of rioting at the scene of an attempt 
by sheriff’s officers to evict occupants 
of a farm who had lost title because 
of permitting an unpaid assessment to 
go to lien and judgment. Gilliland, 
now free on bond although under sen- 
tence of 4% to 5 years, still has one 
point of contest. An amendment to the 
judicature act in 1954 makes leave to 
appeal unnecessary and he seeks to 
apply the rule retroactively. 





Va. May Compromise on 
Agent Qualification 


A compromise proposal on the prob- 
lem of expanding regulation of insur- 
ance agents to a qualification measure 
is being studied by Virginia advisory 
legislatve council and will be an- 
nounced later. 

Proponents of expanding the regu- 
lation, Virginia Assn. of Insurance 
Agents submitted a plan to create a 
5-member board of examiners to pass 
on qualifications of agents. The asso- 
ciation also proposed to divide agents 
into four groups according to the type 
of business—motor vehicle, aircraft, 
collision and related coverages; fire, 
inland marine and hail; casualty in- 
cluding burglary, robbery, theft and 
related lines; and fidelity and surety 
business. 

Opposing the plan were Motors Ins. 
Corp., Virginia Automotive Trade 
Assn., State-wide Insurance Agents 
Assn. and State Farm. They contended 
that such a law is not needed. 

Spokesmen for the automobile deal- 
ers argued that full-time agents were 
trying to cut them out of their part- 
time underwriting work. W. R. Broad- 
dus Jr., an attorney for the dealers, 
said that the agents almost succeeded 
through proposed legislation in 1952 
in making it impossible for auto deal- 
ers to write insurance on the cars they 
sell. Speaking for the agents, Giles M. 
Robertson, Richmond, vice-president 
of Virginia Assn. of Insurance Agents, 
said he resented Mr. Broaddus’ im- 
plication. Caleb D. West Jr., Newport 
News agent, a committee member, 
said he sided with Mr. Broaddus in the 
belief that the bill should not permit 
discrimination against automobile 
dealers as such, but believed the leg- 
islation would safeguard the rights of 
persons who prove their qualifications 
to write insurance. 





Amer. Auto Expands at Cleveland 


American Automobile has expand- 
ed its Cleveland office under Thomas 
B. McDonough, resident vice-president. 
There was a formal opening June 27 
which was preceded by a series of in- 
formal receptions at which the office 
staff and head office officials were host 
to agents and other guests. 

The new office occupies the 17th 
floor of the Keith building, and now 
provides underwriting, production, en- 
gineering and payroll audit service for 
all lines. The territory has been ex- 
tended to include all of northern Ohio. 

Those on hand at the reception from 
the head office included President 
Robert Z. Alexander; Harvey R. Bow- 
ditch, executive vice-president; vice- 
presidents F. M. Cook, C. S. Cotsworth, 
Fred H. Doenges, H. K. Kates, Donald 
P. McKay, and Fred W. Perabo, and 
Rhea Hurd, sales promotion superin- 
tendent, and D. H. Wilson, field super- 
intendent. 
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Program Ready for 
American Bar Assn. 
Insurance Section 


The program has been completed for 
the insurance section of American Bar 
Assn. at its annual meeting Aug. 22 at 
the Benjamin Franklin hotel, Phila- 
delphia. 

Monday will begin with a luncheon 
at which Gen. William J. Donovan will 
speak. At the first general session Har- 
ry G. Waltner Jr., social security ad- 
viser of Esso Standard Oil Co., will dis- 
cuss the experience during the first 
five years of New York’s disability 
benefits law; Raoul D. Magana, attor- 
ney of Los Angeles, and William F. 
Martin, New York City attorney, will 
act as counsel for two opposing sides 
in a discussion of the relationship be- 
tween trauma and malignancy. A pan- 
el of medical experts, Dr. A. Reynolds 
Crane, chief pathologist of Pennsyl- 
vania hospital Philadelphia, and Dr. 
N. Volney Ludwick, professor of radi- 
ology of Hahneman Medical College & 
Hospital at Philadelphia will also dis- 
cuss the subject. 

Tuesday morning G. Robert Muche- 
more, counsel of Mutual Benefit H.&A., 
will discuss what total disability is, 
and Hamilton O. Hale, New York City 
attorney, will talk on property damage 
claims arising from low flying aircraft. 
Francis L. Kenney Jr. of Mallinckrodt 
Chemical Co., St. Louis, and formerly 
with American-Associated, and Mark 
N. Turner, attorney of Buffalo, will 
speak on the place of notice in fidelity 
insurance and surety’s salvage sources. 
Concluding this session John P. Faude 
of Aetna Casualty and DeRoy C. 
Thomas of the Watters & Donovan 
law firm, New York City, will discuss 
insuring agreements and exclusions 
and declarations and conditions in au- 


May Traffic Deaths 
Show 6% Increase 


Traffic deaths went up again in 
May, the third consecutive month this 
year to bring an increase, according 
to National Safety Council estimates. 
This marks a sharp reversal of a 
downward trend which held through- 
out 1954 and the first two months 
this year. 

The May death toll was 3,080—an 
increase of 6% from the corresponding 
month a year ago and was the biggest 
for that month since 1952. The five- 
month toll was 13,560, up 1%. 


Conn. OKs Controlled 
Business, Government 


Insurers Bills 


Connecticut has passed a bill which 
limits agents to selling not more than 
10% of their policies to themselves, 
their spouses, their employers or cor- 
porations they control. At least 90% 
of the business must be on members of 
the public. The insurance department 
estimated that the law will eliminate 
more than 200 existing licenses. 

The legislature also passed a bill 
making it illegal for any insurer 
owned or controlled by a foreign gov- 
ernment to be licensed in the state. 

Among the bills defeated was the 
one which would have created a zoning 
system for the rating of windstorm in- 
surance. 


Del. Passes Premium Tax 


Delaware senate has passed a bill 
creating a 2% tax on gross premiums 
of all automobile policies and general 
burlgary robbery and theft. The rev- 
enue will be used for police pension 
funds. The bill was passed over Gov. 
Boggs’ veto. 














tomobile coverage. 

Tuesday afternoon Raymond G. 
Shepherd, secretary of Fire Associa- 
tion, will discuss the development of 
multiple-peril policies under the na- 
tion wide marine definition, Donald N. 
Clausen, Chicago attorney, increase of 
hazard as a defense under a fire in- 
surance policy, and Ambrose B. Kelly 
of Factory Mutuals, on fire insurance 
problems in the atomic age. Richard 
W. Galiher, Washington, D.C., lawyer, 
will lead a discussion on the proposed 
amendments to the rules of civil pro- 


cedure with Attorneys Walter B. Hum- 
key of Miami and Charles F. Short Jr. 
of Chicago as panelists. 
Commissioner Knowlton of New 
Hampshire will discuss the jurisdic- 
tion of the federal trade commission 
over trade practices of insurance dur- 
ing the Tuesday afternoon session. 


At the concluding session Wednes- 
day a trial tactics panel will be pre- 
sented on the effective use of discovery 
techniques. Judge Foley of Essex 
(N.J.) county court, Newark, will mod- 
erate. Participants will be James M. 


Guiher of Clarksburg, W. Va., William 
A. Kelly of Akron, John A. Kluwin oj 
Milwaukee, and Josh H. Groce of Sar 
Antonio, all practicing attorneys. They 
will discuss depositions, written inter- 
rogatories, requests for admissions, 
production and examination of docu- 
ments and physical objects, requests 
for physical and mental examination 
of a party, use of discovery by de- 
fendant in clear liability cases, and the 
circumstances under which a defend- 
ant should make judicial admission of 
liability. 


“lo the Young Mau 





a the Business... 








Year in and year out you'll do well with the 


When you’re young in experience, the advice of a 
veteran producer can be most valuable . . . especially 
when the advisor draws on more than 35 successful 
years in the insurance business — on both selling 
and administrative levels! 


If you want to build lasting good will among your 
customers .. . If you want to improve your sales 
possibilities . . . If you want to lay a foundation for 
greater success in the coming years . . . then be 
sure you read 


“If You’re Young and Want to Go Places!’’ 


written by an insurance man whose wide experience 
ranges from agency management to field super- 
vision, ‘“‘If You’re Young .. .’’ is full of down-to- 
earth ideas that you’ll be anxious to try in your 
neighborhood. 


Write for your free copy of this helpful literature, 
one of the many practical, up-to-date articles that 
appear every month in the HARTFORD AGENT. 





Hartford Fire Insurance Company 


Hartford « 


Hartford Accident and Indemnity Company 

Hartford Live Stock Insurance Company 

Citizens Insurance Company of New Jersey. . . . »- + « 
Northwestern Fire and Marine Insurance Company 

Twin City Fire Insurance Company . . - - - + «© «© «© « 





- «+ + Hartford 15, Connecticu: 


- « «+ Minneapolis 2, Minnesot«: 
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WHEN 


PEOPLE GO ON VACATIONS, 
BURGLARS GO TO WORK 


S0-0-0-0- the time for you to go to work, selling Residence 
and Outside Theft insurance, is NOW! 


The new broadened form of this policy offers, under several 
optional plans, everything your customers want. It provides 
coverage both at home and away from home — in summer 
cottages, hotels and motels. Even boats and their equipment 


are included. 


Want an analysis of this policy? We shall 


be pleased to submit one, on your request. 


THE OHIO CASUALTY 
INSURANCE COMPANY 


HOME OFFICE, HAMILTON, OHIO 


OFFICES IN: Baltimore, Chicago, Cincinnati, Cleveland, Columbus, Compton, Cal., 
Dallas, Dayton, Denver, Des Moines, Detroit, Grand Rapids, Harrisburg, Indianapolis, 
Inglewood, Cal., Kansas City, Lansing, Mich., Long Beach, Cal., Los Angeles, Cal., 
Louisville, Milwaukee, Minneapolis, Newark, No. Hollywood, Cal., Oakland, Cal., 
Oklahoma City, Orlando, Fla., Pasadena, Cal., Philadelphia, Pittsburgh, Portland, 
Ore., Riverside, Cal., San Diego, Cal., San Francisco, Cal., Seattle, South Bend, Springfield, 
Ili., Toledo, Washington, D. C. 





Insurers Avoid 
Over-insurance 
By Underwriting 


The problem of  over-insurance 
resulting from multiple A&H cover- 
ages has been surveyed by Bureau of 
A&H Underwriters, The survey report 
indicates that companies generally rely 
on underwriting techniques to avoid 
over-insurance. Contract provisions 
are also used in non-cancellable loss 
of time insurance and_ certain 
newer group coverages. In the writing 
of individual and family coverages, 
insurers generally employ underwrit- 
ing rules that set a maximum limit of 
participation. These are usually ap- 
plied in accidental death and dismem- 
berment, loss of time, hospital, 
surgical, and blanket accident cover- 


ages. Companies usually will not 
duplicate major medical expense 
insurance. 

While individual insurers in their 


initial underwriting of higher weekly 
indemnity limits regularly require 
inspection reports to determine the 
relation of the applicant’s income to 
the loss of time benefits applied for, 


the “other insurance” information 
obtained by individual writers for the 
issuance of a policy is generally 


limited to that of similar forms of 
individual and family coverage. As 
in the individual field, principal 
reliance for group coverages is placed 
on underwriting technique to avoid 
over-insurance. 

The survey revealed that a number 
of companies refuse to superimpose 
group coverages or to supplement 
existing group plans where the aggre- 
gate benefit amount produces over- 
insurance. Companies usually obtain 
“other insurance” information related 
to company sponsored plans to which 
the employer contributes or makes 
payroll deduction in initially under- 
writing a risk. Benefit limits may be 
determined by the level of local 
charges for hospital and medical care. 

In the area of contractual provisions, 
individual insurers writing non-can- 
cellable loss of time coverages gener- 
ally use the “relation of earnings to 
insurance” optional provision of the 
uniform individual A&H policy pro- 
visions law. On the other hand, bureau 
companies which write coverages that 
are renewable at the option of the 
company do not, as a rule, include 
any provision for the avoidance of 
over-insurance resulting from dupli- 
cation, using neither the “other insur- 
ance in this insurer’ provision, nor 
proration provisions such as “insur- 
ance with other insurers” optional 
provision of the 1950 policy provision 
law. 

Group insurers generally make no 
provisions in their contracts for avoid- 
ing over-insurance except in the case 
of major medical as written by some 
insurers. They generally exclude dis- 
abilities already covered under a 
workmen’s compensation or an occu- 
pational disease statute and frequently 
they exclude coverage for confine- 
ments in veterans administration or 
government operated hospitals. 

Participating in the survey were 71 
bureau companies. 





Kerkhoff Elected by Ind. Insurer 


Joseph Kerkhoff has been named 
president of Farmers Mutual of Mul- 
berry, Ind., to succeed the late J. W. 
Eikenberry. Mr. Kerkhoff has been 
associated with Farmers Mutual for 18 
years, beginning as an agent. For nine 
years he has been a director. 


Lane, Degnan in 
Top Midwest Posts . . 
for Chubb & Son 


Chubb & Son has made executive 
changes in the midwestern department 
at Chicago following the death of H. 
W. Klages, manager. Charles A, Lane 


has been appointed manager and 
Andrew J. Degnan advanced to 
deputy manager. 

Messrs. Lane and Degnan have 
spent their entire business careers 


with Chubb & Son. Mr. Lane has been 





An rew J. Degnan Charles A. Lane 


manager at Pittsburgh and Mr. Deg- 
nan manager of the midwestern 
marine department and more recently 
responsible for Cook County business. 

Perry M. Gwaltney Jr. has been 
appointed manager at Pittsburgh to 
succeed Mr. Lane. Mr. Gwaltney has 
had experience in the company’s 
Atlanta office as well as at New York, 
where he was assistant manager of 
the fire department. He transferred 
to Pittsburgh in 1954. 

Mr. Lane expects to assume his new 
duties July 11. 





Board of Marine Underwriters of 
Seattle will hold its annual golf 
tournament July 23 at Sand Point 
Golf & Country Club. 


| Service Guide »| 


O’TOOLE ASSOCIATES 
Management Consultants 


To Insurance Companies 
Established 1945 


P. O. Box 101 Queens Village, N. Y. 
Phone — Hollis 4-0942 























The LAWRENCE WILSON COMPANY 
Managing General Agents 
“Unexcelled Insurance Facilities” 
SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 
First National Bank Building Tulsa 3, Okla. 








Fiftieth Anniversary Year 


FIDELITY APPRAISAL CO. 


Established 1905 





Milwaukee New York 
Chicago Philadelphia 
St. Louis re 
Minneapolis Pittsburgh 
Detroit Cleveland 


Home Office, Milwaukee 








TRANS-CANADA ASSURANCE 
AGENCIES, INC. 
LLOYD'S AGENTS 
SPECIAL RISKS — SURPLUS LINES — 
REINSURANCE 
1231 Ste. Catherine St., West 
Montreal, Canada 
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Past Presidents of 


Pacific Board Honored 

SAN FRANCISCO—Honoring past 
presidents of the Pacific Board, a testi- 
monial luncheon was held here last 
week. On behalf of the board, newly 
elected President J. C. Qualmann, 
Royal-Liverpool group, presented 
plaques to the following past presi- 
dents, who now are retirees: 

Clifford Conly, Great American 
(president 1929-30); John C. Dornin, 
Springfield F. & M. (1934-35); Joy 
Lichtenstein, Hartford Fire (1935-36); 
Ray Decker, Royal-Liverpool group 
(1936-37); Russell L. Countryman, 
Norwich Union (1939-40); Charles A. 
Craft, Phoenix of London group (1940- 
41); and Clarence E. Allan, Northern 
of London (1947-48). 

Also attending the luncheon, and re- 
cipients of plaques who still are ac- 
tive in the business were: John L. 
Breeden, Corroon & Reynolds (1943- 
44); Raymond L. Ellis, Fireman’s Fund 
(1949-50); and Hugh S. Coburn, Bos- 
ton-Old Colony (1953-54). 

Several retirees who were unable to 
attend the luncheon have been sent 
plaques, including: A. T. Bailey, North 
British (1932-33); H. F. Mills, Aetna 
Fire (1938-39); J. C. Bunyan, Com- 
mercial Union (1944-45); and W. W. 
Gilmore, London & Lancashire group 
(1945-46). 

At the recent annual meeting of the 
Pacific Board in Santa Barbara, the 
following past presidents were per- 
sonally presented with plaques: R. H. 
Griffith, retired Glens Falls (1937- 
38); H. Clyde Edmundson, America 
Fore group (1942-43); Frank C. Beaz- 
ley, Phoenix-Connecticut group (1946- 
47 and 1954-55); Paul F. McKown, St. 
Paul F. & M. (1948-49); S. T. Shotwell, 
North British (1950-51); and J. L. 
Biglen, New York Underwriters (1952- 
53). 


Cal. Insurer to Sell Stock 


LOS ANGELES—Academy of Bev- 
erly Hills has made application to the 
California department for a permit to 
issue and sell 25,000 shares of its $10 
par stock at a price of $20 per share. 

The company was granted a charter 
May 1, under the name of Vanguard of 
America, and on May 18, the charter 
was amended to change the name to 
Academy. When and if it gets a certif- 
icate of authority, the insurer plans to 
transact workmen’s compensation in- 
surance. Later, it will take on fire and 
casualty lines. 


2,000 Take CPCU Exams 


More than 2,000 persons took the 
CPCU examinations in June to set a 
new record for American Institute. A 
staff of 25 persons is currently grading 
the papers and the results will be 
available in August. Those who com- 
plete all the requirements for the de- 
signation this year will be eligible to 
attend the national conferment Sept. 
29 in San Francisco. 











2,200 Take Fireman’s Fund Courses 

More than 2,200 producers have 
earned certificates of merit for com- 
pletion of lessons in the Fireman’s 
Fund group home study course. Cur- 
rently, 800 agents and brokers are 
enrolled in the series of lessons on 
inland marine coverages. 

The fourth in the series, the current 
one, is based on the newest “produc- 
tion for profit’ kit which covers 
technical points and sales and promo- 
tion aids on inland marine business. 





Teetotaler Insurer Written Up 


The July 4 issue of Time magazine 
contains on page 54 a sketch of Pre- 
ferred Risk Mutual of Des Moines, the 
automobile insurer which writes only 
non-drinkers. The article stresses the 
growth the company has had since its 
organization nine years ago. 


Viti 


Name Alverson 
Vice-President 


Peyton Y. Alverson has been elected 
a vice-president of American Marine 
& General of Northern of London 
group. He is a manager of the Pacific 
Coast department of Northern of Lon- 
don and will have charge of the activi- 
ties of American Marine & General in 
that territory. 


Worcester Mutual 


Promotes Hein 


Worcester Mutual Fire has appoint- 
ed Richard C. Hein special agent in 
eastern Massachusetts and Rhode Is- 
land. He has been with the company 
seven years in the loss department and 
most recently as an underwriter in the 
fire department. 





Surety Men Hear Goerlich 


An insight into the operations of the 
school of insurance of Insurance Soci- 
ety of New York was given Surety 
Managers Assn. of New York City at 
its final luncheon meeting of the season 
by Arthur C. Goerlich, dean of the 
school. 
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Some “back fence” talk about insurance 


Here’s what broker James P. Neary, right, of 


Chicago, told Prudential’s 


brokerage manager in the Don K. Alford and 
The Chicago Union Stock Yards 


form the background for their conversation. 


Associates Agency. 


“T’ve been in this business a long time, and in my 
opinion, Prudential’s brokerage service is tops. 


Whether it’s providing information or actually 


George L. Schomburg, 












































helping me close a case, large or small, the service 
is friendly, prompt and thorough. 

“Recently I got a lot of help from Prudential with 
cases involving advanced underwriting—a $30,000 

plan for tax coverage, and an $80,000 business 

insurance sale. 

“And even with all this help, I still get the fud/ 


commission. That’s pretty hard to beat!” 












. TO: BROKERAGE SERVICE e« THE PRUDENTIAL, NEWARK 1, N. J. NU 34 
| I want to know more about Prudential’s Brokerage Service and how it will make Life sales easier for me. 

| Pr enn Le 

| NAME 

| ADDRESS 









| PHONE 


LIFE INSURANCE @® ANNUITIES 





THE PRUDEN FEAL 


INSURANCE COMPANY OF AMERICA 
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Welfare Fund Commissions Under Attack 


There is disturbing evidence that the 
unions are aggressively attacking the 
payment of commissions to agents in 
welfare-fund cases where the agent 
does nothing to earn the commission, 
or where there is no agent in the case 
until somebody is selected to be the 
agent of record. 

This is an extremely tough problem 
and with the unions riding high as a 
result of their victories in the automo- 
bile industry and in other businesses 
there is no reason to suppose the labor 
leaders will be any less insistent in 
their no-commission demands. 

It is a tough problem because it is 
hard for anyone to see why a middle- 
man should be paid a profit when he 
has done nothing to earn it. It is not 
made any easier when the government 
buys group life insurance for its em- 
ployes and pays a commission so small 
as to be the approximate equivalent of 
3 cents on an ordinary group case. 
Moreover, unions are_ sensitive to 
charges of featherbedding and the 
payment of commissions to agents who 
don’t earn them gives the union a 
chance to point the finger and say, 
“Now who’s featherbedding?” 


Unfortunately, the statement that 
failure to pay commissions, even when 
unearned, would undermine the agency 
system, sounds like the same argument 
the unions use against trying to cut 
down the number of firemen on a die- 
sel locomotive. Actually, there is a 
good deal more to the commission 
argument than that. For if it were 
agreed that no commission would have 
to be paid if there were no agent in- 
volved and that the union could have 
the benefit of the commission saving, 
it would quickly become impossible for 
an agent to have even a look-in on a 
union welfare case. 

Vice-president Edmund B. Whit- 
taker of Prudential suggested several 
months ago that agents learn enough 
about union welfare business to en- 
gage in it, and in this way protect 
the producer’s position. If enough 
agents would follow that advice, it 
would doubtless go a great way to- 
ward solving the question. Whether 
that or some other is the best counter 
to the unions’ menacing moves we 
don’t know. But whatever is done 
should be done as quickly as is con- 
sistent with sound strategy. 








PERSONAL SIDE OF THE BUSINESS 





Alfred VandeZande, newly appoint- 
ed Wisconsin insurance commissioner, 
has decided not to accept the post for 
several weeks for health reasons. He 
was appointed two weeks ago after 
many years in the Wisconsin legisla- 
ture to succeed John R. Lange. 


C. V. Starr, chairman of C. V. Starr 
& Co., and American International Un- 
derwriters, was awarded the honorary 
degree of doctor of laws at the com- 
mencement exercises of Middlebury 
College, Vermont. 


B. G. Gregory, manager of Insurance 
Board of St. Louis, is home after spend- 
ing some time in the hospital to re- 
cuperate from a heart attack. 


T. W. Earls, vice-president Earls- 
Blain agency, of Cincinnati, won the 
Fleischmann cup in the golf tourna- 
ment at Camargo club, Cincinnati, with 
a par 70. 


Hugh McKenna, 33, administrative 
assistant at the home office of Mutual 
Benefit H. & A., has been elected presi- 
dent of the U. S. Junior Chamber of 
Commerce. Mr. McKenna won on the 
third ballot after trailing by nearly 500 
votes. The annual meeting of the 
junior chamber was at Atlanta. Mr. 
McKenna will have a leave of absence 


5 


to move to Tulsa where he will be 
the first occupant of the “Little White 
House”, just completed for use by 
national junior chamber presidents. 


Joseph A. Gernhardt, former adver- 
tising manager of National Surety and 
past president of Insurance Advertising 
Conference, is seriously ill at his home 
in Brooklyn. 


Sheridan C. Barnes, Elizabethtown, 
Ky., agent, a past president of 
Kentucky Assn. of Insurance Agents, 
and Kentucky’s national director, has 
been named to the board of regents of 
Western Kentucky State College. He 
will serve to March 31, 1958. 


Norman Wade, director of the per- 
sonal insurance division of the Michi- 
gan department, underwent throat sur- 
gery at University hospital, Ann Arbor, 
during the past week. 


Robert I. Catlin, vice-president of 
Aetna Casualty, has been honored for 
his contributions during the past 20 
years to Connecticut safety commis- 
sion. He was a founder and has been 
chairman of the commission. He was 
presented an album of congratulatory 
letters from associates by Dr. Herbert 
J. Stack, director of the center for 


safety education at New York Univer- 
sity, at the National Safety Council 
awards luncheon in Hartford. 


Paul H. Berry Sr., local agent of 
Muskogee, Okla., and Mrs. Berry are 
taking a two-month vacation in Europe, 
and will return in August. Paul H. 
Berry Jr. of the agency has been elect- 
ed a director of Muskogee Chamber of 
Commerce. 


Robert Hayes, assistant vice-presi- 
dent at the home office of Crum & 
Forster and formerly Minnesota state 
agent, is in Overlook Hospital, Summit, 
N. J., with a case of hepatitis caused 
by a tooth extraction. He will have 
to be at home for three weeks after 
getting out of the hospital. 


Josh R. Morriss, Sr. and Mrs. Mor- 
riss of Texarkana, Tex., will sail July 
13 from New York for a six week busi- 
ness and pleasure trip in Europe. Mr. 
Morriss is a senior partner of F. W. Of- 
fenhauser & Co. and is a past presi- 
dent of Texas Assn. of Insurance 
Agents. 


Babette Kornblith, whose husband, 
Howard G. Kornblith is with Eliel & 
Loeb agency of Chicago, is to be given 
a one-man-show in the Galerie Andre 
Weil in Paris from Sept. 16 through 
Sept. 29. Mrs, Kornblith is a promi- 
nent painter and has had exhibitions 
of her work in the United States also. 


James E. Guy, assistant secretary of 
America Fore group for the western 
department in charge of automobile, is 
back at his desk after a successful 
cataract operation on his left eye. Mr. 
Guy will have a similar operation per- 
formed on his right eye in October 
after returning from the annual meet- 
ing of National Assn. of Insurance 
Agents in Los Angeles. 


Stanley F. Withe, secretary of Aetna 
Casualty, has been elected to represent 
the newly organized Connecticut Val- 
ley chapter of Public Relations Society 
of America on the society’s national 


~ DEATHS 


MRS. CARL HIGGINBOTHAM, 
wife of the Windermere, Fla., general 
agent who formerly was with Higgin- 
botham Co. general agency of Jackson- 
ville, died at Winter Garden hospital. 











HENRY L. NEWNAN, 68, vice-presi- 
dent since 1920 of Detroit Insurance 
Agency, died at Mercy Hospital, Port 
Huron. He had been stricken at his 
farm near St. Clair. 

Mr. Newnan started his insurance 
career with Millers National in 1908 
and later was with Factory Associa- 
tion in Ohio and Michigan before going 
with DIA. He was for two terms presi- 
dent of Detroit Assn. of Insurance 
Agents. His Civil War library is re- 


garded as one of the finest in the 
country. 


CHESTER F. SILER, who for 22 
years was superintendent of Ohio In. 
spection Bureau at Toledo, died after 
a long illness. Mr. Siler had retired 
some years ago. 


HARRY B. MORTON, 59, vice-pres- 
ident of Marsh & McLennan at Pitts. 
burg and assistant manager of the 
insurance bureau of U. S. Steel Corp, 
died in a Pittsburgh hospital. He was 
active in insurance for American Iron 
& Steel Institute. He resided in Mt. 
Lebanon, Pa. 


VINCENT J. HOTZ, 44, local agent 
of Edwardsville, Ill., died of heart 
disease at Glenwood, Minn. where he 
had been attending an _ insurance 
school. 


GEORGE J. FERRIS, 70, one of the 
leading insurance men of Los Angeles, 
died at Palm Springs. He went to Cal- 
ifornia in 1908 and has been prominent 
in insurance circles since that time. 


Until his retirement in 1953 he was’ 


head of the managing general agency 
of Ferris & Dunn. 


WILLIAM M. WILSON, a partner in 
the Truett & Wilson agency, Franklin, 
Tenn., for the past 15 years and a 
brother of David K. Wilson, executive 
vice-president of Cherokee Ins. Co. of 
Nashville, was killed instantly in an 
automobile accident five miles from 
Franklin when his car crashed into the 
rear of a truck loaded with watermel- 
ons. 


F. B. WILLIAMS, 78, local agent in 
Bozeman, Mont., died. He has been in 
the business since 1919. 


MERLE M. PARKER, 50, manager of 
the burglary-fidelity division of Em- 
ployers Mutuals of Wausau, died at 
Wisconsin General Hospital in Madi- 
son after an illness of several weeks. 
He had been with Employers Mutuals 
since 1946. Previously he was with Na- 
tional Bureau of Casualty Underwriters 
in New York and Constructive Credit 
Corp. in Boston. 


MARQUIS F. HORR, 75, a member 
of the U. S. Olympic track team and 
Walter Camp’s All-American football 
team from Syracuse University in 1908, 
died on his birthday in Syracuse, N. Y. 
In 1946 he retired from his position as 
claims manager for American Mutual 
Liablity after 35 years of service. 


PHILIP WILKIN, 56, vice-president 
of Associated Reciprocal Exchanges, 
died of a heart attack at the Scarsdale 
(N. Y.) golf club. He had been with 
the reciprocals all his business life 
and lived in Scarsdale. 


ELMER F. REED, 75, owner and 
operator with La Mar Blough, his 
son-in-law, of the Elmer F. Reed 
agency of Mishawaka, Ind., suffered 
a fatal heart attack while mowing his 
lawn. He had been in the insurance 
business since 1929. 
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Trans-Pacific Buys Control 
of Inland Empire of Idaho 


(CONTINUED FROM PAGE 2) 

a similar sound condition. Firm com- 
mitments for new capital subscription 
to Trans-Pacific have recently been 
received with the result that Trans- 
Pacific will have (either after con- 
solidation with Inland or as the owner 
of 90% of Inland stock) a policy- 
holders’ surplus approximately as 
large as was originally projected on 
the accomplishment of the proposed 
three-way merger.” 

Inland Empire, it will be remem- 
bered, is the company that reinsured 
the bankrupt Louisville Fire & Marine 
last December when Louisville F. & M. 
was unable to prepare a satisfactory 
annual statement. According to Mr. 
Roca, under the absorption plan, no 
officers of Inland Empire will be re- 
tained. 

Trans-Pacific was organized in 1948 
under the title Commercial Benefit, 
completing its conversion from a ben- 
efit corporation to an old line legal 
reserve life company. In 1953 the pre- 
sent title and revised articles of in- 
corporation were adopted and the com- 
pany began writing automobile and 
A&H. The following year the company 
reinsured its A&H business and con- 
centrated on automobile lines. At the 
end of 1954 it had assets of $1,237,000, 
capital of $250,000 and surplus of 
$169,000. It had an underwriting loss 
of $187,000 for the year and an invest- 
ment income of $1,000. 

Inland Empire at the close of 1954 
showed assets of $5,467,541, capital 
of $500,000, surplus of $503,554, and it 
had an underwriting loss of $30,662. 
Investment income was $35,425, pro- 
ducing an over-all net income of $4,- 
763. The net premiums were $1,280,- 
335 after $3,705,477 of direct premi- 
ums, $4,009,563 reinsurance assumed, 
and $6,434,705 of reinsurance ceded. 

At the time Inland Empire rein- 
sured Louisville F. & M., it was brought 
out that there was considerable rein- 
surance entanglement between Inland 
Empire and Central Standard, and 
that Central Standard was owned by 
United Dye & Chemical Corp. of New 
York, with which is connected Lowell 
M. Birrell, a prominent associate of 
Stewart Hopps, and the latter will 
be remembered for his spectacular 


activities with the now defunct Rhode 
Island. When some of this was brought 
to attention, the president of United 
Dye called THE NATIONAL UNDERWRITER 
with an offer to explain in detail these 
reinsurance arrangements and to dem- 
onstrate that neither Mr. Birrell nor 
Mr. Hopps had any direct connection 
in an operating way with Inland Em- 
pire or Central Standard. However, 
this information never was received. 

However, Trans-Pacific now is the 
owner of 90% of the stock of Inland 
Empire, which company it evidently 
intends to take over on its own behalf. 
Trans-Pacific will raise some new 
capital which will have the effect of 
making its surplus nearly $2 million, 
which was the figure contemplated 
by the merger of the three companies. 

President of Trans-Pacific is Mark 
Goode, who was active previously in 
developing insurance companies in 
Alabama. John N. McGee, and Ala- 
bama attorney, and Paul M. Roca, a 
Phoenix attorney, are vice-presidents, 
as are C. E. Whisman, who has been 
in insurance in Texas, and J. P. Shea, 
who was with insurance companies in 
the midwest, and D. C. Wolfard, who 
was with Trans-Pacific since its in- 
ception as Commercial Benefit. Carl 
W. Betz. formerly actuary of the Ari- 
zona corporation commission, is sec- 
retary, and William Van Ness is treas- 
urer, 





Upholds Suspension of 
Bunker Hill Mutual 


! Pennsylvania supreme court has 
upheld a decision of Dauphin county 
court refusing to reverse action of the 
insurance department in suspension of 
the Bunker Hill Mutual of Philadel- 
phia. An examination of the records 
of the company by the insurance de- 
partment found admitted assets of 
$88,569, non-admitted assets of $14,- 
911, and liabilities of $207,067. Among 
the liabilities was $15,501 unearned 
premium reserve on non-assessable 
policies. 





Chattanooga Agents Elect 


Addison Webb was elected president 
of Insurors of Chattanooga succeeding 
Hubert Pless Jr. at a meeting at which 
the agents pledged their assistance to 
Chattanooga safety council in getting 
25,000 local motorists to sign a safety 
pledge. Other officers are S. M. Rob- 
ertson, vice-president, and James E. 
Watkins, secretary. 


McGuire New President 
of Industrial Indemnity 


Thomas G. McGuire has_ been 
elected president of Industrial Indem- 
nity. K. K. Bechtel, a director and 
president of Industrial Indemnity 
since 1931, becomes chairman. 

Since joining Industrial Indemnity 
in 1938, Mr. McGuire has been par- 
ticularly active in general management 
and sales. In 1945, he became execu- 
tive vice-president. He is a past presi- 
dent of Pacific Insurance & Surety 
Conference. 


Security Seeks to 
Double Capital 


Security of New Haven is proposing 
to amend its charter to allow for 
doubling its authorized capital from 
$5 million to $10 million. Stockholders 
will meet July 19 to vote on th amend- 
ment and a proposal to sell privately 
40,000 shares of cumulative preferred 
stock, which will increase capital and 
surplus by $4 million. 

The company will use $1 million of 
the new funds to invest in its new 
subsidiary, Security-Connecticut Life, 
and the balance will be used for 
general expansion. 





Several Benefit Increases 
Under New Wis. WC Law 


MADISON—Compensation for in- 
juries under workmen’s compensation 
in certain categories has been increased 
under anew Wisconsin law. The main 
features increase maximum payment 
for temporary disability from $60 per 
week to $65; for death from $4,000 to 
to $5,500 maximum, and loss of a hand, 
foot or eye from $400 to $850. Occu- 
pational deafness and loss of hearing 
from working in noise is now defined 
and provisions and benefits are set up. 
Previously it was part of another 
section which deals with industrial 
illness, such as silicosis. 


Tex. Fire Hearing Aug. 1 


The Texas department has sched- 
uled its annual hearing on fire rates 
for Aug. 1 at Austin. To be taken up 
are revision in fire, wind, EC, inland 
marine and crop-hail rules and rates, 
and all matters pertaining to the 
writing of these coverages. Also on the 
agenda is a discussion of all lines 
of insurance now under the jurisdic- 
tion of the fire division except cotton 
warehouses, cotton compresses and 
cotton yards. 




























21 
By H. W. Cornelius, Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, July 5, 1955 
Bid Asked 
Aetna Casualty 257 
Aetna Fire 73 75 
Aetna Life .. 262 270 
Agricultural t 36% 37% 
American Equitable ........ 1.70 41% 42%4 
American Auto ............... 1.20 28% 29 
American, (N. J.) cn 1.20 34% 35 
American Motorists ......... 24 17 20 
American Surety ............ 3.00 93% 95% 
NE, vaicicieniininninn J 41 42 
Camden Fire . 29 30 
Continental Casualty .... 1.40 131 134 
Crum & Forster com. .. 2.00 75 77 
IED . eceinicins P 412 4342 
Fire Association 64 66 
Fireman’s Fund . 76 7% 
Firemen’s, (N. J. 4214 4344 
General Reinsurance 54% 56 
Gaeee FU ceemenn 81 83 
Globe & Republic ........... 23% 24% 
Great American Fire .... 1.50 43% 44% 
pS ern 3.00 176 180 
Hanover Fire q 50% 51% 
ae Ge. WD es 2.00 4942 50% 
Ins. Co. of No. America 2.50 124 127 
Maryland Casualty ......... 1.40 40% 41% 
Mass. Bonding  .........csccs000 44% 45% 
National Casualty ............. 1. 47 bid 
National Fire ........... 108 lll 
National Union  .............0 47% 48% 
New Amsterdam Cas. ...... 1.80 58 59% 
New Hampshire _............. 2.00 50 52 
| ee 1.40 40% 41% 
Ohio Casualty .. 1.80* 87 
Phoenix Conn. ....... 3.00 89 91 
Prov. Wash. ........ 1.00 28 29 
St. Paull FP. Se Ma ccccccccccsse 1.10 58% 59% 
Security, Conn. .................. 1.60 50 52 
Springfield F. & M. ........ 2.00 64 65% 
Standard Accident ........... 1.80 73% 743% 
Be . 2610 2650 
U. S. FP. & G. q 79% 80% 
We RW eocainceeanstanenicins 1.80 67 69 





*Includes Extras. 


Wash. Surplus Line Men 


Elect George Farnsworth 


Surplus Line Assn. of Washington 
elected George Farnsworth, Marsh & 
McLennan, chairman at the annual 
meeting held in Seattle. Thomas M. 
Telfer, Farwest General Agency, was 
elected secretary-treasurer. 


Cheek Eyes N. C. Governorship 


Waldo C. Cheek, president of Inde- 
pendence Life of Charlotte and North 
Carolina insurance commissioner from 
1949 to 1953, has indicated he may be 
a candidate for governor next May. 
Although he did not say whether he 
would run, he indicated he would not 
turn down the opportunity if a 
“sizable portion” of the public should 
support him. 








Foods 





175 West Jackson Boulevard °* 


Kuert HITKE & COMPANY. INE. 


Managing General Agents Since 1926 
CHICAGO « SPRINGFIELD * MIAMI * ATLANTA * BALTIMORE * DALLAS * DENVER *« LOS ANGELES 


Do you know the ropes? 


Then you know where to place your Workmen’s Compensation, 
General Liability and Products Liability on— 


Beverages Frozen Foods 
Bottling Grocery Stores 
Completed Plumbing Hair Straighteners 
Confectioneries Ladders 
Concessions Restaurants 
Cosmetics Scaffolds 
Detergents Soaps 

Drain Openers Toys 


Vending Machines 


Call... WAbash 2-3622 


Chicago 4, Illinois 
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“Heads You Win, Tails You Lose’ 














OLD SUPERSTITIONS 


and what they mean 


In the days of Julius Caesar, his head appeared on every 
Roman coin. So great was his power that if the head turned 
up when a coin was flipped to settle a dispute, the person 
who'd chosen it unquestionably won the decision. 


However, nowadays, nothing is left to chance when you 
offer the protection of L & L’s new Homeowners Policy 
or Comprehensive Dwelling Policy. (Now available in 
most states) 


rH#E London & Lancashire 
GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. @ ORIENT INSURANCE COM- 
PANY @ LAW UNION & ROCK INSURANCE COMPANY, LTD. @ SAFEGUARD INSURANCE 
COMPANY OF NEW YORK . STANDARD MARINE INSURANCE COMPANY, LTD. 
(Fire Department) * LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


LONDON & 


LANCASHIRE 


GROUP — 


ae 








Brownlow Retires; 
Headed Underwriters 
Salvage of Chicago 


Marvin L. Brownlow, vice-president 
and a director of Underwriters Salvage 
Co. at Chicago, has retired for reasons 
of health. About a year ago he was 
succeeded as general manager by John 
McGregor, who continues in _ that 
position. 

Mr. Brownlow took over the helm of 
the salvage company in 1938 after 
previously conducting an independent 
salvage business at Springfield, Mo. 
The organization since has shown 
consistent growth, expanding from one 
warehouse in Chicago to two ware- 
houses there as well as branches in 
six other cities. 

Mr. Brownlow will divide his time 
in retirement between Springfield, 
Mo., and New Port Richey, Fla. 





Farmers Mutual Hail 
Moves to New Home 


Farmers Mutual Hail has moved 
into its new home office at 2323 Grand 
Avenue, Des Moines. 

The new building, which cost about 
$900,000, contains 54,000 square feet 
of floor space, and is constructed to 








ie wa 
allow for the addition of more floors 
when more space is needed. The in- 
terior wall partitions are made of 
movable steel. 

Farmers Mutual Hail is the oldest 
mutual crop-hail insurer in the coun- 
try. It was founded in 1893 at Early, 
Ia., and moved to Des Moines in 1894. 
The company wrote only crop-hail 
insurance until 1928, when automobile 
was added. Town dwelling coverage 
was added in 1932. The company is 
licensed in 20 states and accepts rein- 
surance on a nation wide basis. 








State Farm Mutual Auto’s two new 
rating plans are now approved for use 
in Delaware, District of Columbia, 
Maryland and West Virginia. 























WOLVERINE'S MOBILE HOME POLICY... 


Complete protection wherever insured goes, and designed 
for Mobile Homes only. This policy has several optional 
coverages available such as personal effects, trip collision, 


and Vendor's Single Interest. 


WRITE TODAY... 


ment 





Wolverine-Federal 
Tower 


For Mobile Home information to the Mobile Home Depart- 


WOLVERINE INSURANCE COMPANY 


Battle Creek, Michigan 

















Pittsburgh Jury 
Awards $322,653 for 
Deaths of Children 


A common pleas court jury in 
Pittsburgh has awarded $322,653 to 
the parents of six children who died in 
a gas explosion in a decision against 
Equitable Gas Co. The verdict gives 
$53,680 each to the estates for the 
five sons of Mr. and Mrs. Robert 
Moulis, killed in the blast, $10,000 to 
the estate of a daughter, and $44,253 
to the parents. The children were all 
under 14 years old. The basis for most 
injury or death awards is the earning 
power of the individual.The size of the 
award in this case is unusually large 
under such circumstances. 

The blast in which the youngsters 
died occured after a young motorist, 
John Liput Jr. of Arnold, Pa., crashed 
into a gas pipe leading into the Moulis 
home. In the suit Mr. Liput was 
blamed as well as the gas company, 
but the jury returned the verdict 


only against the utility company. The . 


gas company was found negligent on 
two counts, that it did not respond to 
Mr. Moulis’ telephone call informing 
it of the broken line with reasonable 
promptness, and that the line had 
not been installed in a reasonably safe 
manner. 

The Moulis’ attorney said that the 
gas company was called at 11 p. m. 
to report leaking gas, but the company 
crew didn’t arrive to investigate until 
nearly an hour later. There was an 
explosion at 11:28 p.m. and another 
six minutes later which set the house 
afire. He argued that if the repair crew 
had arrived between the explosions 
the lives of the children might have 
been spared. The attorney for the gas 
company argued that the call didn’t 
come until after 11:30 p. m. and it 
was answered within 18 minutes. 

The verdict was the largest ever 
returned in such a case in Pittsburgh. 


24 Finish North 
America School 


North America’s school for agents, 
an intensive eight-week course on 
fire, marine, and casualty, has gradu- 
ated 24 agents from 12 states. 

Graduates with honors are Clarence 
C. Aungst of Allentown, Pa., Kenneth 
N. Barnes of Philadelphia, Gilbert J. 
Batz of Newcastle, Wyo., Stanley P. 
Brown Jr. of Knoxville, William A. 
Carl of Lexington, Ky., Eugene D. 
Dodson of Connellsville, Pa., Francis 
A. Herzog of Ashtabula, O., Morton 
F. Hulse of Harrisburg, Philip E. 
Kepple of Springfield, O., C. Marvin 
Still of Seattle, and James C. Valen- 
tine of Elgin, Il. 

Other graduates are Thomas J. 
Breslin, Robert S. Grist Jr. and 
Arthur B. E. Lauman of Philadelphia; 
Thomas J. Fiscus of Martins Ferry, O., 
Ralph W. Hartman Jr. of Stuart, Fla., 
Robert C. Klein of Maplewood, N.J., 
Keith C. Leech of Zion, Ill., Edmund T. 
Lenny of Camden, N. J., Miss Jose- 
phine D. Morrow of Hagerstown, Md., 
J. Morris Saunders Jr., of Richmond, 
Sherman L. Selman of Cleveland, 
Edward A. Sentilles Jr., of New 
Orleans and Rolfe Turnure of 
Seattle. 








Cobb & Stebbins Hold Seminars 


Cobb & Stebbins general agency of 
Denver has been holding a series of 
meetings on homeowner’s' forms for 
agents in the Mountain States, Agents 
within a radius of 50 to 100 miles of 
the meeting town have been invited. 
So far 11 such programs have been 
conducted and 7 more are scheduled. 
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Employe’s Car Hits 
Building; EC 
Covers, Court Holds 


Connecticut supreme court of errors 
has held that the exclusion in the ex- 
tended coverage endorsement of loss 
by vehicle owned or operated by in- 
sured or by a tenant of the described 
premises does not apply to employes 
or agents of insured. The case is Scran- 
ton vs Hartford Fire 8 CCH (Fire & 
Casualty) 553. 

Scranton filed a claim under EC for 
damage to his building caused by a 
motor vehicle driven by Charles St. 
Pierre, Scranton’s employe. Hartford 
Fire argued that the policy specifically 
excluded such a loss and that St. Pierre 
was at the time of the accident not an 
independent person but the employe 
and agent of Scranton, acting, in the 
regular course of his employment, un- 
der Scranton’s instructions, in his be- 
half. Scranton counter argued that the 
insurer did not allege in its defense 


’ that the policy excluded loss occasioned 


by a vehicle operated by an employe 
or agent of insured. 

The high court upheld the conten- 
tion of Scranton that the language in 
question is not ambiguous but that if 
it is, the construction he applied is the 
one most favorable to him. The ques- 
tion at issue, the court said, is to be 
resolved by the construction to be 
given the words “by any vehicle 
owned or operated by the insured’’. 

As used in the context, the court 
continued, the word “operated” means 
“to have personally controlled the 
movement of the vehicle.” It lay in the 
power of the insurer to formulate the 
terms of the provision so as to remove 
any doubt as to its meaning and intent. 
The court overruled the lower tribunal 
and held for Scranton. 

Leon Podrove represented Scranton 
and Wallace W. Brown Hartford Fire. 





COLORADO 
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Allstate Loses 
Denial on Livery 
Use Exclusion 


U. S. court of appeals, 8th circuit, 
upset Allstate in an attempt to deny 
coverage because an insured automo- 
bile had been used for transporting 
fellow employes to and from work. 
The case, Allstate vs Roberson, 5 CCH 
(auto 2nd) 389, upheld a federal dis- 
trict court decision. 

Roberson, the insured, worked at 
the Pine Bluff arsenal and customarily 
carried several fellow employes to and 
from work, which was about 10 miles 
from his residence, the fellow employes 
customarily contributing about 30 cents 
for the round trip. He was involved in 
an accident while carrying three fel- 
low employes and his two small chil- 
dren. Allstate denied coverage on the 
ground that Roberson had violated the 
standard policy exclusion of use of the 
automobile as a public or livery con- 
veyance. 

Upholding a lower court decision 
against Allstate, the appeals court 
cited a number of decisions holding 
that ride-sharing arrangements for 
taking people to and from work, out- 
ings, etc., do not make an automobile 
a “public or livery conveyance.” There 
was no previous Arkansas decision on 
this point, but the court held the mat- 
ter has been thoroughly settled by 
decisions in other states. 

Prior to 1941, the standard automo- 
bile provisions also excluded carrying 
passengers for a charge. This part of 
the exclusion was dropped in 1941, at 
the request of the office of defense 
transportation, for the purpose of 
encouraging ride-sharing arrangements 
because of wartime gasoline and 
rubber shortages and strains on local 
transportation. There has been practi- 
cally no disposition on the part of 
most insurance companies to try to 
deny coverage in case of ride-sharing 
arrangements since this change. 





Schedule Hearings on WC 


Proposals for California 


LOS ANGELES—Commissioner Mc- 
Connell has scheduled public hearings 
in San Francisco July 27 and Los An- 
geles July 29 on proposals to amend, 
adopt and repeal various rating rules 
and regulations relative to workmen’s 
compensation insurance. 

The proposals have been submitted 
by California Inspection Rating Bu- 
reau. They embody individual change 
in undiscounted (manual) rates for 
certain classifications. The proposed 
rates, if adopted, would result in an 
overall average increase in manual 
rates of 0.6%. Also proposed is 
amendment of definitions, instructions 
or rules in respect to certain classifica- 
tions; creation of certain new classifi- 
cations; elimination of the classifica- 
tion “drivers and their helpers’; adop- 
tion of amendments to manual rules 
pertaining to determination of or ap- 
plication of classificationss and mini- 
mum premium rates in specified cir- 
cumstances; revision of tables II, Ila; 
and III of the California experience 
rating plan 1951 to reflect values in- 





dicated by the latest available ex- 
perience. 
L. A. Buyers Hear WC Talk 


LOS ANGELES—Los Angeles Assn. 
of Insurance Buyers at its convention 
had an attendance of 35 representatives 
of industrial firms to hear discussions 
of workmen’s compensation insurance 
problems. 

Oren E. Lane of Liberty Mutual told 
of the companies’ plans for handling 
the problems and outlined some under- 
writing methods. 
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NEWS OF FIELD MEN 





Tenn. Field Clubs 
Elect New Officers 


At a joint meeting of Tennessee 
Fire Underwriters Assn., Tennessee 
Fire Prevention Assn. and Tennessee 
Blue Goose, new officers were elected. 
New field club officers are J. G. 
Hughes, Phoenix of London, president; 
John E. Peterson of Great American, 
vice-president; James W. Rainey Jr. of 
America Fore, secretary; and Mrs. 
Felix G. Ray, recording secretary. 

Tennessee pond officers are R. D. 
Harwood of Pacific National, MLG; 
J. H. Eubanks of America Fore, super- 
visor; Marshall Polk of Home, custo- 
dian; Ira A. Jones of Tennessee In- 
spection Bureau, guardian; B. B. 
Coates of Hartford Fire, keeper; and 
Ed Martin of National American, 
wielder. 

Speakers at the meeting were Com- 
missioner Northington and Clarence 
Metzner, assistant manager of Western 
Underwriters Assn. 


N. D. Field Men Elect 
P. N. Kraus President 


North Dakota Fire Underwriters 
Assn. at its annual meeting in Bis- 





New officers of North Daketa Fire 
Underwriters Assn: From the left, R. 
J. Shamla, America Fore, secretary; 
Philip N. Kraus, Springfield F. & M., 
president, and Ralph Rudrud, Home, 
vice-president. 


marck elected Philip N. Kraus, Spring- 
field F. & M., as president; Ralph D. 
Rudrud, Home, vice-president, and 
R. J. Shamla, America Fore, secretary. 

A new Blue Goose Pond has been 
organized in North Dakota. At the 
organization meeting in Bismarck P. 
H. Peterson, Home, was elected most 
loyal gander; Sidney G. Mason, Royal- 
Liverpool group, supervisor; Peter 
N. Hegrenes, Fire Underwriters Inspec- 
tion Bureau, custodian; J. B. Sigdestad, 
Home,, guardian; Cyrus O. Young, 
Western Adjustment, keeper, and 
Richard J. Shamla, America Fore, 
wielder. 


New York City Pond 
Elects McAndrews MLG 


John J. McAndrews of McAndrews 
Adjusting Co. was elected MLG of New 
York City pond of Blue Goose at the 
annual meeting. Other officers are 
Wayne T. Ash, manager of the loss and 
claim department of Glens Falls group, 
supervisor; W. M. Whitesell Jr., man- 
ager of the recovery division of Gen- 
eral Adjustment Bureau, custodian; 
Lester C. Lockwood Jr., secretary of 
Railroad Insurance Assn, guardian; 
Russell Edgett, secretary of Insurance 
Federation of New York, keeper; and 
John J. McGovern, general adjuster of 
New York Board, wielder. Thomas P. 
Finegan, immediate past MLG and Mr. 
McAndrews were named delegates to 
the grand nest. 


Anderson Leaves Ill. Field 


C. R. Anderson, northern Illinois 
special agent for Fire Association and 
Reliance, has resigned to join Harold 
R. Vant & Associates at Deerfield, I11., 
in an executive position. Mr. Anderson 
had been with Fire Association for 35 
years in the field as an underwriter. 





N. C. Pond Elects 
Hearne at Annual 


At its annual meeting near Greens- 
boro, North Carolina pond of Blue 
Goose elected E. L. Hearne of York- 
shire MLG; A. S. Badger of Springfield 
F.&M. supervisor, E. C. Curtis of 
American Liberty custodian, H. C. 
Stallings of Fire Association guardian, 
R. G. Sherrill of Atlantic Fire keeper, 
and S. F. Padgett 3d of Virginia F. & 
M. wielder. Among goslings taking 
their first swim was Insurance Com- 
missioner Charles F. Gold. 

The Welborn Colquitt trophy for 
outstanding work in pond activities 
was awarded to Newell Sapp of 
General Adjustment Bureau, Greens- 
boro. Also, 25 year pins were presented 
to S. H. Huntt of Springfield F. M.; in 
absentia to B. Y. Morris, assistant 
manager of Rain & Hail Insurance 
Bureau, and to Wakefield Mowery, re- 
tired vice-president of J. O. Cobb & Co. 

Delegates to the Grand Nest meeting 
are Mr. Hearne and Mr. Padgett. Pond 
membership now numbers 203. 

The golf tournament and horseshoe 
pitching contest were won, respec- 
tively, by W. C. Hill of St. Paul F. & 
M. and Robert C. Lentz of Loyalty 
group. 


Fla. Field Men 
Elect Campbell 


Florida Field Conference elected 
Nelson Campbell, Aetna Fire, president 
at its annual meeting at Tampa. Other 
officers are Leon M. Gauvreau, Crum 
& Forster, vice-president; and Wilton 
B. Spence, Security of New Haven, 
secretary-treasurer. Executive commit- 
tee members are Nelson Campbell, 
Aetna Fire, John Q. Hedgepeth, Na- 
tional Union; John B. Frazer, Hartford 
Fire; H. P. Meacham Springfield F.&M.; 
John D. Kille, Maryland Casualty; 
George H. Brussel, general agent of 
Tampa; Thomas D. Merquelin, Great 
American; Roy L. Cowan Jr., Hurt & 
Quin; S. G. White, general agent of 
Jacksonville; Myron Gauvreau, Crum 
& Forster; Wilton B. Spence, Security, 
and H. J. Thornton, American. 


Colo. Blue Goose Elects 
C. H. Cotton New MLG 


Colorado Blue Goose at its annual 
election named Chandler H. Cotton, 
Braerton, Simonton & Brown as most 
loyal gander; William T. Ferry, North 
British, supervisor; Gunter Thomp- 
son, General Adjustment Bureau, 
fuardian; Kenneth H. Gruenwald, 
Daly general agency, custodian; Hugh 
Dennison, Mountain States Inspection 
Bureau, keeper; and John L. Vorse, 
Security of New Haven, wielder 


Etz Goes into Agency 


J. D. Etz, special agent for National 
of Hartford group, with headquarters 
at Richmond, Va., has resigned to es- 
tablish the Etz agency there. Before 
going with the National, Mr. Etz was 
special agent in Tennessee for Royal- 
Liverpool group. 











Barnes Named at Spokane 


Northern of London has opened a 
service office at Spokane where 
Everett E. Barnes is special agent in 
charge. The new office will service 
northern Idaho, eastern Washington, 
and Montana. The address is 218 Hyde 
building. 


Trent To Ariz. for P. W. 


Providence Washington group has 
appointed Robert M. Trent as special 





agent for Arizona with headquarters 
in Phoenix. Mr. Trent has had under- 
writing experience both in the Pacific 
department and in the group’s western 
headquarters in Chicago. 


Heavers and Hamlin Take 
Over Ky. Field for Great 


American; Chopp to Minn. 


Great American has _ transferred 
George Heavers from Minnesota to 
Kentucky where he will be in charge 
of the western part of the state. Don- 
ald W. Chopp has been appointed spe- 
cial agent in Minnesota to succeed Mr. 
Heavers and will be associated with 
Earl A. Munson, state agent, and Spe- 
cial Agents D. G. Sitzer and G. D. Al- 
ston at Minneapolis. 

Mr. Chopp has been at Chicago in 
the western department of Great 
American. 

Mr. Heavers will divide the Ken- 
tucky territory with William S. Ham- 
lin who has been promoted to state 
agent. They are taking over the field 
to replace R. K. Langan, who has 
gone into the general agency business. 
Mr. Heavers will have his headquart- 
ers in Louisville, and Mr. Hamlin, 
who has been special agent in Ken- 
tucky and who as been with Kentucky 
‘Inspection Bureau, will also have 
headquarters in Louisville. 





Royal-Liverpool Names 


Thomson State Agent 


Royal-Liverpool has appointed Wal- 
ter D. Thomson state agent at Wichita. 

Mr. Thomson sccceeds state agent 
William C. Bock, who has transferred 
to Topeka, Mr. Thomson has been spe- 
cial agent of the group in St. Louis and 
Kansas City. His headquarters will be 
303-304 Central building, Wichita. 





Fire Association 
Has Mass. Changes 


Fire Association has placed State 
Agent J. Edmund Carr in charge of 
western Massachusetts, replacing Clar- 
ence Pedersen. Mr. Carr’s headquarters 
will be in Springfield, and will con- 
tinue to serve New Hampshire and 
Vermont. 

The company also appointed Howard 
E. Van Dyke special agent in the east- 
ern Massachusetts field to replace Mr. 
Carr. His headquarters will be in Bos- 
ton. 

Both eastern and western Massa- 
chusetts remain under the general su- 
pervision of Regional Manager Wallace 
D. Williams at Boston. 





Hawkeye-Security Names 


Swingen in Nebraska 


Lorin Swingen has been appointed 
fire field man for Hawkeye-Security 
in Nebraska. He has been with the 
company since 1949 as a fire under- 
writer in the home office and in Iowa. 

His headquarters will be at Omaha. 


Bindseil Joins Security 


in Long Island, N. Y.., Field 


William F. Bindseil Jr. has been 
named special agent in the Hempstead, 
Long Island, office of Security-Con- 
necticut group. He will be associated 
with Special Agent William Steel 
until the latter’s retirement in Octo- 


ber. 

Mr. Bindseil attended St. Johns 
University and received his CPCU 
designation in 1954. 

For four years he was an inland 
marine and miscellaneous casualty 
lines underwriter for Aetna Casualty 
and Automobile. For the past four 
years he has been with North America 
in New York City. 








Patterson to O. Field 


Bruce B. Patterson has been appoint- 
ed state agent for Royal-Liverpool 


group in southwestern Ohio to suc- 
ceed G. H. Allen who is no longer 
with the company. Mr. Patterson has 
been a fire protection engineer for 
Royal-Liverpool at Cincinnati and be- 
fore that was with Ohio Inspection 
Bureau. His new headquarters will 
be at Dayton. 


Automobile Makes Field 
Changes in Midwest 


Automobile and Standard Fire have 
transferred George F. Schorie, special 
agent in Wisconsin, to the western 
Michigan territory, with headquarters 
at Grand Rapids, where he will serve 
as assistant to state agent Joseph B. 
Cornell, Mr. Schorie will be succeeded 
in Wisconsin by James A. Lanz, who 
has been a field man in the New Eng- 
land area. 

Richard O. Bottolfson has been as- 
signed as special agent in Iowa, with 
headquarters at Waterloo, and Cor- 
nelius G. McAuliffe Jr. and Bernard 
W. Kassett have been appointed spe- 
cial agents in eastern Michigan. All 
previously served in the New England 
territory. 








Royal-Liverpool Opens 


Nassau Territory 


Royal-Liverpool group has created 
a new territory in Nassau county, N.Y., 
under the supervision of State Agent 
Edward J. Duffy. 

He joined the group in 1948 and pre- 
viously had been state agent in Illinois 
and Michigan. Before his recent ap- 
pointment he took additional training 
in fire and casualty. Headquarters for 
the new territory will be at 288 Old 
Country road, Mineola, N. Y. 


Corroon & Reynolds 
Raises Olson in Minn. 


Clifford Olson, who has been spe- 
cial agent in Minnesota, has been 
promoted to state agent of Corroon 





& Reynolds. He will continue in off- 
ices at 1139 Plymouth building, 
Minneapolis. 





Sweet Joins Cimarron 
as Oregon Special Agent 


Cimarron has appointed Charles E. 
Sweet Jr. as Oregon special agent at 
Portland. Mr. Sweet started in insur- 
ance as field representative for Ep- 
persen Underwriters. In 1953 he join- 
ed Traders & General as Oregon spe- 
cial agent. Traders & General recently 
announced it is discontinuing the writ- 
ing of business in Oregon and Wash- 
ington July 1. 


Ohio Blue Goose Elects 


Ohio pond of Blue Goose at its an- 
nual meeting in Columbus elected 
Wade Wissler, Automobile, as most 
loyal gander, and Rex G. Baldwin, 
Home, supervisor; James J. Work, 
Ohio Farmers, custodian; Robert E. 
Sewell, Royal-Liverpool group, guard- 
ian; R. S. Landen, R. S. Landen Ad- 
justment, keeper, and C. R. Hartwell, 
wielder. 








R. C. Lewis to Home Office 


of No. American C. &. S. Re 


Ralph C, Lewis will join the North 
American Casualty & Surety Reinsur- 
ance in an executive capacity in the 
home office, Aug. 1. He is executive 
vice-president of Rainier National, 
which recently merged with Western 
Pacific. After a time at New York he 
will be calling on accounts throughout 
the country. 





M. & M. Indemnity Names Adams 


Manufacturers & Merchants Indem- 
nity and Selective have appointed 
Clarence E. Adams manager of the 
compensation and liability division 
underwriting department. 
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ACCIDENT & HEALTH 


FTC Can’‘t Amend 
Complaint After 
A&H Hearing Starts 


The hearing before Examiner Cox 
on the federal trade commission com- 
plaint against Postal Life & Casualty 
became involved in legal technicalities 
when Donald King, commission attor- 
ney, first sought, and then withdrew 
a proposal to amend the commis- 
sion’s complaint against the company. 
He attempted to get into the record 
policies other than those listed in the 
complaint. 

Mr. Cox ruled that evidence must 
be limited to advertisements or poli- 
cies referred to in the complaint, or 
amendments to it or substitutes for it. 
He said he saw no reason why the 
additional policies should not have 
been named when the complaint was 
drawn, 

Representing the company were O. 
R. Jackson, president, Kenneth Teas- 
dale, counsel, and Alvis A. Layne, 
Washington attorney. Mr. Jackson, 
testified to duties of company officers, 
and the manner in which the company 
sells policies~some by mail some 
through agents—and the manner in 
which commissions are paid. 

Mr, Teasdale declared that Mr. 
King’s proposal to change the com- 
plaint was “very unfair” and objected 
to the FTC obtaining information in 
the hearing about the company de- 
fense and then introducing into the 
case issues which the company was 
not prepared to defend. 








N. C. Department Is 
Checking A&H Insurer 


Commissioner Gold of North 
Carolina has confirmed reports that 
examiners of his department are con- 
ducting an investigation of State Hos- 
pital Assn. of Tarboro, which for two 
years has been seeking to convert 
from a non-profit hospital service 
concern into a stock A & H company. 
He declined to comment further until 
examiners have reported. 

Larry P. Eagles, president of the 
company, declined to comment on the 
reports, stating that any statements 
should come from the department. 
But, he added, “nothing is wrong so 
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far as we are concerned. They are 
making an investgation which we hope 
will help us.” 


Name Committee Heads 
for H&A Conference 


New chairmen of H&A Underwriters 
Conference committees, named by 
President Frank S. Vanderbrouk, Mo- 
narch Life, are: 

Planning and finance, George H. 
Hipp, Employers Mutual Liability; 
agency advisory, Rex H. Anderson, 
New York Life; blanks, Charles 
Sanders, Paul Revere Life; business 
practices, John M. Powell, Loyal Pro- 
tective Life; claims relations, L. L. 
Phelps, North American Life of 
Chicago; convention, C. E. Lee, Col- 
umbian National Life; disability insur- 
ance coordinating, R. L. Paddock, 
Time; group, Fred W. Clark, Lincoln 
National Life; hospital and medical 
insurance, T. T. McClintock, American 
United Life. 

Also, legal, John A. Henry, Con- 
tinental Assurance; medical directors, 
Dr. E. B. Williams Wisconsin National 
Life; membership, C. M. Barry, Ohio 
State Life; memorials, Paul Clement, 
Minnesota Commercial Men’s; non- 
cancellable, Walter I. Wells, State 
Mutual Life; public relations, J. W. 
Scherr Jr., Inter-Ocean; statistical, C. 
N. Walker, Lincoln National Life; 
underwriting, E. B. Forsythe, Illinois 
Mutual Casualty. 


Cal. Veterinarians Vote 


Down Pet Medical Plan 


MONTEREY, CAL.—Nearly 400 vet- 
erinarians voted disapproval of a pro- 
posed medical insurance plan for pets. 
They denounced it as “socialized medi- 
cine.” 

The vote followed a six-page com- 
mittee report to the California Veter- 
inary Medical Assn. on such a pro- 
posal. 

The plan contemplated premium 
payments of $25 to $30 a year by pet 
owners, construction of a $350,000 ani- 
mal hospital in the San Fernando Val- 
ley and siphoning business to the cen- 
tral hospital by leasing the businesses 
of affiliated veterinarians, who would 
be placed on salary. 


Indianapolis A&H Men 
Name Highfield President 


New officers of Indianapolis A&H 
Assn, are: President, William High- 
field, Insurance R. & R.; vice-presi- 
dent, Lloyd Wright Jr., Lincoln 
National Life, and secretary-treasurer, 
R. W. Osler, Rough Notes Co, 

New directors are J. E. Whittington, 
general agent, Monarch Life, and W. 
T. Smith, manager, Wisconsin National. 
G. E. Steigerwald, manager, Pruden- 
tial ordinary, retiring president, auto- 
matically becomes chairman. 


N. C. to Set Rates 
for Credit A&H 


Commissioner Gold of North Car- 
olina will hold a public hearing July 
27 to set rates for credit A&H written 
in connection with small loans. The 
legislature recently gave the commis- 
sioner authority to fix such rates. 

Mr. Gold has advised companies that 
during the hearing they will have 
opportunity to show cause why present 
policies and rates should not be dis- 
approved on the grounds that the ben- 
efits provided therein are unreason- 
able in relation to the premium. 


New Mutual Benefit Director 

J. Leroy Welsh has been elected a 
director of Mutual Benefit H.&A. He 
succeeds the late Charles E. Peterson, 
former president of Byron Reed Co. 
Mr. Welsh is president of Butler-Welsh 
Grain Co. and is also president of the 
board of regents of the University of 
Nebraska. 
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| WITH Vesterdap’s SELLING METHODS? 


To do a successful selling job in today’s tighter, more competitive in- 
surance market — you need modern, up-to-date selling tools. Peerless ; 
gives you these tools with the “orcanizer” for selling complete insurance H 
programs of Fire, Casualty and Bonding protection, and the “simPLt- } 
FIER’, an easy method for handling all bends. j 
These effective Peerless selling tools save you time and energy by 
showing the most efficient way to find and sell new prospects . . . and 
increase your sales with present accounts. Best of all, Peerless selling’ 
tools leave nothing to chance or memory! Write today for full details! 
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Insurer Stocks Viewed as Rich in Values 


(CONTINUED FROM PAGE 15) 





being completely multiple line, writing 
all lines other than life, and enjoying 
the very best underwriting, investment 
management and agency plants. In 
other words, they are among the very 
best few that have enjoyed outstand- 
ing growth and underwriting results 
for decades. 

It is safe to say that these five com- 
panies would have been classified at 
the top or close to the top in every 
decade since 1900. The average age 
size of these five companies is 106 
years. Their mean unbroken dividend 
record is 67 years. 

6. Is it fair to pick these five top 
company stocks and not show an index 
of all stock fire and casualty com- 
panies? This brings up a point that is 
most important to all investors in in- 
surance company stocks. In my opin- 
ion, the important thing to consider in 
an insurance company is the value of 
the underwriting. Since insurance com- 
panies are regulated by various state 
insurance departments and since by 
law the rates they charge must be ade- 
quate, not excessive and non-discrimi- 
natory, it is the responsibility of the 
various state regulatory departments 
to see that all companies writing in- 
surance in the state are solvent; that is, 
they must have adequate capital and 
surplus to balance the underwriting 
risks they are assuming. 

Also since the volume of insurance 
risks is constantly growing and as 
there is barely enough policyholders 
surplus in the industry to balance the 
enormous and steadily increasing vol- 
ume of insurable risks, the regulatory 
authorities must see to it that rates are 
adequate to enable the weakest link in 
the chain, the marginal underwriter, to 
realize a moderate underwriting profit. 
This underwriting profit plus varying 
percentages of the net investment in- 
come from portfolio investment after 
taxes and dividends is invariably com- 
pounded and thereby enables the com- 
panies to take on their share of the 
constantly increasing volume of insur- 
ance risks generated by our growing 
economy. 

. _ J 

Since the industry as a whole must 
have an underwriting profit and rates 
must be adjusted accordingly, the very 
best underwriting companies realize a 
substantially better profit margin than 
do the marginal companies. The top 
companies, therefore, compound more 
earnings, and have a stronger ratio 
of policyholders surplus to liabilities. 
Hence they can take on an increasing 
share of new risks and as a result their 
stocks increase in value at a substan- 
tially greater rate than do the stocks of 
the poorer underwriters. 

The investors therefore who wish the 
maximum long pull results are well ad- 
vised to confine their holdings to the 
stocks of the very best underwriters, 
seek to buy the best underwriting busi- 
ness, no matter how cheap statistically 


_ the stocks of the marginal underwriters 


may look. 

It is well to realize when you buy in- 
surance company stocks that you are 
not merely buying balance sheets, profit 
and loss statements and current divi- 
dend yield. You are investing your 
money in the insurance underwriting 
business. 

7. Has the insurance industry always 
been profitable and will it continue to 
be profitable? 

The long pull profit margin of all 
stock companies, from 1920 to 1952 av- 
erages 3.7%. During this 33 year peri- 


od, there were only seven years where 
the combined loss and expense ratios 
reached a total of more than 100. Dur- 
ing the seven years with a minus profit 
margin the mean loss was only slightly 
over 2%. 

The five companies used in the chart 
had approximately twice the profit 
margin of the industry as a whole from 
1920 to 1952. However, this is not a 
fair comparison as in the earlier years 
these five companies were predomi- 
nantly fire companies and the 3.7% 
margin shown above was for all stock 
companies. I think it would be safe to 
say that these five companies should 
have a profit margin 50% over that of 
the industry as a whole. 

It is axiomatic in the insurance in- 
dustry that when the underwriting 
profit is excessive, rates are reduced 
and when rates are too low they must 
be increased. 

Also the top companies writing all 
lines have a well balanced business. 
When certain lines prove to be un- 
profitable in any given yea, the prof- 
itable lines more than offset the loss 
and over-all results are good. 

8. You may ask, what are the eco- 
nomic laws that bring such outstanding 
results to insurance company stock- 
holders? 


. . . 

There are three laws that are basic 
to the insurance industry. 

First, there is the law of big num- 
bers. This is the law upon which in- 
surance is based. Briefly, the broader 
the spread of the risk the greater the 
certainty of loss experience. 

By the law of averages, when a cor- 
poration owns five plants there is an 
equal chance that anyone of the five 
may be the first to be destroyed by 
fire. If one plant is worth $1 million 
and the fifth $50,000, there is as much 
chance that the $1 million dollar plant 
may be destroyed by fire as there is 
that the $50,000 one may be destroyed. 

Therefore, the insurance company by 
spreading the risk, reinsuring and by 
having many thousands of risks in all 
states and climates may, by the law of 
big numbers, be certain of an increas- 
ingly constant loss experience, based 
upon its underwriting skill and its clas- 
sification of risks. 

The second law upon which insur- 
ance stock investment results are based 
is an equally fundamental law, the law 
of compound interest. American insur- 
ance companies over the years com- 
pound, and add to surplus, all under- 
writing gain after tax. In addition a 
varying percent of net investment in- 
come after dividends and tax is com- 
pounded and added to surplus. 

This gradually increases Surplus and 
enables the industry constantly to write 
more risks and thus keep pace with the 
continuous, growth of population and 
insurable values:. 

This brings up the third law. The 
volume of insurance risks steadily in- 
creases as :the population and wealth 
of a country inerease and as new forms 
and needs of insurance:are developed. 

There is really a fourth law which 
is: As over the years the purchasing 
power of irredeemable paper money 
steadily shrinks, insurable values in- 
crease accordingly. 


All wealth must of necessity come ° 


from the ground, the air or the sea. It 
takes a given number of man hours of 
labor to create wealth. The cost of 
these man hours of labor determines 
insurable values. Hence when we have 
inflation, insurance-risks increase im. 
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size accordingly and insurance com- 
pany stockholders find that they own 
an ideal inflation hedge. 

9. Having heard so much about the 
growth possibilities, what about the 
safety factors? The answer to this 
question is that insurance company 
stockholders derive their income from 
two sources. 

First, there is the underwriting gain 
that is compounded year after year. 

Second, insurance companies keep 
their assets fairly fully invested. Not 
only are all true liabilities covered by 
liquid assets — cash, receivables, rea- 
sonably short government and munici- 
pal bonds — but insurance companies 
are free to invest their net capital and 
surplus as they see fit. Usually the 
stockholders equity in total assets is 
invested in a balanced list comprising 
U. S. government and municipal bonds, 
preferred stocks and blue chip equities. 

Insurance companies have highly 
qualified investment departments and 
their executive committees are famous 
for their conservatism. 

The income from their investment 
portfolios is the source from which 
stockholders dividends are paid. 

Before the second war it was custom- 
ary for sound companies to pay in div- 
idends approximately 70% or more of 
net investment income. 

During periods of rapid growth insur- 
ance companies delay increasing divi- 
dends in order that they can compound 
as much as possible of statutory earn- 
ings. 

As a result, at the end of an infla- 
tionary period they may be paying less 
than 50% of net investment income in 
dividends. 

As a rule strong insurance companies 
reward their stockholders by giving 
large stock dividends when inflation- 
ary growth levels off and after the 
stock dividends they usually maintain 
the same dividend rate. In contrast, 
weaker companies often in times of in- 
flation must go to their stockholders 
for more money through the issuance of 
rights. Hence, the top companies tend to 
grow from within and poorer under- 
writers who can compound less sur- 
plus need new money from rights to 
enable them to write their share of 
an inflationary increase in insurable 
values. 

This is one more reason why the top 
companies give best results to investors. 
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There are certain fundamental ad- 
vantages insurance companies have 
over other investors. 

(a) Since as a rule they constantly 
have additional funds for investment, 
insurance companies can follow the 
practice of dollar averaging. 

(b) They are primarily long-pull in- 
vestors. 

(c) The effective federal tax rate 
on portfolio income varies with the 
break-up of each company’s portfolio. 
It may be as low as 12% to 15% where 
a company holds a large percent of 
state and municipals, preferred and 
common stocks. 

(d) Insurance companies must carry 
all preferred and common stocks at bid 
side market at the end of each year. 
In effect all market declines are writ- 
ten off at the end of each year, sur- 
plus has been charged, and there is no 
mental hazard should the investment 
managers wish to eliminate such stocks 
from the portfolio. 

(e) Since a substantial part, some- 
times more than 50% of net invest- 
ment income before tax or possibly 
40% after tax, may be compounded 
after dividend payments, it is no hard- 
ship to insurance companies to take a 
long pull viewpoint and to own short 
term governments where advisable and 
low yielding equities. Insurance com- 
panies with a constant buying reserve 
are therefore ideally situated to take 
advantage of major swings in security 
markets. 

10. What return do insurance com- 
panies receive from portfolio invest- 
ments? For the 43 years ended 1952, 
the mean return before tax on total 
assets was 3.81%. For the 15 years 
commencing with 1910 and ending with 
1924, the average return was 5.19%. 
For the next 15 years, the return aver- 
aged 3.51%. 

From 1940 to the end of 1952 the 
rate of return declined irregularly until 
the low point was reached in 1952 with 
a return of 2.3%. 

As is well known, interest rates 
hardened in 1953 and it may well be 
that over the next few decades the rate 
of return on invested assets of insur- 
ance might begin to improve. 

11. How do the underwriting gains 
before tax compare with the invest- 
ment gain? For the 44 years ended 1953, 
with the last year estimated, the un- 
derwriting profit on earned premiums 
has averaged approximately 2%. This 
is the so-called statutory profit that in- 
creases surplus. The adjusted margin 
of profit per dollar of premiums writ- 
ten averaged 3.7% from 1920 to 1952. 
The difference can be accounted for 
largely by the increase in stockholders 
equity in legal reserves due to the 
steadily increasing reserve of unearned 
premiums. 

e _ *. 

12. Keeping in mind the rate of re- 
turn on assets and the underwriting 
gain per dollar of premiums it is inter- 
esting to compare the gain in premium 
volume and assets of all stock insur- 
ance companies since 1940 with the in- 
crease in gross national product, per- 
sonal consumption, expenditures, etc. 

This clearly indicates the impact of 
the growth of population upon the in- 
surance industry. 

It is well to bear in mind that 20 
large group companies write over 50% 
of all stock insurance premiums and 
possess over 50% of all assets. 

Since most insurance companies are 
80 or more years old, some well over 
100 years old, and as a rule few have 
issued new stock except through rights, 
stocks dividends and split-ups, you can 
well see why insurance company stock- 
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Builds Business Fast 


It’s easier, simpler, more 
profitable to sell one policy 
with many attractions than 
to sell many policies, each 
with a single attraction. 
That’s why agents and 
brokers like Continental’s new Home Owners Policy. 

Designed to provide all-in-one, worry-free pro- 
tection, this modern Continental contract appeals to 
practically all home owners, is easy to sell, simple to 
handle, automatically increases your earnings from 
personal lines, makes your business less vulnerable 
to competition and gives you numerous other sales 
advantages. 

In addition, Continental's Fire Division offers you 
simplified service procedures that save time, cut 
costs and build your local business stature. For 
complete details write Dept. 318. 


= Ask for this 36-page book! 


Regardless of what facilities you now have, 
Continental can install at least one department 
in a field you are not now serving and show 
you how to make it pay a profit. To judge for 
yourself, ask for a copy of, “Growth Through 
Leadership’’ Write today. 


Continental 
CASUALTY COMPANY 
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ASSOCIATED COMPANIES: 

Continental Assurance Company « Transportation Insurance Company 

United States Life Insurance Company 
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WANTED TO BUY 
INSURANCE COMPANY 


Any lines except life 
Submit information through 


180 W. Adams St. 


RESERVE INSURANCE COMPANY 


Chicago 3, Ill. 


FRanklin 2-1406—Ext. 26 








Excellent 


fice and 


furnished. 
willing to work hard and eager to demon- 
strate abilities. Pension and life insurance 
benefits. Write full details in replying. Ad- 
dress F-82, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 


North Illinois - Wisconsin 
Tennessee - Arkansas 


FIELDMEN 
opportunity with expanding old- 


line Stock Fire Insurance Company, Age 
30-40, High School Graduate with some 
college preferred. Must have insurance of- 


field experience. Company car 
Unusual possibilities for any man 





CASUALTY SPECIAL AGENT 
ARIZONA 


Skilled casualty and bond man as special 
agent for State of Arizona to be domiciled 
in Phoenix. Write, giving full information as 
to qualifications. Replies kept confidential. 
Address: 


Great American Indemnity Co. 
548 S. Spring Street, Room 312 
Los Angeles 13, California 


Attention: Mr. W. J. McKinnon 
Mr. P. W. Roster 








Large 


WANTED — BOND MAN 


Eastern multiple line 


stock company has excellent 
opening in the Southwest for an 
experienced bond man. Our 
employees know of this. Reply 
to Box F-91, The National Un- 
derwriter, 
Bivd., Chicago 4, Ill. 


175 W. Jackson 


CASUALTY SPECIAL AGENT 
CALIFORNIA 


Leading Multiple Line Company has a 
challenging opportunity for an alert, ag- 
gressive casualty special agent in Cali- 
fornia's expanding Sacramento area. An 
excellent opportunity for a man with field 
and underwriting experience. Good em- 
ployee benefit plans (medical, retirement, 
insurance, etc.). Age to 35, salary open to 
discussion. Address replies to: F-89, Na- 
tional Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 








OHIO - INDIANA - MICHIGAN - ILLINOIS 


WANTED 


Dissatisfied Live-Wire preferably with Di- 
rect Selling Experience in Truck and Trans- 
portation Insurance and the ability to help 
Agents with limited knowledge in this field. 
Close deals. Excellent opportunity to start 
at the top and work your way up. Reply to 
Box F-96, 
175 W. Jackson Blvd., Chicago 4, Ill. 


The National Underwriter Co., 


SPECIAL AGENT 
Multiple line Special Agent for Ken- 
tucky territory headquartering in 
Louisville. Excellent opportunity. Our 
employees know of this ad. Address 
F-92, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 


holders have fared so well over the 
generations. 

13. This brings me to the final ques- 
tion, why do not more investors buy 
these stocks? In my mind the answer is 
simple. Insurance stocks are primarily 
long pull investments. Since insurance 
companies compound such a large per- 
cent of earnings, the initial yield when 
bought is invariably low. 

Few investors possess the patience 
and faith to buy these stocks and wait 
until the yield on their cost reaches a 
respectable level. 

It is interesting in this regard to give 
a few figures to show the current yield 
and the gain in yield to be expected. 

I shall use for the comparison the 
five stocks discussed above. I have as- 
sumed a purchase of one share of each 
as of Dec. 31, 1918, and at five year 
intervals up to Dec. 31, 1943. 

This shows that the initial yield for 
the average of the six years in which 
purchases have been made averaged 
4.56% and that 10 years from each 
purchase date the yield would have 
averaged 7.05%. 

In other words the average increase 
in yield 10 years from the purchase 
date would have been 60%. 

If the five stocks were purchased 
today, I would estimate the yield in 
the first year at 3%. I am assuming 
some extras or dividend increases by 
the year end. 

The increase in yield for the past 10 
years has averaged 144%. 

As to the yield 10 years hence, much 
depends upon the rate of return real- 
ized over the next 10 years from the 
so-called liquid assets insurance com- 
panies purchase against their legal re- 
serves. 

Should the trend of interest rates 
firm up over the next decade, I would 
reasonably expect that the yield 10 
years hence on today’s investment 
might increase from approximately 3% 
to the neighborhood of 6%. 

A selection of five top insurance 
stocks has given a capital appreciation 
rate approximately equal to the 8% 
compound interest curve. There has 
been also the growth of assets and 
premiums. 

A third exhibit would be interesting 
giving the increase in cash dividends 
over the period. Assuming an invest- 
ment of $1,000 in each of the five stocks 
as of Dec. 31, 1913, and held to Dec. 31, 
1953, the cash dividend yield on the 
average amount invested over the 40- 

















STATE AGENT — INDIANA 


Here's an unusual and challenging opportunity 
for experienced fieldmen. Fast growing Multiple- 
Line Mutual Co. has top-flight position for man 
ready to roll up sleeves and develop !ndiana. 
Immediate rewards. Excellent future. Reply to 
F-87, The National Underwriter, 175 W. Jackson 
Bivd., Chicago 4, Ill. 


WANTED 

Established multiple line company seeks outo- 
mobile and casualty chief underwriter (no com- 
pensation, fidelity or surety) for Southeestern 
regional office. Excellent eppertunity for experi- 
enced man, preferably in mid-thirties. Specify 
experience in detail. Address Box F-77, The 
National Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 


SAN ANTONIO SPECIAL AGENT 
Experienced Multiple Line Fieldman desired 
for South Texas Territory. 


TRINITY UNIVERSAL INSURANCE COMPANY 
P. O. Box 5028, Dallas, Texas 
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DALLAS AREA 
AVAILABLE 


8 years experience in casualty and auto under- 
writing and —— line production. Desire un- 
derwriting or pr 

or no traveling. Presently employed as Special 
Agent. Ag ed. Reply to Bo 


uction position requiring little 


, marri x F-75, The 


Underwriter Co., 175 W. Jackson Blvd., 


tm. 


AGENCY SECRETARY—Trainee 


Promotion opens excellent future in growing Mul- 
tiple-Line Mutual Co. for man experienced in 
insurance fieldwork. Interesting and varied job 
PLUS wonderful living in medium sized N. E. 
Wisconsin city amid finest year round recrea- 
tional facilities. Age 25-35. Reply immediately to 
F-88, The National Underwriter, 175 W. Jackson 
Blvd., Chicago 4, Ill. 


WANTED—FIELDMAN 
Experienced in fire and marine lines and 
acquainted with Wisconsin Agents. Reply 
giving qualifications, references and start- 
ing salary desired to Box F-81, The National 
Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 











POSITION AVAILABLE 


Large Southern Local Agency has fine oppor- 
tunity leading to 9 + responsibility for 
casualty man in early thirties with experience 
all lines. Send résumé, with snapshot, indicating 
ang history and experience. Address F-72, 
he National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 














FOR SALE 


Established 3 man independent adjustment com- 
any in mid-western city of 150,000. All replies 
eld in strictest confidence. Preference given in- 

dividual asking for appointment in first letter. 

Terms can be arranged. Write Box F-86, The Na- 

tional Underwriter, 175 W. Jackson Blvd., Chi- 

cago 4, Ill 





PRODUCTION MANAGER—ILLINOIS 
Maltiple Lines 


Prominent Fire & Casualty group presents out- 
standing opportunity for a man _ possessing 
proper qualifications. Salary commensurate with 
background and experience. All replies strictly 
confidential. Address F-90, The National Under- 
writer, 175 W. Jackson Bivd., Chicago 4, Ill. 








MANAGER 
Well established general insurance agency in 
central Ohio city, population 80,000, seeks a 
man of experience capable of taking complete 
charge, or acting as assistant manager. Must 
be qualified to produce business and handle 
office detail. State experience and qualifications. 
Box F-84, The National Underwriter Co., 175 W. 








Jackson Bivd., Chicago 4, Ill. 
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year period would have averaged as 
follows: / 

(a) Had all rights been exercised, 
23.6%. 

(b) Had rights been sold and treated 
as a return of principal, 37.6%. 

Had an equal sum been invested in 
the shares of each of the five stocks on 
Dec. 31, 1918, the initial cash dividends 
would have averaged 6.32%. 

From 1918 to date the cash dividend 
yield would have increased approxi- 
mately 786% and today’s yield would 
average 57.85% on the amount in. 
vested. 

Since the market value would have 
increased approximately 1446%, the 
smaller increase in cash dividends can 
be accounted for as follows: 

(a) The yield from investments stock 
fire and casualty companies received in 
1919 on total assets was 5.38%, whereas 
the yield in 1952 was 2.30%. 

(b) Federal taxes today take ap- 
proximately 15% to 25% of net invest- 
ment income from portfolio invest- 
ments. 


(c) In 1953 these companies were. 


probably paying in dividends a rec. 
ord low percent of net investment in- 
come, well under 50%, against ap- 
proximately 80% in 1919. 

To sum up, there is no reason in my 
opinion why insurance company stocks 
should not continue their outstanding 
rerord. 


F&C Adds WC, | 
General Liability 


American Fidelity & Casualty is now 
writing workmen’s compensation and 
general liability covers. The two new 
lines will be limited to existing and 
future public liability and property 
damage. 


Claim, engineering and other func. 


tions on the new lines, will be pro- 
vided by Markel Service, which also 
handles underwriting, claims and en- 
gineering for the company in the com- 
merical vehicle liability field. Clif- 


ford B. Johnson, who was with Aetna’ 


Casualty for 17 years and with Na- 
tional Surety for eight, has been named 
manager of the new WC department 


L. G. Davis Named V-P 


of Utilities of St. Louis 


L. Gordon Davis has joined Utilities 
of St. Louis as vice-president and agen- 
cy director. He succeeds Howard D. 
Moon, who is going with Capitol 
Indemnity as president. 

Mr. Davis started with Travelers, 
becoming assistant manager at Cleve- 
land and later Dayton, and more re- 
cently he has been with American 
Automobile as assistant at St. Louis. 


About 11% of N. Y. 


Motorists Uninsured 


The current survey being conducted 
by the motor vehicle bureau of New 
York to determine, upon automobile 
registration, which motorists have lia- 
bility insurance, indicates that the final 
figures will show that about 11% of the 
vehicles are uninsured, possibly 2 
little more. 


GAB Fills Buffalo Post 


Richard W. Bartholomew has been 
appointed assistant manager at Buffalo 
by General Adjustment Bureau. He 
joined GAB at Buffalo in 1947. 














Mark London Assurance 235th Year 


LLon-Man Guild, 25 year service or- 
ganization of London Assurance and 
Manhattan F. & M., marked the 235th 
anniversary of London Assurance, at 
their annual dinner. U. S. manager 
Walter Meiss and Deputy U S. man- 
ager Kenneth J. Bidwell spoke. Ann 
Loughlin was re-elected president. 
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Schedule OL&T, M&C Provisions Standardized 


(CONTINUED FROM PAGE 2) 








under the M&C form. Instead it 
excludes only coverage for structural 
alterations which involve changing 
the size of buildings or other struc- 
tures, new construction and demolition 
by the insured or his contractors or 
their sub-contractors. Coverage for 
these hazards is intended to be insured 
separately. 

Another principal difference is that 
the OL&T is on a 30-day automatic 
coverage basis for newly acquired 
premises, whereas M&C provides 
completely automatic coverage in this 
respect. 

Each schedule policy form incor- 
porates all sublines of general liability 
insurance except professional liability 
for which there are separate standard 
provisions policy forms and endorse- 
ments. The M&C has provision for 


affording insurance separately on 
premises and _ operations, elevator, 
owners’ or contractors’ protective, 


products and contractual liability. The 
OL&T includes the same sublines ex- 
cept owners’ or contractors’ protective 
liability for which the form substitutes 
provisions for structural alterations 
and new construction work. Medical 
payments coverage is provided for in 
both forms. 

Products coverage has been revised 
to include coverage for containers of 
goods or products insured where such 
containers are rented to or located for 
use of others but not sold. Formerly 
this coverage was provided under the 
premises and operations division of 
hazard in the schedule policies and 
was not embraced by the products 
definition in the comprehensive liabil- 
ity policies. Insurance for other con- 
tainers continues to be afforded under 
the products coverage. The provision 
as to completed operations coverage 
has been clarified to apply also to 
accidents which occur at places other 
than those where the operations have 
been completed or abandoned. 

Contractual liability coverage for 
specified types of agreements is af- 
forded under the two schedule forms, 
and this is the same basic contractual 
liability coverage afforded by the 
comprehensive general and compre- 
hensive general-automobile liability 
policies. All other contractual liability 
as respects these forms is afforded 
by endorsement. Companies may 
afford complete contractual liablity 
insurance by endorsement if they 
desire, except that coverage for certain 
agreements for which no premium 
charge is made is always afforded 
under these policies. 


The endorsement extends to arbi- 
tration provisions in contracts in- 
sured if the arbitration proceeding is 
between the indemnitee and named 
insured and if the company is entitled 
to exercise the named insured’s right 
in the choice of arbitrators and in the 
conduct of such arbitration proceed- 
ings. These conditions do not apply to 
the types of agreements which are 
specified in the policies. 

The language of the defense insuring 
agreement has been clarified in the 
two schedule forms and in the com- 
prehensive general and comprehensive 
general-automobile liability forms to 
emphasize that the obligation and 
right of defense is a part of the liabil- 
ity coverages. 

Three new exclusions have been 
added to each of these four policy 
forms and have been carried over into 


asetaaa 


the endorsement coverage for con- 
tractual liability. One is a war risk 
exclusion which follows the same 
exclusion that has been adopted for 
other standard provisions forms. 
Another is a liquor law exclusion of 
liability imposed by a statute or 
ordinance, coverage for which is not 
contemplated by manual rates. There 
is also a third party beneficiary ex- 
clusion that denies coverage under 
contractual liability for any obligation 
for which insured may be held liable 
in an action on an agreement by a 
person not a party thereto. 

In the two schedule forms and in 
the comprehensive general and com- 
prehensive general-automobile liability 
forms the definition of automobile has 
been modified to indicate more clearly 
the types of vehicles intended to be 
automobiles, coverage for which is 
excluded under general liability insur- 
ance when the accident occurs away 
from the premises insured under the 
policy. 

The assignment condition in these 
forms provides for coverage without 
notice in the case of named insured’s 
death. The provision as to bankruptcy 
and insolvency has been deleted. 

The cancellation condition in these 
four forms follows the latest language 
in other standard provisions forms 
and has been clarified to indicate that 
it is not necessary for the company to 
pay or tender unearned premium in 
order to effect cancellation. 


To correspond with provisions in 
the two schedule policies and the 
comprehensive general and compre- 
hensive general-automobile, changes 
as to general liability are made in the 
CPL policies. In the CPLs the changes 
are made by _ standard provisions 
amendatory endorsements and in the 
CPL and basic automobile BI and 
PDL policy and the farmer’s CP and 
comprehensive automobile liability 
policy the changes are made by revi- 
sions of the standard provisions for 
these two forms. 

In addition, the CPL and farmer’s 
CPL policies and endorsements have 
been revised to include coverage for 
motor boats under 26 feet in length 
and with as much as 25 horsepower. 

Revised CPL and farmer’s CPL 
endorsements for use with fire policies 
contain the same changes in the 
amendatory endorsements. 

The CPL provisions of the combina- 
tion residence policy have also been 
revised to reflect the changes in the 
amendatory endorsement for CPL and 
the recently announced residence 
glass endorsement. 

The changes in respect to automo- 
bile liability insurance made in the 
combination policy forms correspond 
with similar changes made in the 
automobile forms effective April 1, 
1955. 





Better Protection ... to meet changing needs 


@The new dwelling 
forms give the buyer a 
wide choice of 
protection that’s broader 
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Talk to our special 
agents about the full 
range of dwelling and 
contents coverage that 
we write under 
named-perils, all-risks, 
and package policies 

.. . at lower net cost. 
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LONG HAUL TRUCKS 
TAXICABS 
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All coverages 
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All Classes 
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PRIMARY INSURANCE 
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Malpractice—Physicians, Surgeons, Hospital, 
Clinic 
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175 W. Jackson Blvd. 
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IAC to Give Advertising Aids in Periodical 


(CONTINUED FROM PAGE 9) 





had samples of what is being done by 
agents and agency groups around the 
country, these could be disseminated 
by an inexpensive reproduction me- 
thod, in a booklet. The best of them 
might be handled in this way. 

Alwin E. Bulau of Home said that 
the kit would be ideal but that this 
would require a full time paid secre- 
tary. Members are too busy to con- 
tribute the work. He noted that in the 
last two years the entire approach in 
advertising by the insurers has changed 
to put the emphasis on the value of the 
agent in insurance distribution. 

Mr. Carlier suggested that IAC has 
to learn to crawl before it runs and 
that the bulletin idea might be a means 
of taking this preliminary step. 

Cliff Reckling of the American Agen- 
cy Bulletin said National Assn. of In- 
surance Agents is getting a steady flow 
of inquiries from agents and agency 
associations about advertising. These 
are referred to the associations that 
are conducting campaigns for answer- 
ing. 

Mr. Carlier recommended a member- 
ship drive. He said it is disappointing 
that only 25 class A members attended 
the meeting, though the total atten- 
dance was close to 100; the others on 
hand were associate members. There 
are presently about 62 A members and 
62 associate members. In spite of the 
lack of attendance by A members, he 
termed it one of the best meetings IAC 
has had, for quality of performance and 
ground covered. He called attention to 
the multiplying problems that face 
agents today in the way of new lines, 
new and changed forms, competition, 
etc. There have been so’ many ap- 
proaches to advertising and public re- 
lations that the agent needs help. 

Dukes Wooters and Warren King of 
Time-Life presented that organiza- 
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The Casualty Reinsurance Department 
The Northern Assurance Company Ltd. 


Citizens Casualty Company of New York 


an admitted reinsurance service in which speed of operation 
and decision is a paramount factor. The underwriters in charge 
of the Department have worked both with London companies 
and Lloyd’s firms for periods aggregating 70 years. 


The managers of the Reinsurance Department are: 


Agency Managers Ltd. 


Ben D. Cooke — Managing Director 


New York 5, N. Y. 
Teletype: NY1-4082 








tion’s film, “The Changing American, 
Market”, which dramatizes the rea] 
expansion that is going on in the econ- 
omy and in the population. 

Theodore W. Budlong of National 
Board showed a slide film of the 
board’s new program plugging the 
agent. 

A big feature of the convention was 
a panel on “What’s My Whine?” Dwight 
Ely of Ohio Farmers was moderator, 
and his experts consisted of Mr. Brown, 
E. R. Hurd Jr. of American-Associated, 
Edgar E. Sterns of Travelers and Mr, 
Mason. 

In view of activities of federal trade: 
commission and of the new regulatory 
laws in several states, how are the 
companies able to keep advertising 
A&H and stay out of trouble, the panel 
was asked. 

Mr. Sterns said that in one case his 
company was up against a deadline and 
solved its problem by indicating that 
the reader of the advertisement should 
ask his agent. Mr. Brown said his com- 
pany got clearance from Washington. 
In his company each piece of A&H ad- 
vertising goes to the head of the legal 
department and the company has been 
able to work out a satisfactory pro- 
gram. 

It was indicated that companies had 
to withdraw A&H advertising material 
they had on hand because of the new 
restrictions. 

Another question was how com- 
panies determine the degree of use to 
which agents put advertising material 
developed by the company. 

Mr. Hurd said his company works 


through branch offices and distributes , 


advertising material in that way. Sam- 
ples are sent out by the home office to 


the branch. The branch orders only. 


enough for single sampling of agents, 
and the material is presented to the 
agent by the field man. If the agent 
does not plan to use the material at 
once, he gets only the sample. Thus 
the company maintains a tight control. 
If the agent orders the material, the 
order goes to the branch office for 
filling. 

Mr. Hurd said some time is lost in 
this way, but since coverages and most 
advertising messages deal with ele- 
ments that are timeless, delay does 
not matter much. He thinks advertisers 
are too much preoccupied with immed- 
iacy, anyway. 

He said his company emphasized the 
advertising piece as a part of a pro- 
gram and that there must be follow-up 
by agents. The objective is to sell 
agents on the use of sending out a fold- 
er—only to illustrate how to fill a need. 

Mr. Mason disagreed with Mr. Hurd. 
He said that timeliness is of the es- 
sence. 

Mr. Brown said his company tries to 
check on use of material. It has a mail- 
ing list for advertising mats, and each 
year it checks the list to weed out non- 
users. At the same time, it asks for 
comments and it gets a lot of them. 

Mr. Sterns’ company sends out only 
samples, the agent has to order from 
the branch office. 

Mr. Hurd said his department beats 
the drurn to have agents make personal 
calls so they don’t send out a lot of 
stuff automatically and forget it. 

Ed Schenke of Royal-Liverpool says 
that in one recent three-week period’ 
the agents cleaned his company out of 
300,000 folders dealing with homeown- 
ers policies, yet the company has re- 
ceived no comments from agents what- 
ever. 

Mr. Carlier suggested that a copy 
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_of the order for folders or mailing 


pieces should go to the field man to 
follow up and check on use by the 
agent. 

There was considerable discussion of 
imprinting the agent’s name on adver- 
tising pieces. Some advertisers wonder 
if the companies do not dare quit offer- 
ing this extra service. Mr. Hurd said 
he had watched it cut out at two com- 
panies, and there had been no diffi- 
culty or complaint. Mr. Schenke said it 
certainly led to delays in getting ad- 
vertising material into the hands of 
agents. Others felt that the imprints 
should be there, and that the company 
should take care of it. Mr. Carlier won- 
dered how agents could be induced 
to use a mailing piece if it did not have 
the imprint. 

Why isn’t more cooperative advertis- 
ing done by the companies? Mr. Mason 
replied that cooperative advertising is 
a big waste of money. Mr. Brown 
pointed out that when companies pre- 
pare material for agents and furnish it 
to them that is a form of cooperative 
advertising. 

Mr. Hurd said that some agents ap- 
parently would like to see National 
Board and Assn. of Casualty Surety 
Companies get together and provide an 
effective nationwide advertising cam- 
paign. 

Edward Scharety of Fireman’s Fund 
said that there had been a lot of sug- 
gestions for a big, concentrated na- 
tional program, but nothing had been 
done. Why doesn’t IAC do it, he asked. 

Mr. Scharety said he could not see 
why anyone should feel that such co- 
operative advertising is naive. 

Lewis S. Dabney of Employers group 
said he thought the trouble was that 
there had been no jelling of the minds 
in company ranks. Mr. Brown added 
that advertising is a job that has to be 
done locally. To which Mr. Scharety 
rejoined that American Medical Assn. 
and American Trucking Assn. did it. 


He said the agent can’t do the whole 
job by himself. 

Mr. Sterns recalled that National 
Assn. of Railroads had done a good 
cooperative advertising job years ago 
when faced with some legislative and 
other problems. After three years, sup- 
porters of the campaign said they 
each wanted to advertise their own 
railroad. The cooperative campaign 
was continued but on a much reduced 
basis. 





Genz to Twin Cities for 
Loyalty Group; Name 


Thuemler in Wisconsin 


Howard H. Genz, who has been state 
agent in Wisconsin for Commercial and 
Metropolitan Casualty of the Loyalty 
group, has been transferred to Minn- 
eapolis and St. Paul as Twin Cities 
manager to succeed E. C. Erland, re- 
signed. 

G. E. Thuemler has been promoted to 
to state agent for Commercial and Me- 
tropolitan in Wisconsin to succeed Mr. 
Genz there. He has been special agent 
assisting Mr. Genz in that field. 





Senate Bars Insurers 
Texas City Relief 


In passing a measure which would 
make the U. S. government liable for 
claims for death, bodily injury and 
property damage claims arising out of 
the Texas City disaster of 1947, the 
Senate again specifically excluded 
from relief subrogated insurers which 
have paid claims to their policyholders. 
The bill authorizes the government to 
pay damages for the deaths of 570 
persons, the injury of 3,500 others and 
the widespread property losses. 

The Senate committee report con- 
cluded that the government was 
wholly responsible for the explosions 
and the resulting catastrophe. The 
bill gives the responsibility for inves- 
tigating claims and fixing awards to 
the U. S. district court for the southern 
district of Texas. 
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Since 1920 
E. 8. GARD & CO. 
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175 W. Jackson Blvd. WAbash 2-8880-1 
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_com. A. H. DINNING COMPANY 
eo ROBERT G. THOMAS, President 
INSURANCE ADJUSTERS 


Free Press Building 
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Detroit 26, Michigan 





__O. R. BALL, INC. 


Fire — Inland Marine 
Allied Lines 
1542 Hanna Building 
Cleveland 15, Ohio 
Phone: SUperior 1-7850 


R. $. LANDEN ADJUSTMENT CO. 
83 So. High St., Suite 410 
Phone: Capital 8-2447 
Night: Hudsen 8-6578; Franklin 28376 
Columbus 15, Ohio 
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Peoria - Jacksonville 





MICHIGAN CLAIM SERVICE, INC. 
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J. R. McGowan, Pres. 


THOMAS T. NORTH, INC. 


Adjusters All Lines 
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LIVINGSTONE 
ADJUSTMENT SERVICE 
619 E. Capitol Ave., Springfield, Illinois 
Branch Offices: Decatur — Mattoon 
Mt. Vernon — Belleville — Quincy 
Cevering Central and Southern illinois 








D. J. SCOTT & SON 


302 Home Savings & Loan Bldg. 
Youngstown 3, Ohio 
Phones: Riverside 74384 and Riverside 74366 
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FTRE & ALLIED LINES 
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the OLOFSON CO. 


claim adjusters 
Serving Minnesota since 1940 
Plymouth Bldg.—Minneapolis 
24 hour phone—Capitol 4-0066 
Branches 
112 East Sixth St.—St. Paul 
1st Natl. Bank Bldg.—Rochester 
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Insurance Adjustments 
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SSB R. L. GRESHAM & CO. 
-| Multiple Line Adjusters 
410 E. Carson Ave. 


Las Vegas, Nev. 
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Utab—Kingman, Arizona—! 








Cedar City, Needles and 
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LOVELL & COMPANY 
ee ee 
Williamson Building 
Cleveland 14, Ohio 
Caer Phone Main 1-5882 
OKLAHOMA 
C. R. WACKENHUTH AND SON 
Cc. R. WACKENHUTH R. C. WACKENHUTN 
ADJUSTERS FOR THE COMPANIES 
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|= lee 3 Building, Tulsa, a 
UTAH-IDAHO 
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INSURANCE AGIOSTERS 


Fire and Casualty 
W. A. BOWMAN, Jr., Manager 
Room 436, MASONIC BLDG. 
PORTSMOUTH, OHIO 
Phone 2-9307 Night: LUCAS 3613 
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Tandy & Wood Bidg. - Idaho Falls, idaho 
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N. Y. Orders Allstate Discount Cut to 15% 


(CONTINUED FROM PAGE 1) 





sion, might have cut the discount 10 
points instead of five. 

The significant part of Mr. Holz’s 
decision reads: 

“An independent filing, in conform- 
ity with section 184, subdivision 4 of 
the insurance law, should encompass 
the categories of information outlined 
therein. These are necessary for me, as 
superintendent, to be able to deter- 
mine whether such filing meets the 
requirements of this (8th) article. All- 
state has not completely satisfied me 
on this score. The supporting informa- 
tion furnished with its filing for fire 
rates, drew on its experience in con- 
nection with the conduct of its auto- 
mobile liability insurance. Perforce it 
could not rely on its experience in the 
fire insurance field, since it had none. 


“The information furnished by All- 
state, however, received weighty con- 
sideration from, and was given maxi- 
mum probative value by, the rating bu- 
reau of this department. Although the 
utmost respect was attributed to it, I 
believe that reliance alone may not be 
had upon experience gained exclusive- 
ly in the automobile liability and phys- 
ical damage insurance facets of its ac- 
tivity. 

“In this regard, reference to subdi- 
vision 1 (d) of section 183 of the in- 
surance law must be made, despite 
the most favorable view being ascribed 
to the Allstate proof. That provision 
makes it mandatory for me to consider, 
in the case of fire insurance, ‘the ex- 
perience of the fire insurance business 
during a period of not less than five 
years next preceding the year in which 
the review is made. I say that this is 
mandatory because the statute uses 
the word ‘shall’ as the basis of my in- 
structions on such review. 

“Allstate recognized this require- 
ment. It supplied by letter memoran- 
dum dated April 18, 1955, additional 
data concerning losses, expenses and 
profits (together with comments upon 
NYFIRO’s memorandum). But the ta- 
bles submitted by it were limited in 
scope. Tied to this proof, and in juxta- 
position with it, are the facts and basis 
of the NYFIRO filing which provided 
lower rates than were permitted at 
the time of Allstate’s original filing. 
Comment thereon should be helpful. 

“The department, in approving the 
downward revision for NYFIRO, was 
guided by the fire insurance business 
of stock companies during the preced- 
ing five years (1948-1952). The ex- 
pense computations evidenced the fol- 
lowing figures for this period: Total 
expenses were 46.4%, which was .1% 
less than the figure adopted by the de- 
partment’s rating bureau. The 46.4% 
total was comprised of the following 
items: 

“Claim expense 2.8%, general ex- 
pense 9.3%, taxes and fees 3.4%, com- 
missions 24.6%, other acquisition ex- 
pense 6.3%. 

“The stock companies’ experience for 
1953 differed slightly from these items 
as follows: Claim expense 3%, general 
expense, 8.7%, taxes and fees 3.4%, 
commissions 24.9%, other acquisition 
expense 6.9%, or a total of 46.9%. 

“These figures were the subject of 
further inquiry by me at the hearings. 
I endeavored to obtain expense expe- 
rience figures on fire insurance on 
dwellings alone. I was unsuccessful ex- 
cept for some testimony as to the com- 
missions paid for writing that type of 
fire insurance. I am constrained, there- 
fore, to accept the expense experience 
computed on all lines of fire insurance, 


albeit commissions paid for writing fire 
insurance on dwellings probably ex- 
ceeds the commissions paid on fire in- 
surance of all classes combined. The 
acceptance thereof is the only proper 
and just method of arriving at a fair 
rate for fire insurance on dwellings, 
since the breakdown figures for the 
one type are not available. 

“Allstate did not accept for its own 
appraisal the NYFIRO figures for the 
preceding five years (1948-1952). In- 
stead it itemized its proposed expenses 
and attempted comparison with the 
1953 figures of the stock insurance 
companies’ experience. The Allstate 
memorandum set forth as the expenses 
for commissions and brokerage the sum 
of 27.5% claimed to be paid by stock 
companies on new as well as renewal 
business. It proceeded to modify this 
item of expense by decreasing commis- 
sions and brokerage which it proposed 
to pay to 15% on new business and 
6.5% on renewal business, claiming that 
the average for new and renewal busi- 
ness would be 8.5%. It also proposed 
to increase other acquisition costs from 
6.9% paid by the stock companies to 
11.1% by it. Notwithstanding the fact 
that Allstate has asserted that 27.5% 
is the average commission and bro- 


kerage paid by the stock companies on © 


dwelling business only, it is to be ob- 
served that in the report issued by this 
department the figure of 24.9% is 
shown as the commissions and broker- 
age on all classes of fire business. In 
other respects Allstate accepted the 
expense experience percentages listed 
in the published reports of the depart- 
ment. They are not segregated by class 
but cover all fire business combined. 

“While desire on my part to cooper- 
ate dictates a willingness to accept 
figures which are bottomed on a rea- 
sonably substantial basis, I find that 
the complete lack of experience of All- 
state would preclude as unwarranted 
the adoption of the 8.5% figure for the 
commission and brokerage expense for 
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| REINSURANCE. | 
CONSULTANTS | 
ie. 3. 
INTERMEDIARIES — 
“We Are What We Do” 
Phone Worth 4-1981 


pate 


Seog 





2 ketal 





Bi ial aaenincns Aiea ia 


THE OLDEST INSURANCE 
COMPANY IN THE WORLD 














July 


=— 


new ; 


“consid 


all th 
item, 
on ne’ 
compt 
future 
tion o 
“On 
the A 
centas 
While 
ly, if 
rience 
suran 
ulativ 
ply w 
racy 
only, 
contré 
but to 
compl 
of thi 
“Sir 
chang 
ing t 
and | 


‘items, 


85 ce 
taxes, 
centag 
witho 
and w 
gardle 
based 
dollar 

“Ha 
analy: 
ing fi 
called 
posed 
main 
loss e 
pense, 
them 
since 
quate! 
I hav 
thoug! 
loss a 
pense; 
conve 
of 85 
putati 
appro 
suran 

“Th 
foregc 
shoulc 
to say 
appro 
rates, 

rh 
ment | 
Curre 
cised | 
verse 
rimen 
welco: 


to aid 











1955 


July 7, 1955 


HeNATIONAL UNDERWRITER 








new and renewal business. It is my 


“considered judgment, from weighing 


aan 


g fire 
y @X- 
re in- 
, The 
roper 
2 fair 
lings, 
r the 


; own 
r the 
. In- 
enses 
1 the 
rance 
Istate 
enses 
> sum 
stock 
lewal 
’ this 
Amis- 
posed 
; and ° 
3 that 
busi- 
posed 
from 
es to 
» fact 
7.5% 
bro- 


es on - 


e ob- 
y this 
7o is 
oker- 
s. In 
| the 
listed 
part- 
class 
ned. 
oper- 
ccept 
rea- 
that 
 All- 
anted 
r the 
e for 





Ku 
re 





all the facts before me relating to that 
item, that commissions and brokerage 
on new and renewal business should be 
computed at 11% until such time as 
future experience justifies a modifica- 
tion of that figure. 

“On the other hand, I have adopted 
the Allstate figure of 11.1% as the per- 
centage of other acquisition costs. 
While such figure is predicated large- 
ly, if not entirely, on Allstate’s expe- 
rience in its automobile liability in- 
surance activities, and it is highly spec- 
ulative whether this figure would ap- 
ply with a reasonable degree of accu- 
racy to fire insurance on dwelling 
only, nevertheless, in the absence of 
contrary proof, I have no alternative 
but to accept the figure of 11.1% in the 
computations forming part of the basis 
of this decision. 

“Similarly, I have accepted without 
change the Allstate percentages relat- 
ing to the items of general expense 
and loss adjustment expense. Both 
items, however, were converted to an 
85 cent dollar. The lumped item of 
taxes, licenses and fees, whose per- 
centage is given as 3.4%, is accepted 
without change since it is a constant 
and would not vary percentagewise re- 
gardless of whether computations were 
based upon the 85 or the 100 cent 
dollar. 

“Having completed the foregoing 
analysis of the proof adduced concern- 
ing fire insurance, some comment is 
called for with respect to rates pro- 
posed for extended coverage. The two 
main considerations in this regard are 
loss experience and provision for ex- 
pense, My emphasis in contemplating 
them has been directed to the latter, 
since loss experience should be ade- 
quately treated in any rate revision. 
I have concluded, from the serious 
thought that I have given it, that the 
loss adjustment figure and other ex- 
penses used by the department would 
convert the Allstate dollar to the level 
of 85 cents. In other words, the com- 
putation with respect to EC would 
approximate those relating to fire in- 
surance experience alone. 

“The result which follows from the 
foregoing is that the Allstate filing 
should be adjusted as indicated, that is 
to say, to a level reflecting rates of 
approximately 15% below the NYFIRO 
rates, and it is so ordered. 

“This should provide equitable treat- 
ment for the industry and public alike. 
Current close scrutiny will be exer- 
cised at all times to forestall any ad- 
verse experience which would be det- 
rimental to either. The department 
welcomes alertness on the part of all 
to aid toward that end.” 





ASSISTANT 
FIRE MANAGER 
$7,000 — 10,000 


A fast-growing Fire department of a 
mid-west company needs a man to 
assist the Vice President in charge of 
Fire operations. A man with a good 
underwriting background and time 
in the field so he knows the agents’ 
problems would be best suited for 
this position. 


Send your qualifications confidentially to: 


FERGASON PERSONNEL 


330 S. Wells St. Chicago 6, Ill. 
HArrison 7-9040 











As background, Mr. Holz called at- 
tention to section 183.1(d) of the in- 
surance law, which deals with furnish- 
ing loss experience in fixing rates, and 
to section 184.4, which empowers the 
superintendent to review filings when 
he does not have sufficient informa- 
tion to determine whether the filing 
meets the requirements of article 8. 


Mr. Holz goes briefly into the his- 
tory that led up to the decision. 

Allstate on last Aug. 30 filed with 
the department proposed rates for fire 
insurance on dwellings only at about 
20% less than rates then generally 
charged. 

Prior to this filing, NYFIRO for its 
260 members and subscribers, had filed 
with the department an application for 
a 10% downward revision of rates for 
fire on dwellings, which was approved 
by the department, effective Sept. 13. 


. e _ 
The decision continues: 


“On Sept. 17 Allstate amended its 
filing to reflect rates 20% below the re- 
vised NYFIRO rates. No formal hear- 
ings were held concerning such new 
filing. The department examined and 
studied the new rates with supporting 
data filed by Allstate. Representatives 
of the department held a series of in- 
formal conferences with officials of 
Allstate, on the basis of all of which 
the filing of Allstate, containing its 
newly proposed reduced rates was ap- 
proved. These rates became effective 
Sept. 21. 

“NYFIRO objected to this approval. 
It moved with dispatch. On Oct. 14 
NYFIRO applied for a review of the 
decision of the department approving 
the Allstate rates. The department act- 
ed with equal dispatch. It granted a 
hearing Nov. 19, held the hearing Jan. 
5, and denied leave to review the de- 
cision Jan. 27. 

“Shortly after my appointment as 
superintendent of insurance, a letter 
was addressed to me by NYFIRO call- 
ing my attention to the instant matter 
and emphasizing the possible adverse 
effect upon the insurance industry and 
insured if the Allstate rates proved to 
be inadequate after experience. It was 
pointed out, among other things, that 
Allstate itself had no prior experience 
in writing fire insurance, having pre- 
viously limited its activities to the au- 
tomobile insurance field; that the fix- 
ing of fire insurance rates encompass- 
es factors not readily comparable to 
considerations on which automobile 
rates are fixed. 

“There was good reason to reflect 
on the points made. While there was a 
presumption in my own mind that the 
previous administration had decided 
correctly to approve the Allstate filing, 
nevertheless, the absence of an ade- 
quate hearing and Allstate’s lack of 
previous experience in the fire insur- 
ance field, together with the tenuous 
and seeming cursory compliance with 
article 8 because of the paucity of sup- 
porting information, impelled some ef- 
fective action on my part. I therefore 
called for a hearing on these filings. 

“It was my intended purpose to ob- 
tain facts on which a final determina- 
tion could be made. If the supporting 
data proved sufficient after the hear- 
ing, the previous approval would not 
be disturbed. But the opportunity to 
NYFIRO and its members adequately 
to present its objective opposition 
would at least be afforded. If I were 
reasonably convinced that the fair pre- 
ponderance of data required a differ- 
ent disposition, a modification of the 
Allstate approval, or a complete with- 
drawal of such approval, might ensue. 

“As a consequence of my request, 

(CONTINUED ON PAGE 36) 
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CASUALTY COMPANY 
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60 John Street New York 
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Flamen B. Adae 


This photo shows Flamen Adae, of the Adae & Hooper 
agency, at Miami Beach, Florida, sending an SOS to Illinois 
R. B. Jones for coverage not available through the usual 
channels of business. 

Mr. Adae comments, “Illinois R. B. Jones facilities have 
been most helpful and profitable to us. Their broad markets, 
their experienced underwriters and their excellent service 
form a combination which would be hard to beat.” 


Ilinois R.B. Jones Ine. 


175 W. Jackson Blvd., Chicago 4, ill.- WAbash 2-8544 
C. Reid Cloon, President 

1401 Peachtree St. N.E., Atlanta, Ga. * Emerson 2584 

William E. Lersch, Vice-President 
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Our 
Agency Relations 
Go Way Back — 


Over 100 years ago, when the Hanover 
started business, the thought prevailed that 
the Insurance business could be conducted 
without agents. 


We, however, did not share this view for 
we were one of the first major Companies 
to appoint agents. 


We are proud of our loyal support of the 
American Agency System and shall con- 
tinue to encourage the perpetuity of that 
system, which has enabled us to achieve a 
leading position in the Insurance field. 


* 


THE HANOVER 


FIRE INSURANCE CO. 


OF NEW YORK 
Org. 1852 


THE FULTON 


FIRE INSURANCE CO. 
NEW YORK 


* 


HOME OFFICE 
111 John Street, New York 38, N. Y. 
WESTERN DEPARTMENT 
Insurance Exchange Bldg., Chicago 90, Ill. 
PACIFIC COAST DEPARTMENT 
340 Pine Street, San Francisco 4, Calif. 



































ed 











Left, agent leaders at the company- 
agent conference in Chicago: George 
Timm of Kenosha, Wis., secretary of 
the agent’s conference, with Emil Led- 
erer of Chicago, chairman. At the right, 
John Battenburg of Racine, president 
of the Wisconsin association, with Rush 
W. Carter of Aetna Fire and M. E. 
Peterson of Springfield F. & M. 





Pictured at the agent-company man- 
ager conference in Chicago last week: 
Top, E. A. Henne of America Fore with 


F. Vernon Griffith Jr. of Kansas City. 


Center, Herman P. Winter of Amer- 
ica Fore with Raymond D. Warner of 
Fargo. 

Bottom, George A. Thompson of 
Minneapolis with Leonard Peterson of 
Home. 





Among the agents on hand for the 
conference with company executives 
last week at Chicago: From the left, 
Louis Englert of Jackson, Tenn., chair- 
man of the Tennessee association, Paul 
Heinz of Topeka, president of the Kan- 
sas association and J. Byron Taylor, 
Chattanooga, president of the Tennes- 
see association. 





Will S. Ellis of Royal-Liverpool 
group with L. M. Michel of the home 
office of Fire Association at the confer- 
ence of midwest agents and the com- 
pany managers at Chicago last week. 


APPRAISALS 
FOR ALL 


PURPOSES 








MARSHALL ana STEVENS 


MINNEAPOLIS © DETROIT © ST. LOUIS * PHOENIX 
CHICAGO © DALLAS © NEW YORK © PHILADELPWIA 
SAN FRANCISCO © LOS ANGELES * VANCOUVER 
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Claim Men NEED UP TO DATE REFERENCE BOOKS 
FOR FORWARDING CLAIMS. Write today on your letterhead for 
free copies of directories of experienced independent adjusters & insurance 


attorneys. HAtine's Legal Directory 
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N. C. Mutual Agents 
Resolve to Plug for 
Wave-Wash Coverage 


The problem of wave-wash coverage 
was brought to a head at the annual 
convention of North Carofina Assn. of 
Mutual Insurance Agents at Blowing 
Rock when the group adopted a resol- 
ution dedicating the association to seek 
the coverage for the people of North 
Carolina. 

The resolution was first considered 
by the board and then submitted to 
the full convention. It points out that 
it is the paramount purpose of the as- 
sociation to serve the public, that many 
losses went unpaid after the three hur- 
ricanes lashed the coast and eastern 
section of the state, that the exclusion 
in fire and extended coverage policies 
as to wave-wash had prevented the in- 
suring of this property and had also 





brought about grave misunderstanding 
and ill feeling toward the entire insur- 
ance business. 

The irony of the situation, R. B. 
Woodson, chairman of the liaison com- 
mittee, said, is that the companies paid 
a great number of losses that were ex- 
cluded by the wave-wash provision, 
and yet were roundly criticized for the 
few uncovered losses they did not pay. 
A serious inequity occurs when com- 
panies are forced to pay in wholesale 
fashion losses which are not covered, 
he said. It means that ultimately the 
premiums from other coverages must 
be diverted to pay these losses for 
which no premium was collected. Now 
that the agents know their companies 
are going to have to pay, at least in 
part, these uncovered losses, the only 
sensible course is to offer the cover- 
age in such a manner and at such a 
rate as to make it a workable and fea- 
sible means of protection, To offer it 
at prohibitive rates with extremely 


high deductibles would defeat the pur- 
pose and cause more harm than good. 

The resolution calls for sending its 
contents to North Carolina Fire Insur- 
ance Rating Bureau, Eastern Under- 
writers Assn., National Assn. of Mutual 
Insurance Companies, the governor, 
and all interested companies. 

Earl F. Penny of Hendersonville was 

elected president and other officers are 
L. M. Buchanan of. Greenville, vice- 
president; Joe L. Norton of Charlotte, 
secretary; R. H. King of Raleigh, F. 
Dwight Stephens Jr. of Charlotte, and 
Franklin Briggs of Lumberton, direc- 
ors. : 
Retiring President S. A. Chalk Jr. of 
Morehead City presided. The program 
featured an agency management sem- 
inar under the direction of Philip L. 
Baldwin, executive secretary of the 
national association., Washington, D. 
C. Panelists were President Chalk and 
Goodman Jones, past president of the 
West Virginia association. 











: RE ROOT 


ieee eunauliban and agents at the midwest conference of those “en in Chicago last week: From left, 
Howard J. Geschidler Jr. of Hammond, Ind.; Arch Blickenstaff of Loyalty group; A. M. O’Connell of Cincinnati; 
Leroy D. Engberg of St. Paul, chairman of the Midwest Territorial Conference of NAIA; Jerry Ahern of Sioux 
Falls, S. D.; E. H. Forkel of National Fire; R. M. Byrne of Omaha, vice-chairman of the agents’ conference; M. Frank 
McCaffrey of Detroit, and Frank L. Ludington of Atlas. 














REINSURANCES 


HIGH RATED AND/OR 
SURPLUS LINE FIRE 
REPLACEMENT COST 
(ANY SITE) 

BUSINESS 
INTERRUPTION 


BURGLARY 


Interior, Exterior, Robbery 








Nation-Wide Multiple Line Plus 


ALL UNUSUAL RISKS 


533 S. Dearborn Street, Chicago 5, Illinois 
Cable Enghur — Chicago 


@ OVERAGE ACCIDENT 
ERRORS AND 
OMISSIONS 

HIGH LIMIT EXCESS 


Public Liability 
Property Damage, Products 


HULL, P AND I, 
EXCESS CARGO 
PILOT, EXECUTIVE 
TRAVEL ACCIDENT 











P. S. Beebe of Hartford Fire, chair- 
man of the executive committee of 
WUA, with E. D. Lawson of Fireman’s 
Fund, at the midwest agent-company 
conference at Chicago. 








Va. Frees Agent of 
No-License Charge 


Henry C. Smyth, Richmond agent, 
has been cleared of charges that he 
acted as an agent for Central National 
of Omaha between June, 1953, and 
Aug. 1954, without procurring a license 
or being an agent for the company. The 
state corporation commission said that 
investigation indicated Mr. Smyth’s 
name had been forged on the 11 insur- 
ance contracts he was charged with 
signing. The 11 policies were found in 
New Jersey, according to Normal Ell- 
jott, commission counsel. 

Mr. Elliott said a hearing has been 
scheduled for Central National to show 
cause why its license to operate in 
Virginia should not be revoked. He 
said the company is responsible for 
accepting insurance contracts bearing 
a signature of a man who was not 
their agent. 


For protection on the highway, 


at work and at home 
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Experienced Underwriting 


Prompt Claims Handling 


Special Engineering Service 
Home Office: Tulsa, Oklahoma 
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N. Y. Orders Allstate 
Discount Cut to 15% 


(CONTINUED FROM PAGE 33) 

ypen hearings were held, unhampered 
by the limitations of evidentiary legal- 
ities. Allstate and NYFIRO, not as true 
adversaries, but as principals, more in 
the role of amici curiae, both endeav- 
oring to enlighten me as superintend- 
ent, were given free rein in present- 
ing their views. Hearings were held 
commencing April 25, and ending May 
19. Many witnesses were called; 1411 
pages of testimony were taken. Ex- 
hibits were introduced in support and 
in opposition to the filing. When the 
introduction of documentary data and 
oral proof were completed, I listened 
to extremely capable summations—the 
aeme of advocacy. Decision is there- 
fore no easy task. 

My obligation as superintendent is 
to enforce the insurance law as pre- 
cisely as possible. The business of in- 
surance being coupled with a public 
interest, with its heavy impact on our 
economy, and its very telling effect as 
respects the social aspects of our daily 
lives, my duty must take within its 
ambit consideration for both industry 
and the public. Healthy and not de- 
structive competition among insurers 
is desirable. Rates as low as possible, 
with due regard to adequate profit for 
the insuring companies, is not an un- 
attainable end. Under proper super- 
vision, the entire industry and the pub- 
lic, both, can obtain the satisfaction of 
equitable treatment, without in any 
way violating the intendment of the 
statutes. 

“The insurance department was spe- 
cifically created for that purpose; and 
I have no reason to deviate from es- 
tablished precedent of carrying out the 
law’s mandates strictly. It does not 
mean, however, that such strict ad- 
herence to the law must be arbitrary 
or unaffected by the proprieties in- 
volved. It does not mean, either, that 
absent experience, purely speculative 
estimates are adoptable. Adequate dis- 
cretion must of necessity be exercised 
in order to arrive at the justifiable end 


demanded by the proof adduced. My 
decision, as herein announced, has 
been the result of all of these fore- 
going considerations.” 


Both Sides Comment 
on Holz Decision 


New York Fire Insurance Rating 
Organization and Allstate, the princi- 
pals in the New York insurance de- 
partment -hearing on Allstate’s 20% 
discount of dwelling fire and extended 
coverage rates in that state, have 
commented on the decision of superin- 
tendent Holz. Mr. Holz last week 
ordered Allstate to cut the discount to 
15%. 

The NYFIRO governing committee 
will meet July 12 to give further con- 
sideration to the decision. 

General Manager H. Sumner Stan- 
ley of NYFIRO issued a statement that 
he was pleased the superintendent had 
called a hearing in the matter because 
there had not been an adequate one 
and because of the seemingly cursory 
compliance of the company with the 
rating law. He noted the superinten- 
dent’s decision held that an indepen- 
dent filer should conform with section 
184.4 as to supplying information 
which would enable the superinten- 
dent to determine whether the filing 
meets the requirements of the rating 
law as to reasonableness, adequacy, 
etc. 

Allstate’s eastern vice-president, 
Thomas J. Spenker, expressed pleas- 
ure that Mr. Holz had sustained All- 
state’s position that it has a right to 
sell fire insurance at competitive rates 
and that they need not be uniform. 








Buffalo Agency Marks 


125th Anniversary 


The 125th anniversary of the Arm- 
strong-Roth-Cady agency at Buffalo 
was marked with a dinner. The agency, 
headed by Leonard R. Bissell, chair- 
man, and Charles M. Eppes, president, 
was originally C. B. Armstrong Co. It 
first represented Hartford Fire and 
representatives of that company at- 
tended the dinner. 








Sales are moving targets that won’t stand 
still. “On Target” today—“Off Target” 
tomorrow. To sell and keep selling, you 
have to keep prospects within range. 

Don’t fall into theerror of thinking your 
market is relatively stable. Here are the 
facts: Over 36 million people will move 
from one city to another this year; 70% 
of all families move from one town to 
another at least once every 10 years. Or 
to pinpoint one entire industry, a three 
year study revealed that 56% of ali com- 
panies placed new men in one or more 
top positions. 
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Ancuor 


Liability—Allied Lines 

THE ANCHOR MAN ———_ Burglary—Plate Glass 
HELPS PUSH Fire & Allied Lines 
YOUR BUSINESS! ¢C Fidelity & Surety 
OMPANY Inland Marine 


Promotions, deaths, retirements and 
transfers keep today’s buying targets on 
the move. So when making your plans, 
remember: At any time, perhaps 25% 
of your potential customers never heard 
of you before. 

Look to Anchor as a company who 
can help you stay “On Target’”—keep 
pace in 1955. New ideas, new methods, 
improved coverages all add up to help 
you meet the challenge in today’s chang- 
ing market. Tie in with Anchor! 


MULTIPLE LINE FACILITIES 
Workmen's Compensation 
Automobile—Misc. Gen. 








ST. PAUL 4, MINNESOTA 








Insurers Protest Control 


Extension In Their Stocks 
(CONTINUED FROM PAGE 1) 

for bringing these insurers under the 
provisions of the securities exchange 
act,-and because public law 15 fixed 
a congressional policy with reference 
to the regulation of insurance, declar- 
ing the continued regulation and tax- 
ation by the several states of the busi- 
ness of insurance is in the public in- 
terest. That policy should not be dis- 
turbed or changed, according to the 
board. 

As to state regulation, National 
Board referred to two regulatory pro- 
visions, the annual statement and ex- 
amination of insurers. 

J. Raymond Berry, general counsel, 
pointed out that every insurer must 
file annually in every state in which it 
is admitted to do business, a detailed 
statement with supporting exhibits 
which furnish a most detailed and 
comprehensive picture of the financial 
condition of the insurer and the re- 
sults of its operations for the year un- 
der review. The statement is subject 
to audit by each insurance department 
and as a public document is open to 
public inspection. 

7 e J 

Each insurer is subject to periodic 
and special examination by each state 
insurance department in which the in- 
surer is admitted to do business. The 
examination goes into every detail of 
company operations. 

These two provisions alone suffice to 
disclose any proxy abuses or “insider 
trading” which the proposed legisla- 
tion is designed to correct. 

With each insurer having to obtain 
a renewal license annually in each 
state to which it is admitted and the 
broad disciplinary powers of insur- 
ance commissioners, it is difficult to 
conceive the need for applying the 
contemplated legislation to insurers, 
the board states. 

SEC made a study in 1946 and one 
in 1949, and only one insurer was 
named in the list of companies whose 
solicitation practices had been ex- 
amined. No criticism of that compa- 
ny’s practices was contained in the re- 
port. No financial statement of any in- 
surer was examined in connection with 
either report. 

Insurer stocks, as a general matter, 
do not lend themselves to “insider 
trading” tactics, the board stated. These 
stocks are commonly bought as long 
term investments—in many instances 
by educational institutions. 

. o ° 

S-2054 quite properly contains an 
exemption for banks, according to the 
board memorandum. Banks are subject 
to regulation. The argument for their 
exemption could be made with at least 
equal force for insurers, unless one is 
prepared to say that banks are subject 
to a certain amount of federal regula- 
tion and therefore should be exempt 
from this legislation; whereas, insur- 
ers, not being subject to federal regu- 
lation, should not be exempt. Such an 
argument commits the one advancing 
it to a reversal of the congressional 
policy adopted through public law 15 
as recently as 1945. 

The casualty association memoran- 
dum, signed by Ray Murphy, general 
counsel, emphasizes the annual state- 
ments insurers are required to file and 
the periodic examination to which they 
are subject. Thus the investing public 
is fully protected under state regula- 
tion. 

The memorandum notes that the 
specific regulation now provided 
(where applicable) under the securi- 
ties exchange act does not find its ex- 


act counterpart in state law, it is not | 
because of lack of completeness of su- 
pervision, or the alertness of state su- 
pervisory authorities under state law. 
Rather, the need for such _ specific 
state law has not been apparent. 

Recently Texas governmental bodies 
became concerned with the establish- 
ment of small insurers and the specu- 
lation in their stocks. This led to en- 
actment this year of a number of laws 
tightening statutory provisions relat- 
ing to the organization of local insur- 
ers and to passage of an insurance se- 
curities act. It is most important to 
note that S-2054 would not reach these 
companies because their assets are no- 
where near the $5 million limitation 
contained in S-2054. This illustrates 
the responsiveness of state supervision 
in curbing practices which are not in 
the public interest. 

Further indication of the alertness of 
local supervision has been the activity 
of National Assn. of Insurance Com- 
missioners in proposing and sponsor- 
ing the enactment by states of model 
rate regulatory laws, a model act pro- 
hibiting unfair trade practices, a uni- 
form A&H policy provisions law, and 
an unauthorized insurer’s service of 
process act, which makes a non-ad- 
mitted company subject to the juris- 
diction of a state court even when such 
company merely solicits business by 
mail in such state. 

With respect to insurer proxy solici- 
tation statements, there is protection to 
the public through state supervision, 
the memorandum continues. Proxy 
solicitation statements are commonly 
appended to the minutes of directors’ 
meetings and such minutes are studied 
in the course of zone examination 
(with several states participating) con- 
ducted pursuant to state law under the 
auspices of NAIC. In essaying the role 
of insurance company examinations, 
as a means of protecting anyone hav- 
ing relations with a corporation, pol- 
icyholder or stockholder, it is essential 
to realize the scope of the present day 
insurer examination. It is no longer 
concerned solely with a company’s sol- 
vency. 

e 7. . 

While state laws applicable to in- 
surance companies do not deal specif- 
ically with “inside trading,” informa- 
tion thereon could certainly be de- 
developed by a zone examination, if 
that were necessary for the public in- 
terest. It is very doubtful that the SEC 
provisions relating to insider trading 
are necessary to protect the purchas- 
ers of insurer stocks according to Mr. 
Murphy. No other industry, financial, 
commercial or otherwise, is subjected 
to the same degree of a statutory regu- 
lation and supervision as is the insur- 
ance business. The fact that it has not 
been found necessary to include in- 
sider trading provisions as a specific 
part of the comprehensive pattern of 
state insurance law is proof that such 
provisions are not necessary to protect 
purchasers of insurance company 
stocks. 

It is said that banks are exempt 
from the securities act of 1933 and in- 
surers are not. This different treatment 
has no significance at all when put in 
proper perspective. When the securi- 
ties act of 1933 was enacted, insurance 
was not commerce and hence not sub- 
ject to federal regulation under the 
interstate commerce clause, the mem- 
orandum points out. The insurance 
business had no reason to believe it 
was subject to any form of federal reg- 
ulation and this was true even with 
respect to non-insurance matters such 
as compliance with the fair labor 
standards act and the national labor 
relations act. 
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EVERYTHING YOU NEED 


to serve your customers better 


Many agents are building volume by supplying—in “one stop” service— 
everything the customer needs in insurance. 


The North America Companies are in step with this trend. More than 
any other group, they are supplying, from a “single source,” the facilities 
producers need to give their customers complete service. 


North America’s single-source service saves Agents time, trouble and 
the nuisance of “shopping around.” 


Nowhere else can producers obtain the length, depth and breadth of 
service North America consistently offers. You have under one roof 
FLEXIBILITY OF COVERAGE to meet every requirement. . . au- 
thentic TECHNICAL ADVICE .. . unexcelled LOSS PREVENTION 
facilities to stop losses before they start... efficient CLAIM AND 
LOSS SERVICE. 


The North America Companies are keeping abreast of changing condi- 
tions in insurance. It pays to have North America “in your corner.” 


Insurance Company of North America 





PROTECT WHAT YOU HAVE® Philadelphia 1, Pa. 


NORTH AMERICA COMPANIES 


Indemnity Insurance Company of North America 
Philadelphia Fire and Marine Insurance Company 








Want to make 
BIG MARINE MONEY’? 


Here’s a hard way. = 


Hire a diving suit and head for the Caribbean to search for sunken Spanish treasure galleons. 


Here’s an easy way... 


Pick up the phone and contact our nearest inland and 
ocean marine specialist. He’s nearby — he’s a real expert 
— and he’s just waiting for the chance to help more 
agents develop a big volume of the profitable, fast- 


growing marine lines. 
AUTOMOBILE INSURANCE COMPANY 


Me ; ¢ . Ly (3 ae] FIRE INSURANCE COMPANY 


HARTFORD 15, CONNECTICUT 


Fire and Marine Insurance — All Forms 


Affiliated with Attna Life Insurance Company e¢ Atna Casualty and Surety Company 





